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Auto Underwriters 
Studying Problems 
Of Postwar Years 


Tremendous Increase in Premium 
Volume Seen When New Cars 
Can Again Be Manufactured 


HAZARD INCREASE LIKELY 


Rating Structure Should Be Adjust- 
ed After Study of Favorable, 
and Unfavorable, Factors 





Believing confidently in an unprece- 
new comprehensive 
after 


dented volume of 


and collision insurance business 
the war, due to the fact that motor car 
manufacturers undoubtedly will be op- 
crating full time for several years to 
catch up with demand, automobile un- 
derwriters in New York City have beer 
ceiving serious consideration to post-war 
hazards as they affect insurance. Thor- 
oughly familiar with the ups and downs 
of loss experience during the last two, 
and often three, decades they find that 
the post-war outlook presents several 
serious problems. 

Immediately the war ends and present 
restrictions on driving and manufactur- 
ing of cars are lifted, auto underwriters 
see an increase in car exposure, driving 
at high speeds, use of unsafe vehicles 
on the roads, inadequate highways until 
can be completed, inadequate 
driving skill on the part of many per- 
have little 
war started and lack of proper safety 


repairs 


who driven since the 


work due to the disruptions in the war 
period, 
Post-War Hazards 
eveloping these subjects further, un- 
derwriters state their views as follows: 
'. Increased exposure: For some time 
e the war an almost intolerable 
fic congestion had developed in some 
the large population centers. This 
condition is bound to return quickly and 
be aggravated if the number of 
> sold reaches the estimates that are 
: made on every hand. For exam- 
some experts estimate that the 
registration will be doubled bv 
If our national income can be held 
level of $125,000,000,000 to $150,000,- 
(0 as nearly all the economic ex- 
Ss agree must be the case, there can 
ttle doubt that many more automo- 
will be in use. 
Higher speed: New cars with im- 


(Continued on Page 30) 
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William Penn to 
the Indian Kings 


Before Penn came to his colony of Pennsylvania to start 
setiling it, he wrote a letter “to the Indian Kings” in which he 
produced a masterpiece of asking for good will by offering good 
will. Quoting:— 


“There is one great God and Power that hath made ye world 
and all things therein, to whom you and-* and all people owe 
their being and wellbeing, and to whom you and T must one day 
give an account for all that we do in this world: and this great 
God hath written his law in our hearts... (He) hath been pleased 
to make me concerned in those parts of the world, and the king 
of the country where I live hath given unto me a great province 
therein, but [ desire to enjoy it with your love and consent, that 
we may always live together as neighbors and friends, else what 
would the great God say to us, who hath made us not to devour 
and destroy one another but live soberly and kindly together in 
the world? ... I desire to win and gain your love and friendship 
by a kind, just and peaceable life, and the people I send are of 
the same mind. .. . My resolution to live justly peaceably and 
friendly with you.” 


1644-1944 WILLIAM PENN TERCENTENARY 


THE PENN MUTUAL LIFE INSURANCE CO, 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 




















National Service Life 
Insurance Now Stands 
Over $125 Billions 


Have Paid Out $729,393,300 Un- 
der 87,340 Claims, Reports 
Gen. Hines, Administrator 


NINE REGIONAL OFFICES 


More Than 270,000 Disability 
Pension Claims Allowed; 7% 
Total, 76% Partial Disability 


National Service Life Insurance now 
totals $125 billions, under 16,500,000 ap- 
plications for an average amount of 
$9,100; payments under 87,340 claims as 
of October 30 amounted to $729,393,300 
totaled $1,341,- 
400,000. These figures were disclosed by 
General Frank T. 


and premiums received 
Hines, administrator 
of veterans’ affairs, speaking before the 
\meri 
can Legion at Indianapolis on Saturday 


Handling Disability Claims 


national executive committee of 


(;eneral Hines said that 90% of all 
disability claims are currently adjudi- 
cated. Last spring the Veterans Admin- 


istration established nine area offices to 
These offices 
100.000 claims. 


handle disability claims. 
alone have adjudicated 

The number of claims being filed be- 
cause of disabilities suffered by service 
increasing, but the 


keep 


said. 


personnel is steadily 
administration is managing to 


abreast of them, General Hines 


In October 26,312 claims were filed and 
24,969 adjudicated, while in September 
there were 21,988 claims of which 20,113 
were adjudicated. 

In all General Hines said, the admin 
istration has allowed 270,795 claims for 


disability pensions. Of these 18353 or 


7% were direct combat disabilities. The 


degree of disability was 30% or less in 


70% of the 


and 7% of 
total 


cases received 


the claimants awarded dis- 


ability. 


were 


Pension Payments 


In discussing pensions being paid to 
surviving dependents, General Hines 
pointed out that the number of death 
claims has materially increased because 
of the extension of our fighting fronts. 
For comparison, he said, the number of 


death pension claims in October 1943 


(Continued on Page 12) 
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* We invite you to participate in our "Victory Campaign" —Call—Write—Phone. 
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“SCOTTY” McCRAIG 


lower Fifth Avenue a few 
steps Washington 
Greenwich Village begins is Music Box 

een where 250 service men can pack 

iselves in. On November 4, 1942, a 
talented employes of the 
Metropolitan Life who call themselves 
Metropolitan Canteeners and are mem- 
of the Players Club of that com- 


from Square where 


number of 


bers 
pany, gave a performance of vaudeville 
and line-dancing acts which brought so 
many encores that the Canteeners knew 
that they could furnish entertainment 
which would brighten the lives of as 
many Army, Navy and Air men as they 
could reach. Since that time the Can- 
teeners have traveled 
3,500 miles and their performances have 
been seen by 90,000 service men. 


approximately 


There are forty persons in the com- 
pany, most of them girls who can sing 
and dance. Personnel includes two 
comedians, ten members of an orchestra, 
two technicians who handle the stage ar- 
rangements. They leave the head office 
of the Metropolitan Life, 1 Madison 
Avenue, New York, in a bus and the 
territory in which they appear may be 
as far distant as the bus will take them 
in order to reach the destination in time. 
Going and coming, it is a 150 mile trip 
in all when they play West Point, Camp 
Upton, Camp Dix, Fort Monmouth or 
Pawling, N. Y. The longest of the jour- 
neys has been to U. S. Naval Station, 
Lakehurst, N. J., and back (180 miles.) 
Several engagements have been repeat- 
ers. Largest crowds have been at U. S. 
\rmed Guard Center, Brooklyn, where 
two engagements were witnessed by 
6,000 persons each. There were 4,000 in 
the audience at U. S. Navy Salvage 
‘chool Pier 88, New York City, and the 

number at U. S. Naval Hospital, 

\Ibans, L. J. 
four different occasions The Can- 
rs have given performances in Hal- 
Hospital, Staten Island. Perform- 
it U. S. Military Academy was at- 
| by 3,000, 

‘cr every performance the company 
tbly receives a letter thanking it 
le appearance of the Canteeners 
me of the most treasured came 
West Point where Col. A. C. M. 

“Although it 
here today the sun is shining for 
of us who saw revue 
and the memory of your generous 
ion of time and talent in our be- 


writes: is raining 


your last 


will long remain pleasantly with 


Big Hit at Camp Upton 


© writer accompanied the Metro- 
an Canteeners when it gave its sec- 


Metropolitan’s Canteeners 


Get Entertainment Award 


After Show at Camp Upton 


Dance Line of the Metropolitan Canteeners 


This 


time the company was in an unusually 


ond performance at Camp Upton. 


serious and thoughtful mood during the 
long trip to the camp because it knew 
that the audience would consist of shell 
shocked veterans, and with such an au- 
dience it is never known in advance 
what the reception will be. These are 
neurotic the men arriving with 
dead-pan expressions wondering if any- 
thing can possibly take place to draw 
their mood of deep de- 


cases, 


them out of 
pression, 
Any 
Canteeners might 
whether they would go over big or not 
did not last long after the performance 
The veterans soon became en- 


members of the 
had as to 


concern which 


have 


started. 


thusiastic and whooped for encores, and 
at the finish Captain Morgan, Special 
Service Officer, appeared on the stage 
and handed every member of the Can- 
teeners “a certificate of merit awarded 
for the wonderful way in which the au- 
dience at Camp Upton had been enter- 
It was the first group ever to 
receive a Camp Upton certificate of 
merit award for entertainment. 

In addition to the talent of the 
formers the costumes of the girls made 
they 


tained.” 


per- 


an unusually fine 
were attractive enough for requirements 


impression as 


of any big Broadway musical show. Per- 
formance began with the appearance of 
Jean Rowe (City Mortgage department) 


who is mistress of ceremonies. She not 


Paul Hoffman at N. Y. Life War Loan Rally 





Jerry Saltsberg 


Paul G. Hoffman addressed a Sixth War Loan rally of more than 4,000 em- 
ployes and agents of the New York Life at the 69th Regiment Armory, Novem- 
ber 14. Mr. Hoffman recalled that General Marshall had said that there is nothing 
any of us can do here at home to measure up to what one soldier contributes in 
one day of combat, and he appealed to the audience to “earn the right to a clear 
conscience” by selling war bonds. Mr. Hoffman is president of the Studebaker 
Corporation, chairman of the Committee for Economic Development, and the newest 
member on the New York:Life’s board of. directors. 


JEAN ROWE 


only has poise and magnetism but is 


a clever impersonator of Broadway and 
Hollywood stars. She had 
ence in singing with bands and over the 


has experi- 
radio. 
Mary O’Brien 


who sang “Melancholy Baby” as well as 


(also City Mortgages) 


Libby Holman can, was formerly one ot 


Foster girls at Roxy’s. Kath 


(Ordinary 


the Gae 
leen Thristan 
prano, 
hits, has appeared in concert at 


Record) so- 
biggest 
Barbi 
She 


who made one of the 
zon Plaza and also over the radio, 
is known as the Lucy Monroe of the 
Metropolitan because of her singing of 
patriotic songs on special occasions, 

Canteéners who 
Dolores Mauro 
and 


other’ girls 


were 


Among 
went over big 
(Law) 
Trudy 
Maher 
These 
who did a Hawaiian dance which was a 
wow; Mary Heerlein (Law) a soprano, 
and the dance team of Irene Crossman 
(City Mortgages) 
(Law). 


captain of the Canteeners, 
Hohl (Personnel) 
(Audits) 


Irene 


dancers; Pat 


who sang “One of 


Days”; Rourk (Renewals) 


and Jessie Canning 


The Comedians 
The men comedians are “Mike” Mar- 
tin (Personnel) and “Jim” McCaig, a 
carpenter at the Metropolitan. Mana- 
ger of the troup, in charge of details at 
every performance and of transporta 
tion, Martin sings unusually witty songs 
composer. He was 
McCaig is a 


songs of 


of which he is the 
formerly in vaudeville. 
character comedian, 
the Harry Lauder type 
well as any professional. The comedians 
Con- 


featuring 


and doing it as 


give the show its proper balance 
ductor of the orchestra is Steve Childs. 
loe Coney, who drives the bus, is not a 
stage performer. 

Most of the girls in the troup are un- 
der 25, and they are enjoying their ex- 
perience, taking pride in their abilities 
to entertain so many thousands of vet 
erans. The high spirits of the girls keep 
them singing all the way home from the 
camps and hospitals. 

The Canteeners, as well as all other 
employes’ activities, such as clubs, city 
patrol, A.W.V.S., are 
vision of Herbert 
officer of the company. Counselor to em 
ployes’ activities of this nature is Wil 
liam B. MacGuire, assistant to the pet 
sonnel officer. President of the Players 
Club is Joseph F. Flood, who is in Field 
Management. 


under the super 


Rhoades, personnel 


Following are members of the 
chestra: 

Steve Child, Salvatore D’Amico, Albert Pa! 
mieri, Cesare Puglisis, Manuel Loeb, Dani: 
Giggles, Max Kastner, Pasquale Scopiliti, 
Charles Gorman. “Stage manager ts Al Gawe; 
assistant stage manager, Wm, Bellmer. 
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'P. L. Hardesty Leaving Hugh M. Willet Dies i 
| U.S. Chamber Ins. Dept. In Atlanta at 86 War Bonds are LIFE INSURANCE 
A 7 
.TO ENTER PRIVATE INDUSTRY WAS FORMER NALU PRESIDENT for our country! 
wie, Department Since : H. E. Appointed Penn Mutual General Agent 
ilto ow in arge o t- in 1902; R ined With C 
. euant ae a ae ” Shank “ieicceeme ey We continue to suggest that when the occasion presents itself you 
a oe ae 
Paul L. Hardesty, manager of the Hugh M. Willet, retired Atlanta in- ASK PEYSER ABOUT IT 
insurance department, Chamber of Com- surance agent, died last week at a pri- 
‘merce of the United States since 1942 vate hospital after an illness of several P. A. PEYSER — General Agent 
and who joined that department in 1941, months. He was &6. Funeral services Manhattan Life Insurance Co. 
announces his retirement as manager were held at Spring Hill. ‘ S H 
and will re-enter private industry after Mr. Willet came to Atlanta in 1902 * ibanty pnb San wr 5, Gone 7a 
a long-deferred vacation. No successor as general agent for the Penn Mutual ie 
: : ee ri TO CONDUCT LIFE COURSE 
Life Insurance Co. ye position which A life insurance course will be given C.L.U. AND LAWYER 
he held until his retirement. He was Young, personable, energetic. Complete knowl- 





Harris & Ewing 


PAUL L. HARDESTY 
io Mr. Hardesty has been appointed vet, 
but H. E. Hilton, who is assistant man- 
wer of the Chamber’s insurance depart- 
ment, is taking charge of the depart- 
ment. 


Letter to Insurance Committee 
In his letters to members of the insur- 
ance committee, chairman of which is 
James L. Made len, vice president Metro- 
politan Life, Mr. Hardesty said in part: 
“It is with regret that I inform you 
of my decision to retire as manager ot 
the insurance department. After a long 
deferred vacation and rest I will under- 


take my new plans in private industry. 
“It has been a source of very great 
satisfaction to me to be closely asso- 


president of the Georgia Association of 
Life Underwriters in 1910 and 7 
of the National sreceanon of Life Un- 
derwriters in 1914-1 

Born in Penfield, Ga., July 22, 1858, 
Mr. Willet was the son of Joseph E. 
Willet and the former Emily Sanders. 
He was graduated from Mercer Uni- 
versity with the degree of A.B., and 
later received the LL.D. degree from 
that school. He served as chairman of 
the board of trustees of Mercer for a 
number of years. 

Mr. Willet was the first president of 
the Atlanta Community Fund, a_ post 
which he held for three years; president 
of the Atlanta Tuberculosis Association 
and a trustee of the Student Aid Foun- 
dation, the are Foundation and the 
Atlanta Y. M. C. A. He was a member 
of the Ten Club, the Presidents’ Club 
and the Second-Ponce de Leon Baptist 
Church, in which he served as an active 





deacon for many years. He was a life 
deacon at the time of his death. 

He is survived by one son, Lawrence 
Willet, with whom he made his home 
in recent years; a sister, Mrs. Omar 
Holliday, of St. Louis, Mo., and two 
nieces, Mrs. B. M. Bailey and Mrs. 
Laurie Davis Webster. 
ciated with each and all of you in ex- 
tending the important work of the 


Chamber’s Insurance Department and in 
carrying on the wide-range of varied 
responsibilities which this has entailed. 
| hope that in various ways my ac- 
qu uintance with you may be continued 
in the future. 

“The splendid support you have jointly 
and severally given so whole-heartedly 
to the activities of the insurance de- 
partment has been a source of great 
inspiration to Mr. Hilton and me and 
I am sure you will continue to give your 


and will be 
Tiedemann, 


Academy 
conducted by Arthur L. 
manager, Eastern brokerage department, 
Mutual Trust Co. The course will con- 
of four three-hour sessions, 6:00 
to 9:00 p. m., given on the fol- 
lowing dates: January 4, 11 and 18 and 
February 1. The lecturer will discuss 
the history of life insurance; the vari- 
ous types of policies; rate structure; ap- 
plications; beneficiary clauses and sales- 
manship. All former students ot the 
general insurance course conducted by 
Bernard G. Werber are eligible to at- 
tend without cost. 


at the Brooklyn 


sist 


p. m. 





full support to him and other members 


of the staff in further extending and 
strengthening the services of the de- 
partment. 
Mr. Hilton’s Career 
Before joining the insurance depart- 
ment, Chamber of Commerce of the 
United States, in October, 1942, Mr. 


Hilton was with the Commercial Credit 
Co. of Baltimore in a supervisory capac- 


ity over its insurance operations. Before 
that he was an examiner in the Iowa 
Insurance Department, serving under 


three Commissioners. He began his busi- 
ness career as assistant secretary oI 
Union Mutual Life & Casualty of Des 
Moines. Later, he joined the Employers 
Mutual Casualty of Des Moines as field 
supervisor. In 1939 and 1940 he was an 
attorney with the SEC, where he fol- 
lowed closely the hearings of the TNEC, 
particularly in its studies of life in- 
surance. 

Mr. Hardesty is a conscientious and 
hard-working executive who quickly 
picked up a knowledge of the insurance 
business and has attended many insur- 
ance conventions and conferences since 
going with the Chamber. 
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with a future. N. Y. C. only. Reply c/o Box 
1556, The Eastern Underwriter, 41 Maiden Lane, 


New York 7. 











Named Vice Presiden: 


J. H. LITHGOW 


The Manufacturers Life 
Toronto, announces the election of 
J. H. Lithgow, general manager, as vice 
president of the company. Last year Mr. 
Lithgow completed thirty-five years of 
service with the company. He joined the 
Manufacturers Life in 1908 and in 19II 
became an associate of the Actuarial 
Society of America; in 1913 he became 
associate of the Institute of Actu 
aries of Great Britain, and in 1923 he 
became a fellow of the Actuarial Societ) 


Insurance 


CO:, 


an 


ef America. He joined the Canadian, 
Field Artillery in 1916 and served over 
seas until 1919, when he returned ‘0 as 
sume his duties with the company. In 
March, 1919, although only twenty -nine 
years of age, Mr. Lithgow was appointed 


company. He 


assistant actuary of the 

became actuary in 1924 and in 192) was 
appointed assistant general manag’ and 
actuary. He was appointed general imat- 
ager and actuary in 1931, and in 1930 


was elected to the board of direc! rs. 


Mr. Lithgow served as second vice 
president of the Canadian Life insur 
ance Officers Association in 1° '0-3l; 
first vice president in 1931-32, aid as 
president for the two succeeding «cat 
In 1935 he was elected president the 
Insurance Institute of Toronto aod 1! 
the following year became president © 
the newly-forrned Life Insurance 'ns!! 
tute of Canada. He attended the a 

Pome 


national Congress of Actuaries in 


in 1934, 
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NAL U Round Table. 
Committees Selected 


BY CHAIRMAN JOHN E. CLAYTON 


Special Attention Called to New Quali- 
fications Under Articles IV and V 
of Constitution 


Conimittee appointments for the 1945 
Million Dollar Round Table of the Na- 
tional! Association of Life Underwriters 
have been announced by Chairman John 
E. Clayton of Newark. Mr. Clayton also 
called attention to Articles IV and V 
of the Constitution and By-Laws which 
concern qualifications for membership 
and credits necessary to qualify and 
which were most affected by the amend- 
ments of September 15, 1944. 

Application forms for those wishing to 
hecome members of the 1945 Round 
Table will be ready about December 1 
and will automatically be sent to all 
members of the 1944 Round Table, Mr. 
Clayton said. Others who may be inter- 
ested can secure application forms by 
writine to Mr. Clayton, general agent, 
Massachusetts. Mutual Life, 2200 Ray- 


mond-Commerce Building, Newark 2, 
New Jersey. 


Immediate Past Chairman Alfred J. 
Ostheimer, 3rd, Northwestern Mutual, 
Whitford, Pa., has stated that the, de- 
livery of the proceedings of the 1944 
meeting and the plaqued membership 
certificates have been unavoidably de- 
layed, but should be received by the 
membership early in December. 

The committee appointments are as 
follows : 


Program Committee: John E. Clayton, chair- 
man; Louis Behr, Equitable Society, Chi- 
cago, vice chairman; Jacob W. Shoul, Mutual 
Life of N. Y., Boston; Walter N. Hiller, Penn 
Mutual, Chicago; Ostheimer, 3rd; Paul 
W. Cook, Mutual Benefit, Chicago, and George 
Lackey, Massachusetts Mutual, Detroit. 

Entertainment and Outing Committee: Paul 
H. Dunnavan, Canada Life, Minneapolis, chair- 
man; John O. Todd, Northwestern Mutual, 
Chicago, vice chairman; John R. Mage, North- 
western Mutual, Los Angeles; J. Welldon Cur- 
tie, Mutual Benefit, New York; M. M. Ma- 
tusoff, Mutual Benefit, Cleveland, and Jules J. 
Polacheck, New England Mutual, Pittsburgh, Pa. 

Arrangements Committee: John E. Clayton, 
chairman; Louis. Behr, vice chairman; H. Ken- 
nedy Nickell, Connecticut General, Chicago 
Earl Zebley, Northwestern Mutual, Philadel. 
phia, 2rd Malcolm D. Vail, Northwestern Mu- 
tual, Chicago 

Registration Committee: Harold S. Parson, 
Travelers, Los Angeles, chairman; Marvin 
Sherman, Equitable Society, Los Angeles, vice 
chairman; R. Clinton Meadows. National Life 
of Vermont, Binghamton, N. Y.; Wayne M. 
Trostle. Massachusetts Mutual, Cleveland; John 
I. Kellam. National Life of Vermont, New 
Canaan, Conn.; David Marx, Jr., Massachu- 
setts Mutual, ‘itante, Ga.; Roderick Pirnie, 
Massachusetts Mutual, Tyeragenres Herman 
Lasker, Mutnal Life of N Eau Claire, Wis., 
and Robert E, Senders, tecatioate Men’s Assur- 
ance, San Diego. 

Reception Committee: Louis Behr, chairman; 
Theodore Widing, Provident Mutual, Philadel- 
phia, vice chairman; Edward Choate, New_Ene- 
land Mutual, Los Angeles; Leopold V. Freud- 
here. Mass. Mutual, Washington, D, C.; Frank 
B. Falkenstein, Aetna Life, San Antonio; Rus- 
sell C. Whitney. Connecticut Mutual, Chicago; 
Harry T. Wright, Equitable Society, Chicago, 
and Robert U. Redpath, Tr., Northwestern Mu- 
tual. New York, and Frank  L.’ McFarlane, 
Northwestern Mutual, Cleveland. 

Insicnia Committee: Harold S. Parsons, 
Travelers, Los Angeles, chairman; Ron Stever, 
Equitable Society. Los Angeles, vice chairman; 
Mortin T. Seott, Eauitable Societv, Los Angeles; 
Tack Lauer, Independent, Cincinnati; Dix 
Feachenor, Kansas City Life, Kansas City, Mo.; 
Robert P. Burroughs, National. Life of Ver- 
mont, Manchester, N. ; S. Henry Foreman, 
Wit Life of New York. Chicago, and Jul‘us 
endrath, Guardian Life, New York. 


~ 








Purchases of Retirement 
Policies Show 100% Gain 


Retirement income policies, designed 


to provide specific income at retirement 
age, nave greatly increased in popularity 
i ihe past few vears, purchases this 
vear running double the number during 
the rif war vear, according to a survey 


on 1944 buyers. made hv the Life In- 
surance Sales Research Bureau. 

''c average size of the retirement in- 
'¢ policies boneht has increased 40% 
‘nc total amount of life insurance of 
thi _ being purchased this year is 
Si v 150% greater than in the first 
a Yen Purchases of this tvpe of 
a ighel now renresent annroximately 
ede ith of all Ordinary life insurance 
Purchases by adults. 













































THOSE HANDS THAT 
ROCK THE CRADLE 


They’re doing double duty now, 


for women of America, thousands 
of them mothers, have taken over 
industrial jobs to release man- 
powen necessary to our war-win- 


ning effort. 


However, the need for protec- 
tion of such women, whether mar- 


ried or single, still persists. 


The Prudential, aware of this 
truth, has made available for its 
representatives a folder of ques- 
tions (and answers) to interest 
women in the subject of life 


insurance. 
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She PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


HOME OFFICE NEWARK, NEW JERSEY 
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Dr. F. L. Grosvenor to 
Retire From Travelers 


MEDICAL DIRECTOR SINCE 1910 


Dr. McLeod C. Wilson Named Medical 
Director; Dr. F. M. Filson As- 


sistant Medical Director 








Dr. Frank L. Grosvenor is retiring as 
medical director of the Trave'ers Insur- 
ance Co. as of December 31 after more 
than forty years of service with the 
company. Dr. McLeod: C. Wilson, who 
has been medical director of the Acci- 
dent and Group departments, has been 
appointed medical director of the com- 
pany, and Dr. R. M. Filson, who has 
been assistant medical director, has 
been made associate medical director. 
Both have assumed their new duties. 
Dr. Charles C. Beach continues as con- 
sulting med‘cal director. 

Joined Company in 1904 

Dr. Grosvenor joined The Travelers as 
a medical examiner in New York in 
1904 and was transferred to the home 
office in the same capacity a few months 
later. In 1910 he was made medical di- 
rector. He is a member of the Hartford 
Medical Society, American Medical As- 
sociation, the medical section of the 
American Life Convention and the As- 
sociation of Life Insurance Medical 
Directors, which he served as president 
in 1922 and 1923. 

Dr. Wilson’s first work with The 
Travelers was in 1907, when he took on 
the duties of medical examiner in both 
Newark and New York City. In Decem- 
ber, 1910, he was transferred to the 
home office in Hartford as an assistant 
medical director. His first work here was 
in conjunction with the life actuarial 
department on life insurance ratings. In 
the early days at workmen’s compensa- 
tion, he gave a great deal of attention 
to both rating ad claim matters in con- 
nection with this line of insurance and 
in December 1920 was made medical di- 
rector of the Accident and Group de- 
partments. He has always made a deep 
study of the medical end of claim work 
and has traveled the field extensively in 
this connection. 

Dr. Filson is a Canadian by birth and 
received both his B.A. and M.D. degrees 
from Queens University in Kingston, 
Ontario, During World War I he served 
in the Canadian Army Medical Corps 
in England, France, Belgium and Ger- 
many—latterly in command of a _ field 
ambulance. For a year immediately fol- 
lowing the war, he served as a fellow 
in the department of pathology and 
bacteriology in Queens University, and 
from 1920 to 1926 did clinic, hospital and 
administrative work with the Depart- 
ment of Soldier Civil Establishment in 
Canada. He came directly from that ac- 
tivity in 1926 to the home office of The 
Travelers as assistant medical director. 
Between August, 1937, and November, 
1941, Dr. Filson had charge of the medi- 
cal division of the Life, Accident and 
Group claim departments of the New 
York metropolitan area. 


Pacific Musial Liberalizes 
Sub-Standard and Juvenile 


Announcing increased limits and 
modified regulations on sub-standard 
business, Pacific Mutual Life has ad- 
vised its field representatives that the 
company’s five and ten year term plans 
—especially popular with business insur- 
ance applicants—will now be issued to 
some types of sub-standard risks. More 
liberal acceptance of sub-standard cases 
for term expectancy and term to 65 
policies also is announced. Sub-standard 
limits are increased for regular plans 
at the central ages, with the same limits 
now efiective for both men and women. 

Recognizing the growing importance 
of the juvenile field also, Pacific Mutual 
had doubled its present limits, so that 
amounts up to $5,000 may now be writ- 
ten at ages 0 through 5 and up to 
$10,000 at ages 6 through 9 
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Commissioners Meeting 
Schedule for Dec. 3-7 

MOSTLY COMMITTEE MEETINGS 

General Sessions Open and Close Five 


Days’ Events at Hotel Com- 
modore, New York 





The National Association of Insur- 
ance Commissioners has issued a sched- 
ule for its meeting at Hotel Commodore, 
New York, 3 to 7. Sunday, 
December 3, at 3 p. m., there will be a 
meeting of the executive committee. The 
following four days will be taken up 
mostly by committee meetings with a 
full session and formal opening at 11 
a.m. Monday, December 4. The program 
in detail follows: 
Sunday, December 3 
3:00 p. m. 
Executive meeting. Superintendent Ed- 
ward L. Scheufler, Missouri, chairman. 
(Other Executive Committee meetings 
throughout the convention on call.) 
Parlors B and C. 
Monday, December 4 

:00 a. m.-9:30 a. m. 
Zone Chairmen. Parlor 
:30 a. m.-11:00 a. m. 
Fire and Marine. Superintendent J. 
Roth Crabbe, Ohio, chairman. East 
Ballroom, 
9:30 a. m.-11:00 a. m. 

Automobile Assigned Risk Plan. Di- 

rector N. P. Parkinson, Illinois, chair- 


December 


\o 


A. 


‘© 


man. Parlor A. 

9:30 a. m.-11:00 a. m. 
N.F.C. Mortality Table. R. G. Diepen- 
brock, actuary, Missouri, chairman. 
Parlor B. 


11:00 a. m. 

Full session of the Association. Hon- 

orable Newell R. Johnson, president, 

presiding. East Ballroom. 

Vocal Solo—Mrs. J. Herbert Graves, 
Arkansas. 

Roll Call—Jess G. Read, 
Commissioner of Insurance 
tary of the association. 

Welcome to New York State—Robert 
EK. Dineen, Superintendent of Insurance, 
New York. 

Response—James M. McCormack, Ten- 
nessee, Commissioner of Insurance, and 
vice president of the association. 

Presidential Remarks—Newell R. John- 
son, Minnesota, president of the asso- 
ciation. 

Introduction 
Other business. 
12:45 p. m. 

Luncheon (sponsored by and program 

furnished by industry). 
2:00 p. m.-4:00 p. m. 


Oklahoma, 
and secre- 


of New Commissioners. 


~» 


Federal Legislation. Commissioner 
Charles F. J. Harrington, Massachu- 
setts, chairman. East Ballroom. 


1.) 


(00 p. m.-4:00 p. m. 

Examinations. Commissioner Jess G. 
Read, Oklahoma, chairman. Parlor A. 
(00 p. m.-5:30 p. m. 

Interstate Rating. Commissioner David 
A. Forbes, Michigan, chairman. East 
Ballroom. 

00 p. m.-5:30 p. m. 

Casualty and Surety. Commissioner 
George A. Bowles, Virginia, chairman. 
Parlor B. 

(00 p. m.-5:30 p. m. 

Social Security. Commissioner W. EI- 
lery Allyn, Connecticut, chairman. 
Parlor C. 

Tuesday, December 5 

00 a. m.-10:30 a. m. 

Fire and Marine. Superintendent a 


— 


Ban 


Roth Crabbe, Ohio, chairman. East 
Ballroom. 

9:00 a. m.-10:30 a. m. 
Blanks. Walter A. Robinson, Ohio, 


chairman. Parlor A. 
:00 a. m.-10:30 a. m. 
Multiple Coverage. Commissioner 
Charles F. J. Harrington, Massachu- 
setts, and John A. Diemand, co-chair- 
men. Parlor B. 
‘00 a. m.-10:30 a. m. 
Unauthorized Insurance. Commissioner 
Homer C. Parker, Georgia, chairman. 
Parlor C. 
10:30 a. m.-12:00 noon 

Interstate Rating. Commissioner David 


o 


A. Forbes, Michigan, chairman. East 
Ballroom. 

10:30 a. m.-12:00 noon 
Taxation. Commissioner John J. 
Holmes, Montana, chairman. Parlor B. 


Luncheon 


2:00 p. m.-3:15 p. m, 
Accident and Health. Commissioner 
Maynard Garrison, California, chair- 
man. Parlor A. 

3:15 p. m.-4:45 p. m. 
Life. Commissioner O. P. 
Texas, chairman. Parlor A. 

4:45 p. m. 
Executive Session of the Association. 
Parlor A. 

Wednesday, December 6 

9:00 a. m.-11:00 a. m. 
Valuation of Securities. Superintend- 
ent Robert E. Dineen, New York, 
chairman. East Ballroom. 

11:00 a. m.-12:30 p. m. 
Workmen’s . Compensation. Commis- 
sioner William B. Hodges, North 
Carolina, chairman. Parlor A. 

11:00 a. m.-12:30 p. m. 
Group Hospitalization. Director Sher- 
man Goodpaster, Kentucky, chairman. 
Parlor B. 


Lockhart, 


Luncheon 


2:00 p. m.-3:30 p. m. 
Laws and Legislation. Director C. C. 
Fraizer, Nebraska, chairman. Parlor A. 
2:00 p. m.-3:30 p. m. 
Fire Prevention and S. W. I. S. Com- 
missioner James M. McCormack, Ten- 
nessee, chairman. Parlor B. 
3:30 p. m.-5:00 p. m. 
Real Estate. Commissioner Frank J. 


LOOKING 
to the FUTURE 


A. M. Royal Joins Agency 
Department of Penn Mutual 


The Penn Mutual Life has announced 
the appointment of Aaron M. Royal to 
the agency department staff to be as- 
sociated with William J. Probst, assist- 
ant to the vice president. Mr. Royal 
has been in the life insurance business 
since his graduation from Yale Univer- 
sity in 1924, having been associated with 
the Travelers in the honie office and in 
the field. Since 1929 he has handled 
mathematical problems for the company 
in Philadelphia, operating in the greater 
Philadelphia territory from Wilmington 
to Reading. Mr. Royal also served as 
consultant on taxes, business insurance 
and pensions. 





Every minute of each working day in 
1944, on the average, $50,000 of War 
Bonds are being bought by the life in- 
surance reserves of policyholders, accord- 
ing to the Institute of Life Insurance. 





Viehmann, Indiana, chairman. Par- 
lor B. 

3:30 p. m.-5:00 p. m. 
Fraternal. Commissioner William A. 


Sullivan, Washington, chairman. Par- 
ler‘. 
Thursday, December 7 
9:30 a. m. 
Adjourned Committee Meetings. 
10:00 a. m. 
Final: general session of the Associa- 
tion. Reports of Committees. Adjourn- 
ment. West Ballroom. 


During the last war, in 1916, the Shenandoah 
Life began business and showed healthy growth 
each year since . . . through the remainder of 
the war; through the readjustment period that 
followed; through the business recession of ’21; 
the inflationary period that culminated in the 
crash of ’29. The Shenandoah Life continued 
to grow through the depression; through the 
period of recovery; and now, almost through 
another war period. Against this background, 
the chances for future growth look very good. 


Unusual opportunities for capable 
men exist now in Virginia, West Vir- 
ginia, North Carolina, South Carolina, ~ 
Tennessee, Alabama and Mississippi. 
Inquiries invited. 


INSURANCE COMPANY, 


Ceeancke 10, Veeginsia 





Home Life Analyzes 

50 Leaders’ Business 
HIGH RANKING OF NEW MEN 
Average Production More Than $560,000 


a Year; Fifteen First Ye> 
Men Outrank Average 








Fifty leading producers of Hone Lif 
of New York in October had ne\ busi- 
ness at an average rate of more thay 
$560,000 a year. These leaders inade 4 
substantial contribution to the coy. 
pany’s record for October and the yea; 
to date. 

October was 22% higher than Septem. 
ber and 35% higher than the sane 
month last year; it was the second bes 
October since 1930. Total production jo; 
the year is 19.8% higher than last yea 
at this time, and 1944 is now in secon( 
place as the best year since 1930. 

The fifty who led the field force fo; 
October turned in these records: 

The average of fifty top ranking 
agents was $47,419 for the month—ap 
average that would produce well over 
a half million dollars of business a year, 

Only nine of the fifty leading pro. 
ducers had had life insurance experience 
before joining Home Life; forty-one 
were introduced to the life insurance 
business through Home Life’s Planned 
Estates program. 

Fifteen, or 30%, of the leaders are 
in their first year in the life insurance 
business. 

These fifteen first-year men had an 
average production of $51,520 for the 
month, which was larger than the aver- 
age of the entire group. 


Woods Agency Holds 64th 
Anniversary Dinner 









oleate 


RRR 


The sixty-fourth anniversary dinner § 
of the Woods agency, Equitable Life § 


Assurance Society, Pittsburgh, was held 
recently. Guests at the dinner included 
R. D. Murphy, vice president and ac- 
tuary of the Equitable Society ani 
Pennsylvania Commissioner Gregg L. 
Neel. Following the dinner Agency 
Manager Lawrence C. Woods, Jr., pre: 
sented certificates to associates wh 
were advanced to various Veteran Leg- 
ion Corps of the company. 
The results of the agency’s participa 
tion in the Equitable’s October “Al: 
Out-For-Victory” Campaign were a 
nounced by Manager Lawrence ( 
sWoods, Jr.—$2,563,943 of insurance writ: 
ten during the month, a plus of 18% 
over its quota, with premiums aggre: 


gating $325,855. 
Wm. H. Patterson Dead 


William H. Patterson, 62, genera 
service manager of the Westinghowst 
Electric Elevator Co., died in  Presby 
terian Hospital, Newark, N. J., a iew 
days ago. He had been with the West 
inghouse organization since Januar), 
1906, and was a pioneer in the develo 
ment of high speed elevators a quartt! 
of a century ago and had a large pat 
in this development. He was a gradual! 
of Purdue, class of 1905, and leaves é 
widow and two daughters. 


CANADIAN APPOINTMENT 

The Metropolitan Life announces the 
appointment of Myer Yackness as mat 
ager for the Fort Garry district. Mt 
Yackness will be stationed at Winmipe: 
succeeding John H. Mooradian, who hi 
been transferred as manager of tit 
Hamilton, Ontario, district. 











Fred P. Hofmayer has been clecte! 
president of the Leader’s Club of th 
Newark agency of the Penn Mutu 
Life, of which Harry O. Rasmusset » 
general agent. 


HARRIS G, GREENE DEAD 
Harris G. Greene, 49, associate ge 
eral agent for Penn Mutual life «t For 
Dodge, died at his home. He was ali 
treasurer of the Webster County Re 
Cross Chapter for twenty-five years. 
wife, a daughter and son survive. 
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BRIEF ANSWERS 


for -Pusiness Crecutives 








WHAT 
IN THE ORDINARY — 
created by the employer in 
sometimes emp 
monthly pension 
retirement. 
The purpose 
ration’s proble 
becomes impair 
Pensions, UPOn SS 






cont 





Why should WE estab- 
lish a Pension Trust 
Plan? 


isn’t Social Security enough? 






Will employees appreciate 
it? 


* 
Must all employees be 
included? 

* 


How much will it cost? 


loyees also) make 
benefits to th 


et, 
f the plan is to me 
of retiring employees as 


ed because of advapé 


IS A PENSION TRUST? 


Pension Trust Pia 







$s contributions, 
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These and other questions are an- 
swered in “The Pension Trust Plan”’ 
—an easy-to-read booklet that is 
yours for the asking. 


Send your request to 






| — Mdasachusels Mutual 


How do we establish a 
Pension Trust Plan? 


LIFE 


INSURANCE COMPANY 


SPRINGFIELD e MASSACHUSETTS 
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ALC-LIAA Joint Committees 


James A. Fulton, president Life Insurance Association of America, and Laurence 
F. Lee, president American Life Convention, have announced the formation of the 
following joint committees of the two organizations: 

BLANKS COMMITTEE: John S. Thomp- T. A. Phillips, Minnesota Mutual, and George 
son, chairman, Mutual Benefit Life; Horace R. Willard Smith, New England Mutual, 
Bassford, Metropolitan; Wendell P. _Coler, WAR SETTLEMENTS: Valentine Howell, 
American United Life; Horace W. Foskett, chairman, Prudential; Dwight L. Clarke, Occi- 
Equitable Life of Iowa; H. Pierson Hammond, dental Lite (Calif.) ; ’Francis V. Keesling, West 
Travelers; W._ McBride, National Life & Coast Life; William Macfarlane, New York 
Accident; Louis R. Menagh, Jr., Prudential, Life: A, t McAndless, Lincoin National; 


and Ronald G. Stagg, Lincoln National, Sterling Pierson, Equitable Life Assurance So- 
SOCIAL SECURITY COMMITTEE: m. A. ciety; George M. Selser, United States Life; 
Linton, chairman, Provident Mutual Life; H. R. Stephenson, Crown Life, and R. D. 
Arnold, Northwestern National: Rollin Clark, Taylor, Sun Life of Canada. 
Continental Assurance; W. T. Grant, Business PENSION TRUSTS AND GROUP ANNUL- 
Men’s Assurance; R. A. Hohaus, Metropolitan; TIES: ~ Archibald. M. Price, chairman, John 
A. J. McAndless, Lincoln National, and Ed- Hancock; Warner Haldeman, Penn Mutual; 
mund McConney, Bankers Life Company. Reinhard A. Hohaus, Metropolitan; Harry W. 


VALUATION OF ASSETS: F. W. Hub- 
bell, chairman, Equitable Life of Iowa; O, J. 


Jones, Mutual Benefit; Walter O, Menge, Lin- 
coln National; Ray M. Peterson, Equitable Life 
Arnold, Northwestern National; Arthur M. Col- Assurance Society; Howard C, Reeder, Contin- 
lens, Phoenix Mutual; Harry C. Hagerty, ental Assurance, and D. N. Warters, Bankers 
Metropolitan; Samuel S. Hall, New England Life Company. 
Mutual; M. Albert Linton, Provident Mutual; IAT I 
Dougl: s Meredith, National Life; A. P= alain Rtn 


L SERVICE LIFE: Alexander E. 
Phillips, Minnesota Mutual; 


: Mutual Life of New York; 
Grant 


or...? Torrance, S. J. Hay, Great National; Ralph R. Louns- 
Business Men’s Assurance, and A, A. Tousaw, bury, Bankers National Life; Ray D. Murphy, 
Sun Life of Canada. Equitable Life Assurance Society, and Ralph 

AVIATION COMMITTEE: James E. Hos- C. Price, Jefferson Standard. 

kins, chairman, — Travelers; William  Breiby, PREMIUM TAXATION: Ronald G. Stagg, 
Pacific Mutual; E. H. Hezlett, Pan- American chairman, Lincoln National; Roger W. Bennett, 
Life; O. D. Sanford, Northern Life; Pearce Massachusetts Mutual; Orrin R. Brown, John 
Shepherd, Prudential, and J. D. Williamson, Hancock Mutual; Leslie Cooper, Pacific Mutual; 


Canada Life. 

INVESTMENT RESEARCH: John S§S. Sin- 
clair, chairman, New York Life; Claude L. 
Benner, Continental American Life; Willard N. 
Boyden, Continental Assurance;  Ehney A. 
Camp, Liberty National; George N. Emory, Home 
Life; Paul E. Fisher, Indianapolis Life; David 
W. Gordon, Monarch Life; Dr. Bishop C. 
Hunt, John Hancock Mutual; A. J. McAndless, 
Lincoln National, and Donald O. Woodward, 


Berkeley Cox, Aetna; Byron D. Ehlers, Pru- 
dential; Warner Haldeman, Penn Mutual; 
Francis P. McGuire, Connecticut General; Fer- 
dinand Pease, New York Life, and C. G. M. 
Wynne, Sun Life of Canada. 
WITHHOLDING AND INFORMATION AT 
SOURCE: J. J. Magovern, Jr., chairman, Mu- 
tual Benefit; Orrin R. Brown, John Hancock; 
J Budinger, Kansas City Life; Joseph H. 


Mt al Lif ee w Crown, Guardian of _—— Bernard G. Hilde- 
Mutual Life of New ork, brand, Metropolitan; G. Munch, Mutual Life 

MEDICAL RESEARCH: M. Albert Linton, of New York; W. M. ion State Life (In- 
chairman, Provident Mutual; W. E. Bixby, diana); Howard C. Spencer, Home Life: O 


Kansas City Life; 


Leroy A. Lincoln, Metro- M. Townsend, Continental Assurance, and C. G. 
politan; 


James Lee Loomis, Connecticut Mutual; M. Wynne, Sun Life of Canada. 


American Life Convention Committees 


President Laurence F. Lee of American Life Convention has announced the 
following Convention committee appointments for 1944-1945: 


ACTUARIAL: Alexander T. 
man, Massachusetts Mutual; 
Pacific Mutual Life; Otto J. Burian, General Piper, Provident L. F.. Poorman, 
American Life; G. E. Cannon, Oregon Mutual 
Life; Ross E. Moyer, Northwestern National 


Maclean, 


chair- London Life; Frank B. 
William 


E Dilts, Home Security; 
Breiby, John H. Evans, 


Ohio National; Kenneth B. 


& A.; W. 
Central Life; John Y. Ruddock, Pan-American. 
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President: Daniel J. Walsh 





UNIFORM LAWS: Sydney F. Keeble, chair- 


man, Life & Casualty; Paul C. Buford, Shen- 
andoah Life; Johnson D, Hill, Atlas Life; 
Allen May, Mutual Savings Life; Eugene M. 
Thore, te Mutual; George Avery White, 
State Mutua 

a6 MMELTEE ON STANDARD VALUA- 
TION AND NON-FORFEITURE _ PROVI- 
SIONS: T. A. Phillips, chairman, Minnesota 
Mutual; Norman M. Hughes, National Life & 
Accident; F. Edward Huston, Shenandoah Life; 
Cc. ® Shepherd, Travelers; Walter O. Menge, 
Lincoln Nationa 

WAGE AND ‘HOUR COMMITTEE: B. M. 
Anderson, chairman, Connecticut General; J. M. 
Peebles, National hate & Accident; E, M. 
Thore, Acacia Mutua 

COMMITTEE TO STuDY ghee FED- 


ERAL LEGISLATION: Byron Slliott, 
chairman, John Hancock; A. J. McAndless, 
Lincoln National; Raymond Olson, Mutual 


Trust; Col. William J. Rushton, Protective Life; 
Walter P. Stevens, Scranton Life 

COMMITTEE TO STUDY “INSURANCE 
REGULATION: Berkeley Cox, chairman, Aetna 
Life; Orville F. Grahame, Paul Revere Life; 
Howard W. Kacy, Acacia Mutual; Francis V. 
Keesling, West Coast Life; J. P, Lorentzen, 
Bankers Life; Powell B. McHaney, Generai 
American; Harry S. Redeker, Fidelity Mutual; 
Howard C, Spencer, Home Life; Francis J. 
Wrirht. Midland Mutual. 

COMMITTEE ON JOINT ACTIVITIES: A. 
T. McAndless, chairman, Lincoln National; 
Claris Adams, Ohio State; Dwight L. Clarke, 
Occidental; James A McLain, Guardian Life. 


T. W. APPLEBY HONORED 
Ohio National fieldmen have com- 
pleted their campaign of writing new 
business in honor of President T. W. 
Appleby during the month of October, 
his anniversary month. Figures show a 
total of four million dollars of new 

business written during the month. 








Life: E. E. Rhodes, Mutual Benefit Life; V. R. 





Smith, Confederation Life, 





AGENTS AND AGENCIES: Wendell  F. 


Hanselman, chairman, U ~, _ Central — Life; 
George A. ‘Adsit, Girard Life; W. M. Anderson, 
North American Life; T. Xe Bl: air, Security 
Life & Trust; Peter . Fraser, Connecticut 
Mutual; R. V. Hatcher, Atlantic Life; 


Guarantee Mutual. 


CREDENTIALS: H. A. Bartholomew, chair- 
man, Continental Life; Carr P. Collins, Fidelity 
Union Life; E. Kirk McKinney, Jefferson Na- 
tional; Clem E,. Peters, Conservative Life; 
Joseph H. Reiman, Knights Life. 


DEPARTMENTAL SUPERVISION: Ray B. 
sucas, chairman, Kansas City Life; W. J. 
Beattie, Canada Life; James W. Blunt, Mon- 
arch Life; Clarence y. Daly, Capitol Life; Tohn 
A, Lloyd, Union Central; Harry V. Ww ade, 
Standard Life; George W. Wells, Jr., North- 
western National. 
FINANCE: L. D. 


Olson, 


Cavanaugh, chairman, 
Federal Life; Rollin M. Clark, Continental As 
surance; G. R. Kendall, W ashington National. 
INVESTMENT AND INVESTMENT LAWS: 
Frazar_ B. Wilde, chairman, Connecticut Gen- 
eral; E. A, Camp, Jr., Liberty National; 0. J. 
Lacy, California- Western States; C. Petrus : 
Peterson, Bankers Life; John S. Sinclair, New S ince 


York Life. 

MEDICAL EXAMINATIONS: Dr. 
B. Cragin, chairman, Aetna Life; Dr. Maurice 
B. Bender, Guardian Life; Dr. J. Rozier Biggs. 
American Standard; Dr. B. F. Byrd, National 
Life & Accident; Dr. Albert J. Robinson, Con- 
necticut General; Dr. H. F. Starr, Pilot Life; 
Dr. S. J. Streight, Canada Life. 
_MEMBERSHIP: J. Howard Oden, chairman, 
North American Reassurance; W. Lee aldwin, 
Security Life & Accident; H. O., Chapman, Na- 
tional Reserve; R. B. Evans, Colonial Life; W. 
C. McCord, Southland Life; Frederick D. Rus- 


Donald 


sell, Security Mutual. 
NEXT ANNUAL MEETING: F. L. Alexan- 
der, chairman, LaFavette Life; M. A. Kern, 


Ford S. Kumpf, Dominion Life; 


Alliance Life; 
D. ¢ Country Life; D. M. Morgan, 


. Mieher, 
Northern Life. 
PROGRAM: Claris 


; Adams, 
State Life; Dwight L. 


chairman, Ohio 
] Clarke, Occidental Life; 
R. B. Richardson, Western Life; Frank P. 
Samfora, Liberty National; John A. Stevenson, 
Penn Mutual. 


RESOLUTIONS: G. A. L’Estrange, chair- 
man, Wisconsin National; L. S. Adams, Great 
Southern; Emory Green, Pilot Life: Alfred 


MacArthur, Central Life; E. L. 
Life; A. R. Wilson, Amicable Life. 
TOTAL AND PERMANENT DISABILITY: 
R. E. Langdon, chairman, Guarantee Mutual: 
Morgan O. Doolittle, Empire State Mutual; J. 
G. Parker, Imperial Life; H. G. Royer, Great 


Phillips, Gulf 
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a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 


QUITABLE LIFE OF IOWA j¢ 


Founded 1967 











DES MOINES, (OWA 


* 








Northern; Francis P. Sears. Columbian National, 





_ UNDER AVERAGE LIVES: D. E. Buckner, 





lairman, Jefferson Standard; J. D. Buchanan, 


For ry years, —— wars, epidemics and depressions, the Home Life hes 
Every liberal practice Consistent with the safety of policyholders’ funds has been 
rotection at guaranteed low cost has been provided to its polieteiten, 


family can secure a 
emiums payable weekly, monthly, quarterly. semi-annually or annually 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Cherles T. Chase Secretary: Bernard L. Conner 
SECURITY AND SERVICE SINCE 1899 


— 


THE RECORD 











for every purse end 





State Mutual Announces 
Life Rate Pension Special 


To meet conditions in the Pension 
Trust field where an employer wishes 
the trustee to cover the insurance bene- 
fits by means of insurance company 
contracts and to accumulate the balance 
of the contributions in an auxiliary 
trust fund to be applied towards the 
annuity shortly before retirement, the 
State Mutual Life Assurance Co., Wor- 
cester, has brought out a new policy— 
A Life Rate Pension Special. 

The contract matures at age 65 and 
pays an income of $10 monthly for ten 
years certain and continuous for each 
$1, 000 of face amount. The death benefit 
is $1,000 for each $10 of monthly in- 
come in all but the final year when it is 
the maturing value. This contract calls 
for a whole life premium at the age at 
issue for all the years prior to maturity 
except the final year and a higher pre- 
mium in the final year. A number of 
features are included in the policy which 
is available. only in Pension Plans and 
cannot be issued individually. 





New Life Insurance Shows 
3.3% Increase for October 


New life insurance for October was 
3.3% more than for October of last 
year, and for the first ten months of 
this year was 6.2% more than for the 
corresponding period of 1943, according 
to the Life Insurance Association of 
America. For October, Ordinary insur- 
ance showed an increase of 12.2% over 
October of last year, Industrial insur- 
ance an increase of one-tenth of 1%, 
and Group insurance a decrease of 
26.3%. The statement aggregates the 
new paid-for business—not including 
revivals or increases—of thirty-nine 
United States companies having 80% of 
the total life insurance outstanding in 
al! United States legal reserve com- 
panies. 

For October, the new business of the 
thirty-nine companies was $777,793,000 
against $753,059,000 during October of 
last year—an increase of 3.3%. Ordinary 
insurance was $545,712,000 against $486,- 

227,000—an increase of 12.2%. Industrial 
insurance was $134,171,000 against $134,- 
054,000—an increase of one-tenth of 1%. 
Group insurance was $97,910,000 against 
$132,778,000—a_ decrease of 26.3%. 

For the first ten months of this year, 
the new business of the thirty-nine 
companies was $7,651,065,000 against 
$7,206,881,000 for the corresponding pe- 
riod of 1943—an increase of 6.2%. Ordi- 
nary insurance was $5,309,275,000 again 





$4,660,554,000—an increase of 13.9%. 
Industrial insurance was $1,259,137,009 
against $1,341,901,000—a_ decrease of 
6.2%. Group insurance was $1,082,653,0(/) 
against $1,204,426,000—a decrease of 
10.1%. 





IOWA DEPARTMENT ACTUARY 


Appointment of Fred Wilbois as actt- 
ary in charge of the life department of 
the Iowa Insurance Department, was au- 
nounced by Iowa Commissioner. Charles 
R. Fischer. Wilbois succeeds Carl Ti: 
fany, who recently joined the TIIlino’s 


Department. 

Mr. Wilbois joined the Iowa Depar! 
ment in 1921 and has served since tha! 
time as an examiner. He 
of Des Moines, 


is a native 


“games ETO™ 


senna 
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EG-ZEK’U-TIV 


Means active or skillful in execution. So, converted to 
Planned Salesmanship, an Attna Life Salesman is a sales 
executive. Active in prospecting, in interviewing, in clien- 
tele-building. Skillful in discovering a prospect's hopes, in 
fortifying weak spots, in transforming an assortment into an 


integrated estate. 
ETNA LIFE ORGANIZED SELLING 


AHTNA LIFE INSURANCE COMPANY 


AFFILIATED COMPANIES 
THE ATNA CASUALTY AND SURETY COMPANY 
THE AUTOMOBILE INSURANCE COMPANY 
THE STANDARD FIRE INSURANCE COMPANY 


Hartford, Connecticut 
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H. W. Jones Discusses 


Modern Mortality Table 


ADDRESSES N. Y. CLU MEETING 


Mutual Benefit Ass’t Mathematician 
Summarizes Effect of New 
Mortality Table 








Harry W. Jones, assistant mathema- 
tician, Mutual Benefit Life, Newark, in 
discussing a modern mortality table be- 


fore the members of the New York 
chapter, CLU, last week, pointed out 
that the passage in several states of 


legislation 


Commissioners 


adopting the 


HARRY W. JONES 

1941 Ordinary Standard Mortality Table 
as a basis for valuation of policy liabili- 
ties, and prescribing that table in a new 
type of formula for minimum non-for- 
feiture benefits, has given rise to a num- 
ber of questions as to the effect of any 
reasonably new mortality table on pre- 
miums, reserves, non-forfeiture benefits 
and dividends. 

The speaker remarked that in the 
carly years the annual Ordinary life 
premium under any mortality table ex- 
ceeds the annual The excess is 
built up as a reserve against the later 
vears when the premium its less than 
the annual cost. By that time the re- 
serve is sufficiently large so that inter- 
cst earnings on that reserve overcome 


cost. 


the deficiency of the premium. About 
changing from one mortality table to 
another, Mr. Jones said that such a 
change alone would not necessarily 


make a great difference in the premium. 
Effect on Premiums 

Summarizing the effect on premiums 
and dealing only with Ordinary life 
premiums, Mr. Jones said that the Com- 
missioners Table will tend to cause re- 
ductions. However, the adoption of this 
table would come at a time when serious 
review of the interest rate is also neces- 
sary. If the interest rate were reduced 
from 3% to 2\Y%.%, the effect of the new 
mortality table would largely be offset; 
a reduction to 2% would more than 
offset the effect of the new table and 
there would be a rather general increase 
in premium rates. 

In conclusion Mr. Jones summarized 
his remarks bv saying that the effect of 

new mortality table cannot be con- 
sidered alone. The inclination to adopt 
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STILL...! 


No matter how flattering the 
business tide, the common touch still 


And so the big challenge ot our 
new gains is the continuance of the 
friendly ‘understanding and respect 
which you’ve so often told us counts 


Thanks to our Field Force, gains 
have become a Union Mutual custom. 
The biggest of them, we like to think, 
are still in friendly service! 


UNION MUTUAL 


LIFE INSURANCE COMPANY 


Portland MAINE Home Office 


Rolland E. Irish, President 
Harland L. Knight, Supt of Agencies 
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new interest rates, lower than those cur- 
rently used, must be regarded also. The 
interplay of both will give the final an- 
swer. 

As to premiums, the tendency of a 
new mortality table to reduce them will 
be offset by, and possibly lost in, the 
tendency of a reduced interest rate to 
increase them. 

Reserves will generally be higher both 
because of the newer table and because 
of the lower interest rate. ; 

Cash values, to the extent that they 
may be closely related to reserves, will 
be higher. 

Paid-up values mav or may not be 
larger, the increased cash value of the 
original policy being in many cases offset 
by the higher purchase price for the 
paid-up value. 

Extended term benefits will generally 
run longer, first because the purchase 
price will be lowered at many ages, and 
second, because the cash value of the 
original policy may be higher. 

Dividends -will be lower in the early 
vears, but should, at least on present ex- 
perience, be relatively greater in later 
vears. 

Pointing out that these are only the 
broadest of conclusions, Mr. Jones re- 
marked that changes effected by the new 
table will be most marked where the 
mortality rates show the widest deviation 
from old rates. 


New York Life Bond Sales 

New York Blue Star Briga- 
ders reported Tuesday they had made 
13,326 cash sales to individuals for $1,- 
243,494 of war bonds during the Sixth 
War Loan Drive. One or more war bond 
sales have been made by 1,652 em- 
ployes and agents of the company in 
New York City. 

Ten Blue Star Brigaders have made 
over 100 individual cash sales, twenty- 
nine have made over fifty sales, and 
328 have made over ten sales and 
earned the right to wear the Treasury 
Department’s Blue Star Service Ribbon. 

The leading Blue Star Brigader is 
Miss Catherine Collins of the New York 
Life’s Supplementary Contracts Div!- 
sion. Miss Collins has made 302 cash 
sales for $20,000 of war bonds. : 

There are seventy-six teams of New 
York Life Blue Star Brigaders. Each 
of the forty-four members of Team No. 
50, of the Surrender Value Division, 


Life’s 


have already made twelve or more sales. 





Of the more than $200,000,000 paid out 
by American life insurance companies to 
the insured families of the country each 
month, about half goes to beneficiaries 
of policyholders who have died and half 
to living policyholders. 


RALPH M. HAMBURGER DEAD 





Northwestern Mutual General Ageni In 

Minneapolis Had Been In Business 

Thirty-six Year's 

Stricken while at lunch last Friday, 
Ralph M. Hamburger, Minneapolis een- 
eral agent for the Northwestern Mural 
Life, died shortly afterwards. While he 
had been ill sometime ago, his he: |th 
had improved and his death was cn- 
tirely unexpected. Mr. Hamburger was 
associated with the life insurance busi- 
ness for thirty-six years, starting as a 
special agent for the Northwestern Mu- 
tual in Chicago in 1908.. He became a 
partner in the Kaufmann, Hamburger & 
Kaufmann general agency in Minne- 
apolis in 1918, and was appointed sole 
general agent there in 1931. During the 
last twenty-six years he inducted many 
men into life underwriting who devel- 
oped into leading producers, and _ his 
general agency ranked among the North- 
western Mutual leaders. He also had 
served as president of both the General 
Agents Association and the Association 
of Agents of the company. 

Mr. Hamburger was born in Denver 
and before coming to Minneapolis lived 
in Chicago where he was active in the 
Elks Lodge, being a past exalted ruler 
of the lodge. He was also a past presi- 
dent of the Oak Ridge Golf Club of 
Minneapolis and of Temple Israel. In 
the Masonic order he was a member of 
the Scottish Rite and a Shriner. 

Northwestern Mutual officials attend- 
ing services for Mr, Hamburger included 
M. J. Cleary, president, Edmund Fitz- 
gerald, vice president and Grant L. Hill, 
director of agencies. Midwest general 
agents of the company and many other 
associates were also present. His is sur- 
vived by a sister and a niece. 





State Mutual Viewpoint on 
National Service Life Ins. 


In a_ bulletin released to its field 
organization, the State Mutual Life, 
Worcester, outlines its official policy 


concerning National Service Life Insur- 
ance. The bulletin reads as follows: 

“The government is quite properly 
providing life insurance protection to 
the members of our armed forces. The 
administration and excess mortality costs 
are being and will be paid through 
taxes. 

“As to the conversion of this insur- 
ance to permanent forms, we feel tlic 
same careful thought and pianning 
should be given toward fitting it into 
the individual’s program as is given to 
any other policy contract. It would ap- 
pear that in the vast majority of cases 
this form of insurance could be used in 
building an insurance program. We 
strongly urge the conversion of Na 
tional Service Life Insurance in every 
case where it fits the need.” 





HEAR H. G. KENAGY 
H. G. Kenagy, superintendent of agen 
cies, Mutual Benefit Life, Newark, ad 
dressed the recent meeting of the Okla 
homa City Association of Life Under 
writers. 
PROVIDENT DIVIDEND SCALE 
Mutual Life, Philadelphia 
that its 1944 dividend 
will be continued without chang 
throughout 1945, according to a state 
ment by President M. A. Linton. 


Provident 


announces scal: 
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ASK US 


I JOHN HANCOCK MUTUAL LIFE 


im OaN 





INFORMATION ON 


PREFERRED RISK WHOLE LIFE 





HARRY GARDINER, GENERAL AGENT : 


INSURANCE COMPANY OF BOSTON, MASS. 
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AMERICAN WOMEN LEAD THE WORLD . 






Vrwen the hemor babes regbt theusgh: to the -hetce of acceuse 
tied. tar women kena buts te buoy clothes that look well te 







o 
A : y oF P 
SEES f 
e#e # 


M 
‘ 4 
as 
; ‘ ‘% as ' 
4 m4 ow ebvibe. 0 id styles ace. of co , 
ae o fe A tes . rie 
é ek > 2 % ae oa why. Yet om the fabiic is, 8 : 
‘4 : C % _% ai . the rotor, at of coat lowks well ankens it hie ae Ger si sus, 
ff . % to te Ape rutne everytl ‘ ‘ yoeety . 
tif a a : Yrs hatep y newer of hie ursaranee ‘ 3 aes be LAL 
hi ° < tailoeanadee, Vet the insurance garment crn he « — # So Salonen ‘ wvertte : ‘ceed Al 
f ‘ E an " : shes} adliccinakclia jack acods woven row hesesseatioan Se = aos 
; j : * . , a Gt 7 
: ‘. | , = mata, 
os ¥ eb . 
f sea CDSE 3 : \ 3a3 Fit. 
f i 4 oad 1} aa 3 ; 
ef F 
ee 4 
ji 


Yi} i] a ——— ee. WAY \y \ 

)/ , wee rT | T \\ \ \\ | \ ) 
L.A TTT TN 
“SECURITY PATTERNS” styled by STATE MUTUAL 


| NEW, NOVEL, COPYRIGHTED SALES PLAN 
VALUABLE HELP IN SELLING WOMEN 




























“Styles in life insurance can be flattering, too.” That’s what we tell the ladies in our new sales 
material aimed to reach the big, growing and permanent women’s market. 

There are styles in life insurance just as there are in clothes . . . and we go on to prove it, by 
presenting State Mutual Security Patterns . . . a complete life insurance wardrobe with each 
garment individually tailored to meet a particular financial need. Life Insurance Style Book 
(visual interview piece) illustrates in poster form and explains in non-technical terms and 


by interesting examples how the various styles of life insurance fit both need and pocketbook. 
\Auather State Mutual Sales Aid thats Field Cliching 


STATE MUTUAL LIFE ASSURANCE COMPANY 


OF WORCESTER, MASSACHUSETTS 
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Life Companies Plan 
Servicemen’s Return 

70% TO 100% EXPECTED BACK 

Many Retraining Programs Now Being 


Prepared; Hope to Retain War- 
time Replacements 








The great majority of life insurance 
men and women who are in the armed 
forces are expected to return to their 
pre-war jobs when they leave the serv- 
ice, according to the Institute of Life 
Insurance. A survey made by the In- 
stitute shows that most of the life in- 
surance companies expect 70% to 100% 
of their former employes to return to 
their pre-war posts or equivalent jobs 
with the same company. 

“Adequate provision for the return- 
ing service men is one of the matters 
being given especially close attention by 
life insurance offices today,” the Insti- 
tute said. “The companies are setting 
up definite plans to make certain that 
those who left to join the armed forces 
are quickly reestablished in satisfactory 
employment when they return. In some 
cases, they are not only planning to 
reinstate them in their old jobs, if they 
want them, but are planning to help any 
who may not want to return to the old 
job to find other employment. Some of 
the companies are making detailed in- 
dividual case studies in an endeavor to 
place the returning veteran most effec- 
tively. 

Special Retraining Programs 


“Many companies are now setting up 
special programs for retraining these 
employes as they return to their jobs. 
Refresher courses are being established 
for both home office employes and 
agents in the field.” 

In all but a few instances, the survey 
also shows, the companies believe that, 
in addition to absorbing all employes 
returning from service, they can also 
keep those added during the war who 
wish to remain. 

In addition, a number of these com- 
panies expect to add materially to total 
personnel from other returning service 
men. “The company managements are 
planning to open up new jobs for serv- 
ice men as rapidly as expanding activi- 
ties will permit,’ the Institute added. 
“The formulated plans of some com- 
panies call for large additions to per- 
sonnel in the first year or two after 
the war. Overall, with total life insur- 
ance in force today nearly 25% greater 
than in 1940, there are some 15% fewer 
persons employed in the business. At 
the same time, total life insurance per- 
sonnel in the armed forces represents 
about 15% of present manpower in the 
business. It would appear clear, there- 
fore, that on the whole life insurance 
will absorb all its returning veterans, 
will probably keep those takefi on dur- 
ing the war for replacements who wish 
to remain, and will take on many other 
returning veterans not previously asso- 
ciated with the business. 

“There are several reasons for this, 
in addition to the expanding business. 
The wartime replacements were made 
extensively with married women, often 
wives of service men, employed on a 
temporary basis. Many of these women 
will wish to remain and will be wel- 
comed, as they are now trained insur- 
ance workers, but some of them will 
leave as soon as their husbands return 
from the service. Several company ex- 
ecutives have expressed the opinion that 
the greater problem may be to hold the 
married women until sufficient veterans 
are back to maintain manpower needs. 

“In addition, the life insurance com- 
panies have made many changes in 
working conditions during the war, the 
adjustment of which will automatically 
absorb more employes. In some offices, 
working hours were increased, jobs 
doubled up, projects postponed for: post- 
war attention. Return to normal opera- 
tions will require an increased person- 
nel.” 

Several life insurance companies are 
now working out special plans for the 
employment of:disabled veterans, coop- 











' erating with local offices of Veteran Re- 


habilitation, and at least one already has 
its plans successfully in operation. 


CONFEDERATION LIFE GAINS 

According to joint general manager 
C. D. Devlin, Confederation Life Asso- 
ciation, Toronto, new business paid-for 
to end of September this year amounted 
to $48,612,824, an increase over the 
Py + waa period of last year of 
18%. The gain in business in force for 
the same period was $31,893,704 com- 
pared with $24,739,278 in the same per- 
10d of 1943, 





OCCIDENTAL’S RECORD MONTH 

October this year was the biggest 
month in Ordinary written business in 
the history of Occidental Life of Cali- 
fornia and also its biggest month in 
Ordinary paid, according to Vice Presi- 
dent V. Jenkins. October Ordinary 
applications totaled $15,016,337. Best 
previous month in company history was 
in September, 1941. Occidental October 
paid Ordinary business, part of which 
was received early enough in the month 
to put the company over the billion on 
the fourteenth, was $12,028,189. 
































OUR mail-handling department is the heart of your office, On it de- 
pends the smooth functioning of every part of your organization. Move 
it out of the “woodshed.” Give it the place of importance it deserves so that 
it will handle both incoming and outgoing mail smoothly and speedily. 











ELIMINATE DELAYED DISTRI- 
BUTION of mail by getting rid of 
antiquated mail-handling facilities. Your 


mailroom will never keep pace with the. 


rush of business just ahead unless it is 
geared to handle mail FAST! 








GET RID OF THE 4:30 JAM in your 

mailroom! ‘‘Woodshed”’ mail-handling 
methods mean missed trains and planes 
for many a letter that hits your mailroom 
late in the afternoon. Result? Lost business 
and good will. 


Metered Mail Systems . . . Postal and Parcel Post Scales ... Letter Openers... 

















STOP WASTE OF TIME! Your office 

can’t get going on the day’s new busi- 
ness until incoming mail reaches the 
desks of your key men. Delayed distribu- 
tion can waste plenty of time and money 
and slow up your entire office. 





PLAN NOW TO MODERNIZE your 

mailroom—to move it out of the ‘‘wood- 
shed”—with U.S. Postal Meter machines 
and mail-handling systems. Our specialists 
will gladly help you plan your postwar 
mailroom now, without obligation. 


Envelope 


Sealers ...Multipost Stamp Affixers... Mailroom Equipment. (Many units available.) 







NTROLS 


,. Rerel-afel 2 Gute. 


Branches and Agencies in Principal Cities 


U.S. POSTAL METER DIVISION 


” Rochester 2, New York 








National Service 


(Continued from Page 1) 
was 4,049 and in October 1944 the i sm- 
ber was 10,383. 

As of August 15 pensions were | ing 
paid on 32,872 claims because of ser» ‘ce. 
connected deaths in World War Il. (jf 
these 25.4% are being paid to wi: yws 
and 46.6% to parents. The average 1 -im- 
ber of children involved in these cl»ims 
is 14 per family. The number of indj- 
viduals benefiting from such pensior s is 
16,645 widows, 10,152 children and 26,284 
parents, a total of 53,081. 

Policies which have been converted 
from old War Risk insurance to Coy- 
ernment Life insurance now number 
576,239 and have a face value of $2,487- 
201,458 
ging acid the program for lios- 
pitalization of veterans, General Hines 
said the Veterans Administration in its 
original estimate anticipated a need for 
300,000 beds. It was planned to provide 
100,000 of these from existing facilities, 
to secure 100,000 by transfer from the 
Army and Navy and the additional 100,- 
G00 through a long-range construction 
program. 

The facilities now in operation supply 
89,000 beds of all types. Projects now 
authorized or already under construction 
will provide 20,000 beds. A program has 
been submitted but not yet authorized 
that will make 14,000 more beds avail- 
able. The program already authorized 
plans for eighteen new hospitals; six- 
teen of which are for general medical 
and surgical cases and two for N.P. 
cases. 

The vocational rehabilitation program 
which had been in effect eighteen 
months up to September 30, 1944, was, 
General Hines explained, to restore the 
employ-ability of those who have suf- 
fered disability in service. During this 
time 135 disabled veterans have been re- 
habilitated and 112 of them put into 
productive jobs. On September 30 there 
were 5,855 disabled veterans undergoing 
training. Of these 4,116 were in schools 
and colleges and 1 739 undertaking train- 
ing-on-the-job. 

Under the educational program _pro- 
vided in the G.I. Bill of Rights 24,021 
veterans had applied for educational op- 
portunities by October 31, 1944. Of these 
17,723 had been found eligible and. the 
schooling allowed, and 1,007 had_ been 
denied the right to further schooling 
under the act. There were at that time 
5,681 in schools and ninety-one_ being 
trained on-the-job, under the provisions 
of the G.I. bill. 





Head, Read, Grant, Walters, 
Speak at Oklahoma City 


Walter W. Head, president, General 
American Life, was speaker at the 
luncheon held in connection with the 


second annual sales congress of the 
Oklahoma Accident & Health Associa- 
tion at Oklahoma City, November 2! 
Speakers on the program included 
Insurance Commissioner Jess J. Read, 
of Oklahoma, long-time secretary of the 
National Association of Insurance Com- 
inissioners; President William T. Grant, 
Business Men’s Assurance; Fred M. 
Walters, manager of the A. & H. 
department of the General Accident, re- 
cently elected president of the Inter 1a- 


tional Claim Men’s Association; A. B. 
Smith Great Northern, and Clare ice 
Cameron, North American Accid: nt, 


past presidents of the Oklahoma A-:;0- 
ciation. 





NAMED BY GREAT-WEST LIF: 


The appointment of H. J. Hazris as 
district manager for the Great-West 
Assurance Co. at Brockville, Ontaric 15 
announced -by A. déL. Panet, Ottawa 
branch manager. Mr. Harris has *e- 
turned to the company after a perod 
with the armed forces. 
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Big Future Insurance 
Market Seen by Myrick 


PLACE IN ECONOMIC GROWTH 





Mutual Life Executive Tells Boston 
Managers of Opportunities in 
Post-War Period 





rere will be a huge future market 
for life insurance in spite of the seem- 
iely large volume now in force, in the 
inion of Julian S. Myrick, second vice 
ident, Mutual Life of New York, 
who spoke before the General Agents 
| Managers Association of Boston 
last week. He pointed out that a total 
of $267,490,943,114 of life insurance will 
have to be serviced in the post-war 
period. Of this amount $144,000,000,000 
is on the civilian population and also 
covers some men in the armed services, 
$2 490,943,114 is still in force from the 
last war through Government life in- 
surance, and $121,000,000,000 has been 
written thus far in World War II on 
service people. 

“In the next twenty-five years,” said 
Mr. Myrick, “our veterans of the armed 
services will be the purchasers of be- 
tween 50% and 75% of all the life in- 
surance that is bought. Then there will 
be the new generation which will re- 
quire life insurance—a million or more 
of them become of age each year. You 
in the life insurance field can help con- 
serve this present life insurance fund, 
both domestic and Government, and 
know that there will be a tremendous 
need for new life insurance to protect 
our social and economic development 
through the homes and businesses that 
will grow in the years to come.” 


Social and Economic Value 


Continuing Mr. Myrick said: “The 
reserves created by this great reservoir 
of savings through life insurance will 
go into the development of our industry, 
and will help to create jobs. Life insur- 
ance men and women will help others 
in selling so that the goods which are 
manufactured will be sold to create 
better homes, better education, better 
recreation and all the things necessary 
to make for health and happiness and 
better living conditions throughout the 
length and breadth of our nation, and 
so, if one looks beyond the horizon, we 
see a growing and a better world where 
life insurance will do its full part in 
underwriting the social and economic 
development of the future. 


“Life insurance on the civilian popu- 
lation is far below what they should 
carry. Life insurance is one means by 
which a family or a business can be 
properly protected and _ indemnified 
against loss caused by death and savings 
created for old age retirement. 

“Many thousands of our men and 
women in the service will return with 
a better understanding of the necessity 
for life insurance and its benefits. 
Women in industry will become wives 
and have their own homes. Many will 
remain in industry and they will re- 
quire additional life insurance. Men re- 
turning from the services will marry 
and settle down and they too will re- 
quire added life insurance. 

‘Companies have invested approximate- 

40% of their assets in Government 

nds. Life insurance representatives 
ive sold billions of dollars in these 

nds. All of us must watch and guard 
ery carefully the financial policies of 
Government to be sure that the 

‘egrity of this investment made by our 
}clicyholders and our clients is main- 
tained, 

_ “As we look beyond the horizon and 
io the future, we see our great insti- 
ition of life insurance as it is or- 
‘nized through the Life Insurance As- 
ciation of America, the American Life 
nvention, the National Association of 
te Underwriters, the Institute of Life 

‘nsurance, the American College of Life 


Underwriters and the state and local 


ie underwriters associations—all bound 


‘ogether, cooperating to promote the 


est interests of these policyholders 


whether they own Government, domes- 


ic life insurance, or both.” 


HANCEL AGENCY’S LAPSE RATE 

The Max J. Hancel agency, Continen- 
tal American, 60 John Street, New York, 
has achieved the lowest new business 
lapse rate ever achieved over a twelve- 
month period by any agency during the 
entire history of the company. Of the 
total number of policies on which de- 
ferred first-year premiums or the first 
renewal premium fell due during the 
twelve months ending August 31, the 
iapses traced through to October 31 fell 
to the all-time low figure of 2%. 


PROUTY AGENCY’S BIG GAIN 

Fifty-five members of the Phinehas 
Prouty, Jr. general agency Connecticut 
Mutual Life, Los Angeles, and their 
wives will attend a dinner at the Jona- 
than Club, awarded them for their suc- 
cessful participation in the National 
Hurry Home Contest honoring the as- 
sociates of the Connecticut Mutual in 
the armed services. Phinehas Prouty, 
Jr., general agent, received word from 
the home office that at the close of Oc- 
tober the agency shows a 61.5% gain 
for the year to date, which represents a 
gain in paid business in excess of a 


ROLLS ROYCE GROUP PLAN 

The Great Britain organization of the 
Manufacturers Life has insured the sen- 
ior officials of Rolls Royce, Ltd. under 
a Group life insurance policy for a total 
amount of approximately $1,000,000. The 
business originated through C. O. Cur- 
tin. 





million and a quarter. Thirteen new 
agents have been added to the agency 
full time force during 1944. The Prouty 
agency holds third position among the 
soencies of the company for the year to 
date. 





Ralph R. Lounsbury, President 


W. J. Sieger, V. P: & Sup’t. of Agencies 










Laie 
No! Hitler and Hirohito!! 


No, Hitler and Hirohito, you are not pro- 





Q 





spects for our Accident, Health and Hos- 


pitalization Policies offered by our new 
Accident and Health Department, but mil- 


lions of Freedom loving Americans are. The 


new policies offer up-to-the-minute protection 
to policyholders and maximum opportunities 
to our men. For example, policyholders au- 
tomatically have their protection increased 
five percent when they pay their premiums 
annually. Our agents, of course, receive the 
same top commissions for both new and re- 
newal business. Send for complete informa- 
tion about our new Accident and Health De- 


partment and its new policies. 


NATIONAL LIFE 


Insurance Company..Montelair, N.J. 
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Boston Mutual to Maintain 
Present Dividend Scale 


Jay R. Benton, president, Boston Mu- 
tual Life Insurance Co., announced that 


the directors have voted to purchase 
$2,800,000 Government Bonds in the 
coming Sixth War Loan Drive. The 


board also voted to maintain next year 
the same dividend scale currently in 
effect for Ordinary and Industrial insur- 
ance policies and has set aside for divi- 
dends for 1945, $300,000 as compared 
with $256,000 this year. 


Guardian Life Field Force 
Honors President McLain 


The field force of Guardian Life of 
New York carried on a production cam- 
paign during October honoring Presi- 
dent James A McLain which turned in 
results 21% above alloted quota and 
28% more than October last year. It 
was the most. successful campaign 
since 1937, 

Winner in both lives and volume was 
Manager R. A. Trubey, Fargo. Runner- 
up in volume was Al Davis, New York, 
Leyendecker-Schnur. Second in_ lives 
were G. C. Green, Rochester, and George 
E. Hackmann, St. Louis, who tied. 

At the close of the campaign Guar- 
dian Life’s business was approximately 
20% ahead of the ten-month period of 
last year. 


S.E.P. Article on Stuyvesant 
Town, Met. Life’s Big Project 


Stuyvesant Town, the 72-acre apart- 
ment house project of the Metropolitan 
Life planned for above 14th Street, New 
York, on the East River Drive, was 
prominently mentioned in the Saturday 
Evening Post article “Can the Cities 
Come Back?” written by Boyde Sparkes 
in its November 4th issue. When Stuy- 
vesant Town is an actuality, there will 
be 24,000 people living there in thirty- 
five fireproof apartment structures, thir- 
teen stories high, according to Mr. 
Sparkes. The buildings will contain 
8,842 apartments, with average rental ot 
$14 a room. The author points to this 
project as the biggest slum-clearance 
project anywhere in the world. 





LOS ANGELES CLU MEETING 


Los Angeles Chapter, CLU, at its 
meeting November 14 held a discussion 
on “Modern Accepted Methods Used in 
Valuing Partnership Interests and/or 
The Stock of Close-Corporations.” 

Dan Brigham, of Murphy & Mage 
general agency, Northwestern Mutual, 
led the discussion, with Eldin Smith of 
Walter G.-Gastil general agency Con- 
necticut General, and Milton Hunt, at- 
torney and life underwriter, Cowles 
general agency Provident Mutual, as his 
assistants. Members of the Chapter 
joined in the discussion, which proved 
to be one of the liveliest held for some 
time. 


PLANNED SERVICE 


Lhe Ss, Ss; 


MANUEL CAMPS, JR. 


At the annual meeting of the New 
York Colgate University Alumni Asso- 
ciation held on November 16 in the ball- 
room of the Hotel Roosevelt, Manuel 
Camps, Jr., general agent John Hancock, 
110 East 42nd Street, New York City, 
was elected president for the coming 
year. Everett Case, president of Colgate 
University, was the principal speaker. 
About half of the Alumni is in the 
metropolitan area. 





Bankers of Iowa Reports 
$32,000,000 Gain This Year 


The Bankers Life of Des Moines re- 
ports $69,000,000 of Ordinary life insur- 
ance paid for during the first ten 
months of 1944, as compared with $55,- 
000,000 in the first ten months of 1943. 
The total of Group life insurance paid 
for in the first ten months of 1944 was 
$26,000,000 as compared with $8,000,000 
in the same ‘period of 1943, and the total 
of all paid-for life insurance this year 
to November 1 was $95,000,000. This is 
a gain of $32,000,000 over the same per- 
iod of 1943. Total life insurance in force 
in the Bankers Life at the end of Octo- 
ber was $921,000,000, which was a gain of 
$59,000,000 for the year to date, and of 
$77,000,000 in the preceding twelve 
months. 


ST. PAUL MANAGERS ELECT 


At is annual meeting recently the St. 
Paul Managers and General Agents As- 
sociation elected the following officers: 
president, John J. Steger, Massachusetts 
Mutual; first vice president, John P. 
Lynch, John Hancock, second vice presi- 
dent, L. P. Asbury, Aetna; secretary- 
treasurer, Joseph Swearingen, John 
Hancock. 


for brokers 
A\ 8 en i 
BERKSHIRE LIFE 


AGENCY .- 
INSURANCE CO. 


of Pittsfield, Mass. 


17 East, 42nd St.,'N. Y. 17 


MUrray Hill 2-3030 








1450 Broadway, New York 18, N. Y. 





CO-OPERATION with Brokers 


THAT REALLY PRODUCES INCREASED COMMISSIONS 
: PENSION TRUSTS — individually planned to fit. 
: FAMILY GUARDIAN — high protection — low cost. 
: DISABILITY INCOME — for those who can qualify. 
: FAMILY INCOME — $12.50 a month per $1,000. 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 





Phone: WI 7-0631 














LIFE INSURANCE LOANS 


2 to 32% per annum 


STOCK and BOND LOANS 


1% to 22% per annum 
MINIMUM LOAN—$1500 
Commission Paid to Insurance Brokers 


Standard Discount Corporation 


342 Madison Ave., New York 17, N. Y. 
Phone: VA 6-0492-3 








Pension Plan Ruling Change 


A change in ruling affecting the pay- 
ment of premiums on life insurance un- 
der T, D, 5295 has been made in a letter 
to Gustave Simons of Simons and Gree- 
New York City, from 
Acting Deputy Commissioner W. A. 
Gallahan of Revenue Bureau Salary Sta- 
bilization Unit, which follows in part: 


ley, attorneys, 


“This office has reconsidered the mat- 
ter presented by you and you are now 
advised that the approval of the Salary 
Stabilization Unit is required for the 
purchase of life insurance under a pen- 
sion plan meeting the exemption § re- 
quirements of Sec. 165(a) of the Inter- 
nal Revenue Code where the premium 
payment for such insurance is in excess 
of 5% of the insured’s basic salary. Ap- 
proval will be granted, however, where 
the premium in excess of 5% is due 
solely to the advanced age or physical 
disability of the participant provided 
that not more than $1,000 of life insur- 
ance protection will be made available 
for each $10 of retirement income.” 

In an exchange of telegrams to clarify 
the ruling Mr. Simon wired: 

“The 5% insurance premium in pen- 
sion plan assumed to mean insurance 
element taxable to employe where re- 
tirement income or Ordinary life insur- 
ance policy or other policy held by 
pension trustee for purpose of produc- 
tion of annuity at retirement age. Also 
assumed 5% limitation applies to taxable 
insurance element where such policies 
are held by profit-sharing trustee.” 

Following was Deputy Commissioner 
Gallahan’s reply: 

“Premium payments for life insurance 
in pension plan is that part contribution 
determined under rule in Mimeograph 


SSU 16. 5% limitation life insurance 
premium not applicable profit-sharing 
trusts meeting requirements Mimeo- 
graph SSU 37 (Supp. 1) and require- 
ments Sec. 165(a) Internal Revenue 
Code.” 





The 158,000,000 life insurance policies 
and certificates in force today, averaging 
over five per family, represent an in- 
crease of 18,000,000 over those in force 
at the war’s outbreak. 


Marks 45 Years Service 


we 4 





Arthur H. Reddall Gets Greetings 


The agency department of Equitable 
Society at the home office gave a sur- 
prise luncheon Monday, last week, for 
Arthur H. Reddall, assistant secretary, 
to mark his forty-fifth anniversary with 
the Society. Several officers and friends 
from other departments attended. On 
behalf of the group Vice President Wil- 
liam J. Graham expressed felicitations 
and read a testimonial signed by every 
Equitable officer, in which was_ re- 
counted the important part Mr. Reddall 
has played in the Society’s affairs dur- 
ing the past forty-five years. There was 
also an afternoon meeting of the entire 
agency department at which several 
gifts were presented to commemorate 
the event. 

Mr. Reddall joined the Equitable So- 
ciety in 1899 as a stenographer in the 


office of the late Secretary William 
Alexander, one of the great figures 
among life insurance company execu- 


tives. For many years Mr. Reddall was 
responsible under Secretary Alexander 
for much of the sales material used by 
agents. Mr. Reddall was appointed as- 
sistant of the Society on February 2], 
1929 and has served as secretary of the 
committee on insurance of the board. 
He has been associated with the 5o- 
ciety’s field paper, Agency Items, from 
the time it started'in 1907 and has been 
the editor for many years. 





ability. 


41 Maiden Lane 





WANTED — MANAGER of FIELD SERVICE 
INCLUDING DIRECT MAIL and PUBLICATIONS 


An immediate permanent opportunity exists for a man with 
knowledge of life insurance to take charge of Department with 
medium sized mid-western life insurance company. Experience in 
preparing house organ, direct mail and sales promotion material 
is essential. He will be required to have creative and production 


Supply personal information and business experience, to- 
gether with capacity in present position. Reply confidential. 


Write: BOX 1555 
> THE EASTERN UNDERWRITER 


New York 7, N. Y. 
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John F. Lucchesi Qualifies Prospects 


fohn F. Lucchesi, State Mutual Life, 
\iemphis, in a recent article published 
in “Field Service,” the company’s 
monthly publication for the field forces, 
lines a prospecting plan that has 
ven effective. Mr. Lucchesi has been 
h the State Mutual a little over three 
years and in 1943 placed seventh on the 
company list. Mr. Lucchesi’s article en- 

ed “Qualifying a Prospect” follows: 

From one who is comparatively new 
in the life insurance business (having 
ist completed my third year with State 
\futual)—I am proud to have chosen 
this business and am looking forward to 


( 


pre 


many successful years. 
“During my first two 
business I worked hard but was unor- 
eanized, calling on a number of people 
that really could not give me the neces- 
sary production. After several talks with 
iy general agent, I finally decided to 
discard or throw away about half of 
the so-called prospects that I had and 
came to the conclusion that prospecting 
was the most important part of my 
work; ideas were the next most impor- 


years in the 


tant. 

“After realizing this, ] started out to 
put this into practice. The results were 
amazing. I worked half as hard as pre- 
viously, sold more applications, and my 
persistency record was much better. So 
this is the reason I say prospecting is 
most important. I stress settlement op- 
tions whenever possible and use Social 
Security quite often. 


Advertising Set-Up 


“IT have a set-up in advertising that I 
think is most helpful to me. I am con- 
stantly being told by my friends how 
they appreciate my thoughtfulness of 
them. This advertising consists of 
‘Thread of Life,’ approximately 2,000 
birthday cards annually, anniversary and 
congratulatory cards and visits to sick 
friends, When I find, in the local news- 
papers, an article or a picture of one of 
my friends, I send it to them on the 
blotter, ‘I like to read about people who 
do things.’ This sounds rather expensive 
but it isn’t. It only takes a few minutes 
a day and the results from this have 
heen most satisfactory. This is all pre- 
liminary. It doesn’t sell any business 
but it does put me in the friendliest po- 
sition and makes it easier to sell. 

“After having qualified a person as a 
prospect, I try to figure out what would 
be necessary to sell him or her. At my 
desk I decide, then contact this person 
and try to sell my idea. This has given 
me a nice volume of extra business. 

“Here are a few examples: 

“There are two friends of mine who 

own a grocery store. They had a little 
life insurance. One was 35 and the other 
11 years of age. The first two years I 
was in business I tried to sell them a 
ittle policy. The result was, I didn’t get 
0 first base. After qualifying them as 
real prospects I went to them with 
igures and the result was $20,000 of 
uusiness on the Endowment at age 60 
Plan. They weren’t at all interested in 
protection but were mostly interested in 
noney for later years. 
_“T sold a mother and father a plan 
ior their five-year-old boy . . . a $10,000 
’)-Pay Life Policy to start, with definite 
plans to increase this later. 

“I have two friends, brothers, who are 
in the grocery business. I sold one of 
their clerks a small policy and was hav- 
ing trouble keeping it in force. By 
talking to this policyholder on several 
occasions, trying to keep his policy from 
lapsing, I qualified these two grocery 
Owners as prospects and sold them both 
on the idea of leaving their families 
$30 a month for 5 years certain. After 
this sale was made, I qualified them for 
a better sale a little later on. I put 


their names in my file to be called on 
six months hence, went back with an- 
other idea and came away with two 
policies, one for $12,250 and the other 
$11,500. I anticipate selling them more 
in the future. The wife of one of the 
owners was in the hospital. While visit- 
ing and talking with her there we got 
on the subject of life insurance and 


money left in case her husband died. 
She told me that her husband and his 
brother advised her and her sister-in- 
law that if they should have any trouble 
or needed advice about life insurance 
proceeds or any matter to see me first, 
because they believe that I am truthful 
and honest enough to advise them what 
to do. This makes me feel as though 
the life insurance business is a profes- 
sion and that I am accomplishing what 
[ am out to do in this business. 

“One of the fraternities I belong to 
placed me on a committee. I drove out, 


with one of the members, to a new 
army hospital in our city. This man 
told me that some insurance man was 
trying to sell him. He didn’t want anv 
insurance, but he had about $7,500 to 
purchase some property. I told him that 
I wasn’t in a position to talk to him 
at that time but to give me an appoint- 
ment before he bought this property 
After figuring out what I thought he 
had in mind, I filled my appointment 
After about ten minutes I had sold him 


(Continued on Page 16) 











‘I hear the wars practically over...back home!” 


ROBABLY it’s only natural for us here at 
home to feel that the war’s almost won, 
the way the good news has been pouring in. 


But the war’s not over for him—not by a 
long sight! And he’s just one of a few million 
or more that will stay over there until they 
finish the bloody mess. Or kill time for a 
few months—or years—in some hospital. 


What about you? 


This is no time to relax. No time to forget 
the unfinished business. It’s still your war, 


and it still costs a lot. 


So dig down deep this time. Dig down till 
it hurts, and get yourself a hundred-dollar 


Don’t “let George do it”—get yourself 
that added bond and help finish a magnifi- 
cent job right. The quicker you reach down 
deep, the better you do your job for war, 
the more you'll contribute to ending the 
fight. And the quicker they'll come back— 
the guys that can still be killed. 


War Bond over and above any you now own 
—or are now purchasing. This 6th War Loan 
is every bit as important to our complete 
and final Victory as was the first. 





After all, you’re safe and sound and home. 


you, isn’t it? 


That’s worth another hundred-dollar bond to 


Buy at least one extra $100 War Bond today ! 


s 


THE EASTERN UNDERWRITER 


This is an official U. S. Treasury advertisement—prepared under auspices of Treasury Department and War Adve: tising Council 
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New Superintendent of 
Alberta, Ralph R. Moore 


WAS DEPUTY SUPERINTENDENT 





Many Years With Department; Suc- 
ceeds Edmund Trowbridge Who 
Remains Provincial Secretary 





Ralph R. Moore was appointed Mon- 
day Superintendent of Insurance and 
Fire Commissioner for the Province of 
Alberta. He succeeds Edmund Trow- 
bridge, M.B.E., who continues as dep- 
uty provincial secretary. Mr. Trowbridge 
has had the added duties of Superin- 
tendent of Insurance for the past nine 
years having succeeded Henry Brace. 

Ralph R. Moore was an official of the 
Alberta Insurance Department for many 
years until 1936 when he was appointed 
Deputy Superintendent of Insurance. In 
1940 he became manager of the newly 
established Alberta Government Insur- 
ance Office from which position he now 
retires and where he will be succeeded 
by Robert G. Grieve of Edmonton, who 
is described as having had experience 
as a branch bank manager and in the 
insurance business. 


MUTUAL LIFE AGENCY LEADERS 

The San Francisco agency of the Mu- 
tual Life of New York led all company 
agencies during October in amount of 
life insurance written, J. Roger Hull, 
vice president and manager of agencies, 
announced. The San Francisco agency 
is managed by Gordon W. Hay. The 
New Orleans agency, managed by 
Richard F. Lawton, was second, while 
the Los Angeles agency, managed by 





G. A. Sattem, was third among the 
leaders. The Oakland agency, managed 
by A. C. Nelson, CLU, and the Des 


Moines agency, managed by Thomas B. 
Read, were tied for first place among 
the company’s agencies in number of 
policies sold during October. The Rich- 
ard E. Myer agency in New York City 
was second, while the Grand Rapids 
agency, managed by Charles E. Brown, 
was third. 


U. S. LIFE SHOWS 26% GAIN 

The United States Life Insurance Co., 
101 Fifth Avenue, New York, reports a 
26% increase in new paid for business 
for the first ten months of 1944 over 
the same period of last year. October 
leaders in domestic Ordinary production 
were the James F. MacGrath agency, 
New York; Dascit Underwriters, Inc., 
New York, and the Washington, D. C., 
Sranch office. 





M. J. LAUER AGENCY LEADS 

The Matthew J. Lauer Agency, Con- 
tinental American Life, 295 Madison 
Avenue, New York, leads all the agen- 
cies of the company in amount of new 
insurance placed and also in first year 
premiums collected, for the first ten 
months of this year. Mr. Lauer leads 
all managers and brokers of the com- 
pany in first year premiums collected 
during these ten months. 


Cc. W. CAMPBELL REJOINS PRU 

Fhe Jacksonville, Florida, Ordinary 
agency, The Prudential, is again under 
the supervision of Manager C. W, Camp- 
bell, CLU, who has returned from mili- 
tary service. Mr. Campbell entered the 
service on November 18, 1942, and was 
assigned to special duty in Washington, 
with the rank of lieutenant colonel. 
He returned to his office this month. 
He has been manager of the Jackson- 
ville agency since March 1, 1930. 





BERKSHIRE LIFE IN FORCE 
Life insurance in force of Berkshire 
Life on November 1 reached $250,000,000. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








McAnally With Occidental 


Roy W. McAnally, well known in 
insurance and investment circles in 
Colorado, has been appointed by Occi- 
dental Life of California as home office 
supervisor with headquarters in Denver, 
it is announced by V. H. Jenkins, vice 
president. 

Mr. McAnally has been previously 
associated with both the Prudential and 
the Security Life and Accident, and prior 
to 1938, he was manager of the life in- 
surance department of Van Schaack 
Co., Denver. Previous to his entrance 
in the life insurance business, Mr. Mc- 
Anally was in the investment banking 
business with the firm of Bosworth, 
Chanute, Loughridge & Co. A native 
Texan, Mr. McAnally received his edu- 
cation in Colorado, and during his early 
life was a registered pharmacist, o-yning 
a drug store for ten years. 





A. C. LOVE DEAD AT 85 

A. C. Love of St. Joseph, Missouri, 
Bankers Life of lIowa_ representative, 
died recently at his home at age &5. Mr. 
Love joined the Bankers Life as an 
agent at Memphis, Missouri, in 1904, 
and became general agent in St. Joseph 
in 1912, serving in that capacity for a 
long period of years. 





OCTOBER ORDINARY SALES UP 

The Life Underwriters’ Association of 
the City of New York, Inc., with head- 
quarters in the Hotel Pennsylvania, has 
announced that the estimate of total 
sales of Ordinary life insurance in New 
York City for October is $57,865,000, 
which compares with $47,907,000 reported 
for October of last vear. 





LIFE INSURANCE 





RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 





New England Mutual Pays 
Same Dividend in 1945 


The directors of the New England 
Mutual Life have voted $10,200,000 for 
distribution as dividends during 1945. 
This compares with $9,350,000 voted last 
year and will continue the dividend dis- 


tribution in 1945 on the same scale as 
paid in 1941, 1942, 1943 and 1944. The 
company will continue to pay interest at 
the rate of 3%% during 1945 on divi- 
dends and other funds left on deposit. 





G. E. RAYNOR LEADS WAR FUND 

For the second year, George E. Ray- 
nor, of the A. J. Johannsen agency, 
Northwestern Mutual Life, 74 Trinity 
Place, New York, has led the Commun- 
ity Chest-National War Fund Campaign 
at Glen Cove, Long Island. Both drives 
exceeded the quota. -In the 1944 cam- 
paign just concluded 2,601 subscriptions 
were obtained for a total of $42,084. 
banquet was given to Mr. Raynor by 
his fellow townsmen in recognition of 
his efforts. 





might readily provide. 


ANSWER: 
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The Two Family Pictures 


One day a man proudly showed a visitor a picture of his fine 
family. “Let me draw you a very different picture,” said the 
visitor. “It may amaze you. How would your family support 
themselves through the years—without you to help them? 
This picture tells you. Here is your oldest boy about to enter 
college. Look—how their income drops off! And at the very 
instant they need more money.” “But,” the man told the 
visitor, “I had planned it all so carefully! Can I change this 
unfortunate picture?” “Yes, indeed!” replied the visitor, who 
was a life insurance agent. “But let’s not call it an unfortunate 
picture. It shows you the mistakes of the future—in time to 
correct them now. This ‘Analagraph’ picture is the luckiest one 
you may ever see. Since, from it, I can now draw you a 
changed picture. And a brighter one!” Again the man was 
amazed. This time, because he saw clearly the future he 


QUESTION: Which life insurance company analyzes and 
pictures a family’s future by the Analagrabh? 


The Mutual Benefit 


Life Insurance Company 


Newark, New Jersey 


ADVERTISEMENTS IN NATIONAL MAGAZINES) 


tt 


. 











HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAIn 4-7951-2-3 

















Harvey Kesmodel Editor 

Harvey Kesmodel, Sun Life of Amer- 
ica, is the new editor of The Life Ad- 
vertiser, published by the Life Insur- 
ance Advertisers Association. 





Qualifying Prospects 
(Continued from Page 15) 
$10,000 Single Premium 20-Year Endow- 
ment. He said that in the future when 
he had extra money he would buy in- 
surance, and gave me the name of a 
prospect. I called on and sold this pros- 
pect a similar policy, using about the 
same time and effort and_ eliminating 
other insurance men from these families 
because they were thoroughly satisfied 
with the way their business was handled. 
“One day one of the girls in our office 
asked me to collect a premium from 
one of my _ policyholders because he 
couldn’t get to the office in time. | 
found he had purchased an interest in 
the business where he was working. 
Asking him several questions about the 
business, I qualified him as a prospect 
and within three days secured an appli- 
cation for $21,000 and with possibilities 

for much more. 


Plans for Future Sales 


“IT also have a plan for myself, just 
how long it will take to complete it, | 
don’t know. If I do or if I don't, I 
will be busy for many years trying to 
complete it. My plan is to get into 100 
families, not families of two, three, or 
four people, but families that have many 
connections and are able to buy every 
year. 

“As examples: 

“In one family I sold nine people for 
a total of $75,000. Starting out with a 
brother’s wife—next her husband, $3,000 
—next a brother-in-law, $10,000—anothier 
brother-in-law, $35,000—then her hus- 
band again, $10,000—a first cousin and 
his wife—then her sister-in-law and a 
niece—and there is plenty more business 
there. . 

“One day while I was at a soda foun- 
tain, I noticed a boy’s name on his coat. 
I thought I knew his family and asked 
him something about himself. Knowing 
the family’s condition, and finding lhe 
didn’t have any insurance, he was quali- 
fied as a prospect. I also qualified lis 
family as one of the families of the 1()0 
] am looking for. As a result of this 
connection, I sold seven policies {or 
$40,000 worth of business—all of thein 
high premium policies. 

“I have several connections: like tie 
two just mentioned. Yes, it pays (o 
qualify a prospect and then figure cut 
how to sell him.” 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
: Kansas City 





Omaha 








































































November 24, 1944 









——— 









THE EASTERN 
UNDERWRITER 








Page 17 












Made Grand Rapids Manager 
Nevin F. Parr has been appointed by 
Occidental Life of California branch 
manager at Grand Rapids, Mich. Mr. 
Parr was formerly associated with the 
neoln National Life for ten years, 
ving been associate general agent in 
(rand Rapids. 
In Mr. Parr’s first with the 
ncoln National he served as a home 
fice employe, then as a member of the 
me office agency, at which time he 
as a leading producer. For a time he 
is company supervisor in Detroit. 
his appointment will mark the first 
me Occidental has opened offices in 
rrand Rapids. The company is also rep- 
sented with offices in Detroit and 
ansing. 


years 





Boston Association Meeting 


The meeting of the Boston Life Un- 
erwriters Association last week at the 
Parker House was attended by more 
an 100 to hear several speakers dis- 
uss practical selling methods. 

Howard Lilly, John Hancock, who pre- 
‘ded, introduced Miss M. Eleanor 
lackson of the Union Central Life, who 
exnlained the “Professional Aspects of 
Life Underwriting,” emphasizing the 
importance of securing the confidence of 
nrospects and keeping confidential the 
information obtained, making use of 
snecialists in all angles of the business 
io sive the best service. 

Richard J. Munroe, Prudential, talked 
on “Finding Yourself” and emphasized 
unbounded faith in oneself as an in- 


strument of dealing in a product that 
conserved the home. 
Edward R. Garguilo, Metronolitan, 


svoke on “Planning Work and Resson- 
sibilitv for Policvholders” who declored 
everv individual was a prosnect until he 
rroved himself otherwise. Agents snend 
too much time over qualifying prospects 


and too little time seeking new pros- 
pects, he thought. : 
Joseph Sosna. Metropolitan, — illus- 


trated various methods of approach. 
telling how he used the telenhone. mail 
and individual annvroach. He always 
broueht out the evnectant age of a man, 
multinlied it bv his annual savings, ar- 
riving at his value to his family therebv. 

Harrv M. Stove. Columbian National 
Life. brieflv outlined the work of estate 
analysis, which he said ws nrincinall 
buvine an estate now and naving for it 
in installments. It was merely the ques- 
tion of “How much have vou? How far 
vill +t go? and How far have you to 
en 2” 


BUSINESS MEN’S INCREASES 

Business Men’s Assurance Co. finished 
October with a gain of 42.5% over the 
first ten months of 1943. Paid life in- 
surance for the period totaled $32,928.- 
500, an increase of. 36% over last year’s 
$24,214,117. Life insurance in force has 
increased 9.4% in the ten months ending 
October 31 to a total of $192,809.598, 
while total net premium income gained 
30% over the first ten months of 1943 
to a figure of $9,858,692. 





IOWA ASSOCIATION OFFICERS 

Charles J. Stratton, president, Iowa 
State Association of Life Underwriters 
has announced the selection of four 
regional vice presidents in following out 
a proposed plan adopted at the state 
convention in Des Moines last. spring. 
Those named were George H. Harrer, 
for the northeastern district; Joseph L. 
Minor, for the northwestern; Henry 
Meese for the southeastern and Preston 
H. Luin for the southwestern district. 





PROPOSE IOWA MEDICAL PLAN 
The Iowa State Medical Society 
approved a pre-payment medical and 
surgical insurance program and_ steps 
will be taken at the state legislature 
convening next January for enabling 
legislation to establish the type of in- 
surance company necessary for opera- 
tion of the plan. The plan also must 
have the approval of the State Insur- 
ance Department. 


has 


Henry Waltemade Elected 


Manhattan Life Director 


J. P. Fordyce, president, Manhattan 
Life, following a meeting of the board 
of directors this week, announced the 
election of Henry Waltemade as a di- 
rector of the company. A long time resi- 


dent of the Bronx, and former president 
of that borough’s real estate board, Mr. 
Waltemade is now president of the New 
York State Association of Real Estate 
Boards; chairman of the Real Estate 


Committee, and director of the Bronx 
Chamber of Commerce and holds mem- 
bership in the New York Real Estate 
Board and the National Association. He 
has on occasions been retained by the 
city of New York as real estate expert 
in connection with the city’s highway 
and parkway development. 

In addition to his real estate and busi- 
ness activities, Mr. Waltemade is activé 
in civic and church affairs. He is di- 
rector of the Wartburg Orphan Farm 
School, past president of the Lutheran 
Society and president of St. Paul Evan- 
gelical Lutheran Church. 


NAMED BY AMERICAN MUTUAL 


The American Mutual Life, Des 
Moines, has announced the appointment 
of Grover H. Erdmier as general agent 
at Freeport, Ill. Mr. Erdmier, who has 
been a resident of Freeport for the past 
has for fourteen 


twenty years, years 
operated a general insurance agency 
here. 


REPORTS 21% OCTOBER GAIN 
The Volunteer State Life reports a 


gain of 21% in October business over 
the same month of last year. 





How to choose a life partner 


From the time he started wiping engines in the round- 
house, Frank Andrews fixed his eye on this, the ‘top job for 
a railroad engineer, with the determination that someday 
it would be his. The strength and tenacity of purpose 
which it took to bring it true are signs of a man of character. 

We recommend Frank Andrews as a “life partner” for 
you. The life insurance company with such people as 
policyholders is a good place for your own insurance. 

We give our agents an extra incentive to find and sell 
such men as Andrews. We know that much of the strength 
of this company lies in the strength of the men and 


Frank Andrews. 


women who buy its policies. . . in their thriftiness, in their 


determination to carry on without lapsing. For most la psed 

policies mean a loss not only to the man who lapses, but 

to the company, and ultimately to its policyholders. 
And that is why your Northwestern National agent is 


This is a reproduction of NUNL’s current national magazine advertisement. 


paid, not primarily for the new insurance he sells you, 
but for the amount you keep in force. When you lapse a policy, 
he suffers a penalty in his earnings which applies not 
merely to the policy you lapsed, but to every dollar’s 
worth of insurance from which he is receiving an income. 

Thus, your NWNL agent has a special incentive to sell 
you exactly the kind and amount of insurance you need 
and can afford, to keep your insurance program in good 
health—and to seek out good life partners for you in the 
other policyholders he serves... men of character like 


NORTHWESTERN .Vational LIFE 
INSURANCE 


O. J. Arnold, President 


COM PANY 


Minneapolis 4, Minn. 
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COLLISION LOSSES MOUNTING 
Comprehensive and collis‘on automo- 
bile underwriters in New York City for 
more than a year have been studying 
closely claim experience as influenced 
by the war and have been trying to 
what may be expected when 
peace returns. At the end of the last war 
in 1918 the use of automobiles was much 
less general than now, the war period 
had been of much shorter duration, ra- 
tioning was not the factor it is today. 
Consequently there is no _ precedent 
which may be used now as a fairly ac- 
curate guide for the future. 


foresee 


When this country entered the war in 
1941 and gasoline rationing followed, the 
fire, marine insurance companies offset 
the expected drop in losses due to less 
exposure of cars by giving holders of 
A and B ration coupons rate cuts of 
20% 10% Casualty 
insurance companies gave similar reduc- 
tions on liability and property damage 
This downward adjustment of 
rates was made voluntarily and was in 
line with the principle of keeping rates 
reasonable as well as adequate, 


and respectively. 


rates. 


Loss experience now tends to prove 
that collision claims are costing insur- 
ance companies far more than was an- 
ticipated, and rates are apparently too 
sections of the country. 
Comprehensive coverage other than col- 
lision, was profitable in 1942 and last 
year and there has been some agitation 
for lowering of these rates. But many 
underwriters now hold that the compre- 
rates are not yielding a big 
profit as theft losses are increasing, and 
are expected to go higher, and other 
types of claims coming under the general 
head of comprehensive are costing more 
to settle. 


low in most 


hensive 


Due to the fact that old cars are 
being used today until they just cannot 
be run another mile, collision accidents 
are far more numerous than if the ma- 
jority of cars on the road were relatively 
new, with brakes, tires and other parts 
of the good condition. 
Likewise cost of repairing damaged cars 
has risen tremendously. With all factors 
combined the insurance companies say 
they find themselves providing coverage 
at inadequate rates. 


mechanism in 


Underwriters contend that if experi- 
ence reveals that loss ratios are exces- 
sive, higher rates should be permitted, 
and particularly if intelligent analyses 
of the future tend to show that losses 
will continue to be above normal for 


several years; at least until highways 
are repaired, cars used are mostly new 
ones and the present pent-up desires 
to get on the road again and “let-her- 
out” have expended themselves. Under- 
writers believe state insurance depart- 
ment officials will give the same fair 
consideration for requests for rate 
“changes upward, if facts substantiate 
claims, as they have done to proposed 
rate reductions. 


” 





SALES OPPORTUNITIES 
RECONVERSION 

Taking the position that wherever the 
wheel of industry turns insurance is 
needed, Philip F. Lee, vice president in 
charge of the United States Fidelity 
and Guaranty’s agency-development de- 
partment has written an article in cur- 
rent issue of that company’s Bulletin 
telling of insurance opportunities that 
will present themselves in the years that 
follow reconversion, 

In his opinion the first of American 
industries to reconvert will be that of 
construction. Reason he gives is that 
contractors are in a position to recon- 
vert more quickly than many other 
industries, thus giving immediate em- 
ployment to thousands of discharged 
veterans. There is scarcely a commun- 
ity which does not need streets, sewers, 
schoolhouses and private homes, and 
plans have already been prepared, and, 
in many cases, funds have been appro- 
priated for some eight billions of dollars 
of construction. This means, for in- 
stance, contract bonds and various lines 
of insurance in abundance. 

Discussing the outlook for automobile 
insurance after the war Mr. Lee says: 


AFTER 


We are not definitely informed as to 
how long it will take our automobile 
manufacturers to get under way, but one 
concern reports that within six months 
after victory it will be delivering private 
passenger cars. In any event, millions 
of new cars will be purchased and in 
operation as quickly as they can be 
turned out. This means a tremendous 
amount of insurance. 

Comment is also made by Mr. Lee on 
the spending potentialities of the Ameri- 
can people when War Savings Bonds 
begin to mature. More than $36 billions 
have been invested in War Savings 
bonds and another bond campaign is 
now on. 





Edson S. Lott, chairman of the board 
of United States Casualtv, who has 
been critically ill for several weeks past 
and whose health is showing a. slight 
improvement, was 88 on November 10. 





PAUL WILSON 


Paul Wilson who was elected a vice 
president of the Planet Insurance Co. of 
Detroit, new fire insurance subsidiary of 
the Standard Accident, has been in in- 
surance nearly twenty years. Following 
graduation from the University of IIli- 
nois in 1926 he joined the Phoenix- 
Connecticut Group and served in the 
field in Indiana and Kentucky. In 1935 
he was transferred to Philadelphia to 
supervise the metropolitan and adjoin- 
ing areas in Pennsylvania, New Jersey 
and Delaware for the Phoenix. In 1940 
Mr. Wilson became assistant manager 
of the Pacific Coast department with 
headquarters in Los Angeles and three 
years later returned to Hartford as 
assistant secretary wtih supervisory du- 
ties in the Middle Department and New 
York territories. 

+ oe x 


Lt. William G. Dore, 21, of East Elm- 
hurst, N. Y., former employe of the 
Pearl Assurance at New York, has 
flown twenty-five combat missions in 
the Mediterranean theater as bombar- 
dier on a B-24 Liberator. Since his ar- 
rival overseas last July, Lieutenant Dore 
has flown against such major targets as 


‘the Herman, N. Goering Tank Works 


at Linz, Austria; the underground stor- 
age dumps ‘at Vienna, railyards at 
Munich, and the Budapest oil refineries 
in Hungary, as well as numerous tactical 
targets throughout Yugoslavia, Greece 
and Northern Italy. He has been 
awarded the Air Medal, and received 
recently a second bronze cluster. This 
award is presented to airmen “for meri- 
torious achievement in aerial flight while 
participating in sustained operational 
activities against the enemy.” He _ en- 
tered the Air Corps on October 30, 1942. 

* * x 


H. G. Kemper, executive vice presi- 
dent of Lumbermen’s Mutual Casualty 
of Chicago, is author of an article writ- 
ten for The Traffic Institute Review in 
which high praise is given to traffic 
officers. He says the impression that 
these officers are hard-boiled and bluster- 
ing is passing awav. Traffic control is 
now a science and “to keep .abreast of 
all developments the traffic officer is 
making a detailed study of the field of 
his work. This effort makes him a spe- 
cialist in traffic control and enables him 
to perform his duties intelligently.” 

* * x 

C. C, Calvin, K. C., a director of the 
Excelsior Life Insurance Co., has been 
elected to the board of the Toronto 
General Trusts Corp.» Mr. Calvin suc- 
ceeds the late Alex Fasken, who was 
president of the Excelsior Life. 





Carlan H. Goslee, agency supervisor of 
the Phoenix of Hartford, was elected 
representative in the General Assem)ly 
of the state of Connecticut at the elec- 
tion November 7 from his home town, 

indsor, Conn. Mr. Goslee supervises 
the New York suburban territory for 
the Phoenix-Connecticut Group. Before 
the New York metropolitan department 
of the Phoenix was established, he was 
home office examiner for that field and 
was temporarily transferred to New 
York when that department was being 
established. Mr. Goslee is also deputy 
judge of the Town Court of Windsor, 
Connecticut. 

"tga Sala 


Charles W, Mercer, general agent in 
Newark for the Massachusetts Mutual 
Life, has been appointed chairman of 
the insurance division for Newark in the 
Sixth War Loan Drive by the State War 
Finance Committee. The life casualty 
and fire agents have combined under 
the chairmanship of Howard C. Law- 
rence, life interests; Herbert L. Brooks, 
casualty, and Charles Dupuis, fire. 


* * x 


R. J. Costigan, Kansas City manager, 
Business Men’s Assurance Co., is serv- 
ing as chairman of the Downtown Divi- 
sion, War Finance Committee, in the 
Sixth War Bond drive. 


* * * 


The former Miss Winifred King East- 
erby, sister of Charles T. Easterby, un- 
derwriter of unusual risks, of Philadel- 
phia, recently became the bride of First 
Lieutenant William M. Sidwell of Skyes- 
ton, Mo., in the tropical setting of far- 
off New Guinea. The ceremony was 
performed in a native mission with a 
European missionary officiating in a 
flower-decked chapel situated high on 
an island hilltop. Three score Allied 
officers, nurses and Red Cross workers, 
and seventy-five excited natives, wit- 
nessed the wedding. The bride, an 
American Red Cross worker of Hartford, 
Conn., was formerly secretary of Vin- 
cent B. Coffin, vice president, Connecti- 
cut Mutual Life. 


* * 2% 


J. H. Castle Graham, publicity execu- 
tive, London Life of London, Ont., has 
had charge of the public relations end 
of the 7th Victory Loan campaign of 
Canada for the nine divisions of the 
London district. London, with approxi- 
mately 80,000 population within its limits, 
secured War Loans of $8,100,000 in gen- 
eral canvass. Including the London Life 
and some other large buyers of War 
Loans the total for the district was 
$30,000,000. 

ee 


John L. Smith, state agent in Ken 
tucky for the London & Lancashire fo: 
many years and in the insurance busi 
ness for approximately sixty years, ani 
Mrs. Smith celebrated their  fiftiet!: 
wedding anniversary on November 14 
with a reception for old friends at thei 
home. In the afternoon the Women’s 
Auxiliary of the Blue Goose arrange: 
a little party for Mrs. Smith. Thei 
son, Wallace Smith, is state agent i! 
Kentucky for the Royal-Liverpo« 
Group. 


* * * 


Charles F. Collins, agency secretary 
New England Mutual, was recentl: 
elected a member of the board of trus 
tees of Boston University, from whic! 
he graduated in 1912. Long active it 
alumni affairs, Mr. Collins recently be 
came president of the Alumni Associa 
tion and chairman of the Alumni Fund 
He is a past president of the Alumn 
Association of Harvard Business Schoo! 
from which he receive his M.B.A. de- 
gree in 1914, and is a former nationa 
president of the SAE fraternity. 
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The Shows to See 


\bout this time every year when the 
Commissioners are planning to come 
here and we are on the eve of the an- 
nual meetings of the Life Insurance 
\ssociation of America (formerly the 
Association of Life Insurance Presi- 
dents) and the Institute of Life Insur- 
ance, and a flock of committee meetings 
in all divisions of insurance are about 
to be held, I have devoted most of this 
page to the theatre, telling which per- 
formances are outstanding and which 
are not. With the thousands of service 
men in town, either en route to new 
assignments at camps in this country 
or about to sail overseas; with factory 
workers making more money than they 
ever did before and not caring how 
they spend it, theatre tickets are in 
unprecedented demand. Another reason 
for theatre sell-outs is found in that 
brand new crop of theatre-goers,—per- 
sons arriving in New York who have 
never heretofore seen any musical shows 
or spoken dramas on the stage. 

Ticket brokers of New York City have 
been riding on the highest crest of any 
wave which carries people to the play- 
house and the situation also works in 
their favor because there are so many 
“good shows” to see. Another angle to 
the ticket situation is that philanthropic, 


social welfare and fraternal organiza-. 


tions are now turning to the theatre 
in large numbers and have been raising 
funds by monopolizing some theatres 
for a night, or taking a large block of 
seats when they have not the entire 
theatre. 

In consequence, a “black market” in 
theatre tickets has been in action for 
some time, and for the outstanding hits 
as much as $25 a ticket has been de- 
inanded and received. For the biggest 
its on Broadway the well-known and 
legitimate ticket brokers are limited in 
their supply—sometimes some agencies 
not being able to procure more than 
cight tickets for an evening. Best in- 
sight into the theatre ticket situation is 
een in the approaching premiere of 
‘Seven Lively Arts,” a Billy Rose musi- 
‘al and dancing show which wil! open 

the Ziegfeld Theatre now owned by 

‘ose, Price of a opening night ticket 
x this attraction is $21.50 at the box 
thee, and there has already been an 
advance sale of approximately $500,000. 
Oklahoma” by Rodgers and Hammer- 
‘ein, continues to be the most popular 
iow in New York, and although there 

a No. 2 company (playing in Chicago 
vhich is just as good as the New York 
mpany) it looks as if this musical will 
in as long as “Life With Father,” the 
medy of a New York broker and his 
amily which has been at the Empire 
heatre for five years. “Oklahoma” was 
_ Sensation the first night, and since 
‘hat performance of more than a year 
«go it has played to standees, with the 
‘ouse_ sold out for weeks in advance. 
Outside of its individual merits, “Okla- 
oma” has had the greatest ballyhoo in 
iagazines and newspapers of any show 
































in years. There is not a theatre-goer 
in United States who does not want to 
see “Oklahoma” when he or she comes 
‘to New York. 

Another tremendous sell-out is “The 
Bloomer Girl,” a large and beautifully 
costumed production based on the life 
of the woman who started wearing 
bloomers before the Civil War as a 
symbol of women’s rights. Stage direc- 
tion and dancing in this production 
would be most difficult to excel and 
while there are few songs in it which 
rank with the great songs of “Oklahoma” 
the music has won the approval of music 
critics as outstanding, Principal scenes 
are in Cicero Falls, N. Y., where the 
creator of the bloomer girl lived. 

One of the greatest musical shows in 
New York since “Show Boat,” (which 
was biggest hit since “The Merry 
Widow,”) is “Carmen Jones,” performed 
by an all-Negro cast. It is Harlem’s 
idea of the Bizet grand opera, “Carmen,” 
and the Bizet music has not been swung 
nor jazzed, but has been cut to meet 
the requirements. Carmen works in a 
parachute factory instead of a cigar fac- 
tory; the Don Jose of the opera is Joe, 
military policeman. The toreador who 
wins the love of Carmen is Husky Miller, 
a prize fighter in the Negro version. 
One dancing scene is most exciting 
dancing number ever seen in New York 
and costumes are outstanding. It is pos- 
sible to get seats for this show at the 
box office if you don’t wait too long. I 
have seen “Carmen Jones” twenty-one 
times. 

“Mexican Hayride” is a typical Winter 
Garden show with the highest box of- 
fice prices in town, the star being Bobby 
Clark, the country’s favorite comedian. 
It is noisy, gaudy and voices are me- 
diocre. It is not one of my favorites, 
but verdict of public is against me as 
it is packed every night. 

Another sell-out in the way of music 
shows is “Song of Norway,” all of the 
music being that of Grieg which means 
that the entire score is delightful. It is 
a most enjoyable performance, with a 
large company and beautiful Norwegian 
scenery, is well sung, but weak in 
comedy except for an unusually fine 
performance by the prima donna, a 
former star of the Metropolitan Opera. 
Another musical sell-out is “Follow the 
Girls,” a show with rowdy comedy, star- 
ring the tough Gertrude Niessen making 
a big hit. 

Two other musical shows playing to 
large audiences are Mary Martin in 
“One Touch of Venus,” based on a 
statue coming to life, and “Sadie Thomp- 
son” another re-write of Somerset 
Maugham’s short story, “Sadie Thomp- 
son,” which as “Rain” has had two runs 
on Broadway and has also been the sub- 
ject of a moving picture. “Sadie” is 
surrounded by South Sea dancers in 
this production. I think both of these 
shows are fair, but I wouldn’t pick 
either of them if I had opportunity to 
go to some of the other musical hits. 

In the straight, “legitimate comedies 
and dramas” there is considerable choice. 

Outstanding comedy hit, and a show 


which women are fighting to get in, is 
“The Voice of the Turtle” with Mar- 
earet Sullavan and Elliott Nugent. The 
story is that of a soldier who has an 
engagement with an actress at the apart- 
ment of another actress. The first one 
runs out on her date, but before the 
first act is over Nugent accepts an in- 
vitation to spend the night at Sullavan’s 
apartment. What happens is just what 
you expect, and getting seats is more 
difficult than to convince Superintendent 
of Insurance Dineen that the solution 
of the Federal legislative situation is to 
have Roosevelt sign the Bailey-Walter 
bill if the Senate passes it. 

Another sensational comedy hit is 
“Harvey,” which opened three weeks ago 
and in which Frank Fay, the witty old 
vaudeville actor and night club master 
of ceremonies has the role of his life, 
He takes the part of a lovable drunk 
who is accompanied everywhere by an 
invisible rabbit, who is his pal. 

Another show for which there is a 
tremendous demand has a cast exclu- 
sively composed of Negroes. It is “Anna 
Lucasta.” Central figure is a prostitute 
who has beers driven away from home; 
hangs out in a saloon on the New York 
water front; is located by a young 
Southern Negro of good character who 
takes her back home to marry her; and, 
again driven from home, returns to the 
water front saloon. It is a drama holding 
intense interest from start to final cur- 
tain. 

“I Remember Mama,” story of a Nor- 
wegian couple who come to the United 
States to live, consists of a series of 
dramatic — built on the mother’s 
successful b¥inging up of a number of 
children after many tribulations. The 
performance of the former German ac- 
tress, Mady Christians, is one of finest 
ever seen in New York, and that this 
play will also run for years is a safe 
prophecy. 

Two exciting shows which have been 
on Broadway a long time and pleased 
everybody are “The Two Mrs. Carrolls,” 
with Elizabeth Bergner, who was great- 
est actress on European continent; and 
‘Angel Street.” Plots of both are simi- 
lar. In each play the husband is the 
villain and wants to kill his wife. In 
“Angel Street” he tries to drive his 
wife mad, and in “Two Mrs. Carrolls” 
he tries to poison her. Both villains fail 
in their objective. 

Critics did not think much of Ethel 
Sarrymore’s new play, “Embezzled 
Heaven,” but all were enthusiastic about 
the performance of this most distin- 
guished actress. She impersonates an 
old peasant woman, and if you have 
never seen this great actress here is 
an opportunity to observe her at her 
best. Mae West is appearing in an un- 
usually large and lavish production in 
which she is having the time of her life 
playing the role of the famous Russian 
Empress who divided her time between 
a flock of lovers and affairs of state. 
Most of Mae’s energies are devoted to 
her lovers, and she has more wisecracks 
than in any of her previous perform- 
ances. You can guess what is the sub- 
ject of the wisecracks. Costumes are 
gorgeous and the principal bedroom 
scene will not win the approval of the 
Y. W. C. A. or Women’s Temperance 
Union. 

Of the other plays on the boards 
“Snafu” has some good comedy lines; 
“In Bed We Cry” is Ilka Chase doing 
Ilka Chase in snooty Vogue-Park Av- 
enue environ; “Soldier’s Wife” is a 
comedy which didn’t get good notices 
but has some good comedy; “Chicken 
Every Sunday,” is a play about life in 
a boarding house which is crude but 
funny; “Kiss and Tell,” another comedy, 
is in its second year, and has a lot of 
children in it; “Jacobowsky and the 
Colonel” is a Theatre Guild production 
which has had a long run, and tells of 
the escape from Paris of a Polish 
colonel who is a sap, and a valet played 
to the hilt by a great Viennese come- 
dian, Oscar. Karlweiss. “The Searching 
Wind” is a drama of social and ideo- 
logical implication with Cornelia Otis 
Skinner, Dennis King and Dudley 
Digges, a trio of good actors. Audience 





Asks Leave to Print 








SENATOR CARL A. HATCH 


reaction is mixed. 

Newcomers are the operetta of Fritz 
Kreisler, the famous violinist, and called 
“Rhapsody,” and “The Late George 
Apley,” a play about old Boston families 
based on John P. Marquand’s successfu! 
novel. It is staged by George S. Kauf- 
man. 

If you like ice shows I want to rec- 
ommend “Hats Off To Ice” at the big 
Center Theatre on Sixth Avenue. In it 
is the greatest comedian of the ice. It 
has been running a long time and is 
crowded, but seats can be obtained at 
the box office. 

Opera lovers will be able to hear opera 
here as the season opens on Novem- 
ber 27. 

oo. 3a 


Hatch Gets Consent to Print in Con- 
gressional Record Commissioners 
Recommendations 


Commissioners Johnson and Harring- 
ton saw Senate leaders in Washington 
last week and told them about the rec- 
ommendations made in Chicago by the 
Commissioners relative to a new Fed- 
eval statute covering the insurance situ- 
ation. Among other interviews they 
spent an hour and a half with Senator 
Jailey. 

Senator Hatch of New Mexico was 
first of the Senators to discuss the Chi- 
cago platform of the Commissioners be- 
fore the Senate. He asked if there were 
cbjection to the recommendations being 
printed in the Congressional Record. 
There was no objection. Senator Hatch 
told the writer that there was no truth 
in daily paper stories that he would 
present a “substitute bill” for the 
Bailey-Walter bill if latter came up in 
Senate for vote. 

“Logical man to introduce such a 
measure is Senator O’ Mahoney, who led 
opposition to Bailey-Walter bill,” he 
said. He made the further statement 
that his views and those of Senator 
©’Mahoney coincided in this situation. 

Senator O’Mahoney said to the writer 
Tuesday night: “I have just returned to 
Washington and have not had oppor- 
tunity yet to study the Commissioners 
recommendations, but from what I have 
heard about these recommendations they 
are a step towards progress. My prin 
cipal interest has been to get the in- 
surance industry together. The world is 
changing these days and everybody must 
keep pace with the changes.” 

Senator Carl Hatch was born in Kan- 
sas and received his LL.B. degree from 
Cumberland University. 

He began the practice of law in Eldo- 
rado, Oklahoma, in 1912. He moved to 
Clovis, New Mexico, in 1916; served as 


(Continued on Page 38) 
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Diemand Asks Regular 
Joint Conferences 


TO DISCUSS MAJOR PROBLEMS 





North America President Believes Com- 
pany-Producer Meetings Will 
Bring Unified Programs 





Approval is being given to the sug- 
gestion of John A. Diemand, president 
of the Insurance Company of North 
America, that producers and executives 
representing the stock fire and casualty 
companies, would do well to get to- 
gether, probably twice a year, for frank 
and open joint discussions of problems 
affecting the insurance business. He 
suggested that these meetings take place 
at the same time and place of the two 
semi-annual meetings of the National 
Association of Insurance Commissioners. 

Mr. Diemand originally advanced this 
suggestion at the meeting in Philadel- 
phia between producers and company 
executives to discuss the Supreme Court 
decision declaring insurance to be com- 
merce. In an interview today, Mr. Die- 
mand amplified his statement, as follows: 


Post-War Problems Up 

“There are many post-war problems 
now facing the insurance _ business, 
which press for solution by a joint 
conference of producers and company 
executives. In my opinion, a complete 
and frank discussion of these problems 
with prompt recommendations for ac- 
tion, would have a wholesome effect. 

“Indemnity Insurance Company of 
North America years ago inaugurated 
similar meetings between our executives 
and our producers. Théy were so pro- 
ductive in helping to solve various com- 


pany-agent problems that Insurance 
Company of North America  subse- 
quently followed the same _ practice. 


These conferences are now held regu- 
larly every year, with agents freely and 
frankly expressing their opinions or 
criticisms of company policies. They 
have been a great help to us as well 
as to our producers. 

“T see no reason, therefore, why the 
insurance business as a whole could not 
submit its most vexing problems to the 
most influencing leaders in the ranks 
of producers and insurance companies, 
in much the same way. Surely, out of 
these meetings would come a_ unified 
program that would directly reflect the 
stand of the whole insurance business 
on matters affecting the future welfare 
of producers and companies alike.” 





Dahlberg Nominated to 
Head Accountants Ass’n 


The nominating committee of the In- 
surance Accountants’ Association has 
presented the following slate of officers 
for 1945, to be voted upon at the De- 
cember meeting: 

For president,- Arthur A. Dahlberg, 
Sun Insurance Office; first vice presi 
dent, Robert C. Ratcliffe, Newark Fire; 
second vice president, Jeremiah M. Don- 
ovan, Travelers Fire; third vice presi- 
dent, John W. Lamble, Royal Ex- 
change: treasurer-historian, Frederick 
W. Maasen, London Assurance; execu- 
tive secretary, DeWitt C. Glatz, Phoe- 
nix-London Group; assistant secretary, 
Fred J. Ruckdeschel, Atlas Assurance. 

For executive committee (two years): 
Paul J. Synor, National Union; (three 
years): Austin R. Matthews, Pacific 
Fire, and Walter E. Lister, Home In 
surance Co. 


PENN POND TO MEET 
Penn Pond of Blue Goose will hold 
a meeting next Monday evening, No- 
vember 27, in the clubhouse of the In- 
surance Society of Philadelphia. 





Cincinnati‘ Selected 
For NAIA Gathering 


MIDYEAR MEET WEEK FEB. 25 





Netherland-Plaza and Gibson Hotels for 
Session of State Directors and 
Production Group Sessions 





As a further recognition of the reaf- 
filiation of the Ohio association, the Na- 
tional Association of Insurance Agents, 
through President W. Ray Thomas, 
Pittsburgh, announces that the 1945 
mid-year meeting will be held at Cin- 
cinnati the week of February 25. Both 
the Netherland-Plaza and the Gibson, 
which are practically adjoining, are the 
hotels designated. General sessions will 
be held at the Netherland-Plaza, with 
some of the meetings at the Gibson. 

Frederick Rauh of the agency of that 
name, and vice president of the Cin- 
cinnati Fire Underwriters Association, 
has been named by that group as gen- 
eral chairman. Gustav May is president 
and Joseph F. Schweer is secretary of 
the local association, one of the oldest 
in the United States, having been or- 
ganized in 1836. 

Although the type of meeting to be 
held will depend entirely upon war con- 
ditions at that time, it is contemplated 


now by the executive committee of the 
National Association that the 1945 mid- 
year meeting again, as in Jackson, Miss., 
last year, will be confined, in the inter- 


Hold Important Meetings 


The subject of Federal legislation was 
discussed at a meeting of executives of 
casualty insurance companies on Mon- 
day of this week. It will also be theme 
of a meeting of fire insurance company 
executives today, and there will be an- 
other meeting of casualty executives on 
this subject on Tuesday of next week. 





New Jersey Women Meet 


The Insurance Women of New Jer- 
sey held their monthly meeting Novem- 
ber 16 at the Robert Treat Hotel in 
Newark with John F. Walker of New- 
house & Sayre, Inc., New York City, 
underwriters, speaking on aviation in- 
surance. The Christmas dinner meeting 
will be held on Thursday evening, De- 
cember 2l, at the Robert Treat. The 
Friendship Tea will now become a regu- 
lar part of the year’s program and will 
probably be held sometime in January. 





ests of the war effort, to a constituted 
session of the national board of state 
directors. State national directors, other 
state and local association officers, as- 
sociation members having interest in 
particular problems to be presented at 
this session, and members in the vicin- 
ity of Cincinnati, whose attendance will 
not hamper travel facilities, will all be 
welcome. It is contempated also that 
some group sessions will be arranged 
on production or agency management 
problems for the benefit of those whose 
entire interest does not rest upon in- 
ternal organization affairs of the board 
of directors. 

Room reservations may be made di- 
rectly at either the Netherland-Plaza or 
the Gibson. Single rooms at the Nether- 
land-Plaza range from $3.50 to $10; 
double from $6 to $10; twin bedroom 
from $6.50 to $10, and suites, parlor and 
bedroom, from $14 to $50. Rates at the 
Gibson Hotel are approximately the 
same. 
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BOSTON 


FIRE 


uo New england Compantes 


The Mayflower was chosen as the 
symbol of these two companies as 
typical of their characteristics: 


Old New England— Sound, 
Safe and Fair-dealing 


INSURANCE CO. 


INCORPORATED 1873 


OLD CGLONY INSURANCE CO. 


INCORPORATED 1906 
MARINE : AUTOMOBILE + AVIATION 


87 KILBY STREET, BOSTON 9, MASSACHUSETTS 











Producers Urged to Get 
Support for Bailey Bil] 


WILL CONTACT CONGRESSMEN 





Property Insurance Program Calls {or 
Legislation to Restore Taxation 
and Regulation to States 





Many thousands of insurance age:)is 
and brokers throughout the nation hive 
been asked to inform their Congressiion 
that they support “the legislative p).- 
gram unanimously recommended by {\e 
capital stock casualty, surety, fire aid 
inland marine insurance business” to re- 
lieve a “critical and uncertain situation” 
provoked by the Supreme Court decision 
that insurance is commerce. 

The request to the insurance produc- 
ers is contained in a joint report pre- 
pared by the National Board of Fire Un- 
derwriters, the Inland Marine Under- 
writers Association and the Association 
of Casualty and Surety Executives at 
the suggestion of producer representa 
tives who attended the company-pro- 
ducer conference in Philadelphia, No- 
vember 13-14. 

The legislative program jointly pro- 
posed by the company associations was 
endorsed at the Philadelphia conference 
by five of the nation’s leading producer 
associations. The program calls for 
Congressional enactment of legislation 
designed to “preserve and restore the 
taxation and exclusive regulation” of the 
insurance business in the states. 

Amendments to Bill Sought 

Amendment of the Bailey-Walter b'll, 
already passed by the House and favor- 
ably reported by the Senate Judiciary 
Committee, is the legislative procedure 
recommended, rather than an attempt 
at this time to formulate new legisla- 
tion, 

Four specific provisions are recot- 
mended to Congress: 

1. A statement of principles by Con- 
gress protecting state regulation to the 
extent that such protection can be pro- 
vided by Congress. 

2. Federal Trade Commission Act not 
to apply to the business of insurance. 

3. Robinson-Patman Act not to apply 
to business of insurence. 

4. Sherman and Clayton Acts not to 
apply to business of insurance 

This program does not contemp!late e:- 
emption of the insurance business from 
the National Labor Relations Act, as 
amended, or the Fair Labor Standards 
Act of 1938, as amended. 

The report points out that the Phila- 
delphia conference was “thoroughly com- 
prehensive in its representation of the 
capital stock casualty, surety, fire and 
inland marine insurance business.” Pro- 
ducers organizations represented at tlie 
meeting were the National Association 
of Insurance Agents, National Associa- 
tion of Insurance Brokers, Inc., Ameri- 
can Association of Insurance General 
Agents, National Association of Cas- 
uvalty and Surety Agents and National 
Association of Surety Bond Producers 

Emphasizing that the company levis- 
lative program was unanimously en- 
dorsed by the producer organizations, 
the report continues: 

“Thus the result of the Philadelpliia 
conference was a strong, serious and 
united determination to seek in every 
proper way to promote prompt action |v 
Congress for provision of the relie! a 
critical and uncertain situation requires. 

“It is hoped that insurance producers 
throughout the nation will immediatel\ 
inform their Senators and Represenia- 
tives that they support the legislative 
program unanimously recommended }) 
the capital stock casualty, surety, ‘ire 
and inland marine insurance industry 

“Prompt action to implement t!'s 
unanimous decision is imperative.” 


FORD C. BENHAM DIES 

Ford C. Benham, general adjuster 11 
the Lubbock, Tex., branch office of te 
Fire Companies’ Adjustment Bureau, 
died suddenly of a heart attack on No- 
vember 20.*He was 55 years old a id 
had been in insurance in Texas sirce 
1907. He had been with ‘the bureau 
since 1926. 
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New England Mutual 
Agents Hold Meeting 


CURTISS ELECTED PRESIDENT 


Harrington Urges Producers to Support 
Federal Legislation Program of 
Commissioners 


The Mutual Insurance Agents Asso- 

ition of New England held a two-day 

mvention in Boston, Nevember 17-18, 

the Hotel Statler, at which more 
ian 500 agents attended. Elliott P. 
Curtiss, president, presided at the ses- 
ms including the business meeting fol- 
wed by election of officers on Friday 
iternoon which resulted as follows: 
president, Richard K. Palmer, Keene, 
N. H.; New England vice president, 
rederick F. Sweeney, New Haven, 
(onn.; Connecticut vice president, John 
H Kolb, Seymour; Maine vice presi- 
dent, Josiah D. Winship, Westbrook; 
Rhode Island director, John J. Clarke, 
West Warwick; Vermont director, Linn 
1). Taylor, Brattleboro. John H. Tully 
of Worcester, Mass., was reappointed 
secretary-treasurer. 

Speakers advocated the forming of a 
service organization such as the Im- 
;roved Risks Mutual to enable them to 
compete for and service improved risks; 
to save auto financing costs by close 
cooperation with the commercial banks; 
to prepare for big premium receipts by 
familiarity with airplane coverages 
which will soon be in great demand, and 
to widen their’ field by going after con- 
sumer items such as refrigerators, oil 
burners, trucks, inventory and ma- 
chinery loans (in connection with bank 
loans) ete. 

Future in Auto and Aviation Fields 

That commercial banks throughout 
the country intend to make a deter- 
mined drive to secure the business of 
financing automobiles in the post-war 
period and are out to secure the coop- 
eration of the insurance agents to that 


end, was declared by the opening 
speaker, Hildreth Auer, vice president 
of the Malden Trust Co., of Malden, 


Mass. Mr. Auer pointed out that the 
banks were able to finance cars at lower 
cost than the finance companies and 
that by cooperating with the agents 
would secure to the agents protection of 
their expirations. 

The speaker also urged the agents to 
utilize the services of the commercial 
banks in financing numerous “consumer 
items” such as oil burners, electric 
refrigerators, business loans and many 
other lines. All the banks desired was 
handling of the finance side with the 
agents handling the insurance program. 
He urged all agents to start now to con- 
tact their local banks and prepare the 
field. 

Secretary W. H. Rodda of the Mutual 
\ircraft Conference, of Chicago, dis- 
cussed the possibilities in the field of 
post-war aviation insurance and urged 
the agents to familiarize themselves 
with the aviation business in general and 
go after the privately owned aircraft 
which will be available from the 12,000 
airplanes recently released by the gov- 
ernment, and the greater number cer- 
tain to follow the end of the war. 
Harrington Seeks Support for NAIC Bill 

Commissioner C. F. J. Harrington of 
Massachusetts arrived at the convention 
late after three days in Washington and 
brought a late Word of progress as to 
Federal legislation. He told the agents 
that the Commissioners’ bill had been so 
tramed as to avoid as far as possible de- 
bate or controversy, as no debatable bill 
could be expected to be put through the 
present session of Congress. Postpone- 
ment of the effect of the Shermz in Act 
to July 1, 1948, as stipulated in the bill 
was incorporated to enable the several 
State legislatures time to adjust them- 
selves to the new Federal decision and 
to allow Congress time to act on pos- 
sible remedial measures. 

“It is my considered opinion,” con- 
tinued Commissioner > wl “after 
months of intensive study of this sub- 





ject, after listening to representatives 
of all segments of the industry and after 
conferring with many Congressional 
leaders, that the proposal of the Na- 
tional Association of Insurance Com- 
missioners is comprehensive legislation 
which will preserve State supervision of 
insurance, if this can be done by Con- 
gressional enactment. 

“Before leaving Chicago we were as- 
sured of unqualified support of this 
program by representatives of the 
American Life Convention and the as- 
sociation of life presidents. We know 
of no opposition to the program within 
the life industry. We have been assured 
by representatives of the fraternal so- 
cieties that this legislation will have 
their support, and | am informed that a 


meeting of mutual companies held at 
Buffalo overwhelmingly endorsed this 
program. 


“You are the first agents’ organization 
to receive an authoritative report on 
this important subject. If you desire to 
serve the public interest, if you desire to 
preserve State supervision of insurance, 
if you desire to preserve supervision of 
insurance by government close to the 
people, if you desire to provide the pub- 
lic with the most convenient scurce of 
information and assistance wtih respect 
to this important but technical business 
of ours, you will support unequivocally 
the legislation which was presented to 
the Congress this week by the president 
of the National Association of Insurance 
Commissioners because it has been pre- 
pared by public officials with due re- 
gard for the proper operation of the 
business and a fullsome regard for the 
interest of the public whom they are 
sworn to impartially serve. 


Effects of SEUA Decision 


Earle R. Horton, of Pawtucket, R. I., 
president of the Mutual Fire Insurance 
Association of New England, expressed 
the opinion the Supreme Court decision 
had proved a boon rather than a boom- 
erang. It would force the states to 
bring their laws in conformity with one 
another; will eliminate some of the evil 
practices of the business; clear up the 


Commissioners Program 


For N. Y. Meeting Issued 


The complete text of the program for 
the mid-year meeting of the National 
Association of Insurance Commissioners, 
to be held at the Hotel Commodore in 
New York City, December 3-7, will be 
found on page 6 of this issue. 

The executive committee will meet at 
3 p. m., Sunday, December 3, and on 
Monday morning the fire and marine 
committee will meet at 9:30 o’clock. A 
general session of the convention is 
scheduled at 11 a. m. to be followed by 
the luncheon now being arranged by the 
committee Albert N. Butler, 
chairman. 

The Federal legislation, examinations 
and interstate rating committees will 
meet Monday afternoon. 

Tuesday morning the fire and marine, 
multiple coverage and interstate rating 
committees will meet and late that after- 
noon there will be an executive session 
of the association. The valuation of se- 
curities committee meets Wednesday 
morning, December 6 and that afternoon 
the laws and legislation and fire preven- 
tion committees will meet. The final 


general session is scheduled for Thurs- 
day morning at 10 o’clock. 


headed by 





problem of separation and the mainte- 
nance of clear agencies; and rescinding 
of rules forbidding members to reinsure 
non-members. “One of the things that 
brought about the SEUA case,” said the 
speaker, “was the rule prohibiting an 
agent from representing non-board and 
mutual companies.” Abolishment of that 
rule was a step in the right direction. 
The speaker deplored rate reductions by 
mandate, such as that of $24,000,000 in 
ten states, which could only result in 
decreasing agents’ incomes and threaten 
solvency of companies. 











The Royal Exchange Fireman 
today renders unceasing service 
by preventing loss of important 
equities invested In sound prop 
erty values 


FIRE @&@ CASUALTY LINES 









a e Royal Exchange Fireman is one of 
the oldest fire wardens in history. He 
began his career 224 years ago! As a 
symbol of sound insurance protection 
he is, today, one of the most active 
sponsors of safety against loss. He 
guards the properties of the. home as 
well as the properties of innumerable 
kinds of business, against fire and other 
disaster 


Royal Exchange Group 


ROYAL EXCHANGE ASSURANCE 
PROVIDENT FIRE INSURANCE CO. 
THE STATE ASSURANCE COMPANY, Ltd. 
CAR & GENERAL INSURANCE CORP., Ltd. 


. Ill John Street, New York 





PIDELITY @ 





Through 
Peace and Wars 
Since 1720 


The Royal Exchange Companies have 
consistently maintained their record 
for prompt and gratifying service to 
Agents and Assureds 


SURETY BONDS 
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Elected a lian of 
American Union Ins. Co. 





R. MICHELSEN 


GUSTAVE 


Gustave R. Michelsen, partner in the 
large New York City agency of Hall & 
Henshaw, has been elected a director of 
the American Union Insurance Co. He 
is also chairman of the executive com- 
mittee of the Insurance Federation of 
New York, Inc., chairman of the In- 
surance Section and a director of the 
New York Board of Trade and chair- 
man of the executive committee of the 
Association of Local Agents of the City 
of New York. Likewise, Mr. Michelsen 
is a member of important committees of 
the New York Fire Insurance Exchange. 





Mutual Companies Support 
Commissioners’ Proposals © 


The National Association of Automo- 
tive Mutual Insurance Companies and 
the National Association of Mutual Cas- 
ualty Companies have voted to support, 
in principle, the recently announced 
Federal insurance legislative program of 
the National Association of Insurance 
Commissioners. This decision was 
reached in a two-day executive session 
in Chicago after consideration of all 
phases of the matter—the Atlanta case, 
the court decisions, the Supreme Court’s 
unwillingness to grant a rehearing, the 
legislation pending in Congress, the 
views of the Commissioners individually 
and as an organization and the opinions 
of the other insurance company groups. 

While the mutual companies have all 
along supported the doctrine of states’ 
rights in connection with the regulation 
of the business by the several states, the 
endorsement of the Commissioners’ pro- 
gram in principle was largely prompted 
by the belief that the Commissioners are 
in an excellent position to judge a mat- 
ter of this nature. 


Ulreich, Commercial Union, 
Wins Edward R. Hardy Prize 


The Insurance Institute of America, 
Inc., through its educational committee, 
has awarded the Edward Rochie Hardy - 
Prize for 1944 to John Ulreich with the 
Commercial Union Assurance in New 
York. Mr. Ulreich studied in the classes 
of the Insurance Society of New York. 
He holds the Institute’s Fire Certificate, 
having completed studies in that branch 
in 1933; this year he won his ocean 
marine ‘certificate. He is assistant un- 
derwriter in the marine department of 
the Commercial Union. 

The annual Hardy prize, a $50 War 
Savings Bond, is awarded each year to 
“the most distinguished graduate,” go- 
ing to that member of the graduating 
class who, in the opinion of the educa- 


tional committee, shows most promise 
of future usefulness in the insurance 
business. 
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Bombay Dock Fire May Be Baa 






Fire Loss in History, Says NFPA 


The National Fire Protection Associa- 
Boston has prepared a report 
on the huge Bombay, India, dock fire 
of April 14, 1944, which is estimated to 
have killed nearly 1,000 people, injured 
between 1,000 and 2,000 persons and 
caused property damage of $1,000,000,000 
or more. According to the NF PA this 
may prove to be the largest individual 
fire loss in all history. 

“Accidental ignition of cotton in one 
of the lower holds of SS Fort Stikine 
which was laden with explosives and 
ammunition was responsible for the ex- 
plosion and fire. The Fort Stikine, w.th 
its cargo consisting of 8,700 bales of 
cotton, a large amount of lubricating 
oil, timber, scrap iron, sulphur, dried 
fish, and a large number of other com- 
modities in addition to 1,395 tons of 
explosives and ammunition and service 
stores, docked at Bombay early in the 
morning of April 12. The red ‘flag, the 
International Code Signal indicating that 
the ship contained a hazardous cargo, 
was not hoisted. Ordinarily a ship carry- 
ing eee’ is not allowed into the 
docks but this rule may be waived if the 
military officer authorized for that pur- 
pose has given a certificate of grave 
urgency which was done in this case,” 
states the report. 


Unloading Delayed 


“The unloading of the ammunition was 
not started until the ship had been 
docked for twenty-four hours due to a 
desire to dispose of the dried fish and 
also to a delay in the arrival of the 
equipment into which the explosives and 
ammunition were to be unloaded, 

“On the afternoon of the 13th and 14th 
the unloading of the explosives and am- 
munition from No. 2 ’tween decks and 
of dynamos and | scrap iron and wireless, 
etc., from No. 2 lower hold where the 
fire started continued simultaneously. 

“Fire was first noticed at about 1:50 
p. m. when the stevedores saw smoke 
issuing from the cargo in No. 2 lower 
hold. General alarm of fire was given 
and within a few minutes water from 


‘tion of 


the ship’s fire hose was directed into 
the hold. It apparently did not occur 
to anyone to close the partially open 
lower hatchway and turn on the steam 
injectors. The use of these steam in- 
jectors by excluding oxygen might have 
held the fire in check, enabling the ship 
to be moved. 

“At 2:25 p. m. an official of the In- 
dian Army Ordnance Corps arrived at 
the scene and immediately seeing the 
extreme danger, suggested to the second 
officer of the ship, that it be scuttled. 
The Chief Salvage Officer R.I.N. also 
urged the master to scuttle the ship, The 
master replied that he could not accept 
responsibility. 


How Explosion Occurred 


“At about 3:45 p. m. some of the 
explosives ignited, causing black smoke 
to billow up through the upper hatch- 
way. It is thought that some of the 
layers of cotton in the lower hold cov- 
ered with timber had become buoyant, 
and with the water from hose streams 
directed into the lower hold, floated 
gradually upwards bringing the burning 
cotton into contact with the magazines 
until ignition resulted. By 3:50 p. m 
heat from the fire became so intense 
the firemen were ordered to withdraw. 


“The first explosion occured at 4:06 
p. m. All of the firemen were in the 
immediate vicinity of the Fort Stikine 
and most of the ship’s crew were some- 
where nearby. The procedure of the 
police checking passes of people leaving 
by the various gates delayed the exit 
of persons. No w warning was given to 
any of the other ships in the nearby 
docks where operations were proceeding 
as usual. 

“The explosion was terrific and spread 
havoc over a large area; red hot metal 
from the ship destroyed all who stood 
in its path. Debris and blazing cotton 
set fire to sheds and other ships. ~The 
repercussions of the explosion shook 

3ombay House, Naval Headquarters and 


many other centers of authority. Entire 
blocks were demoished. 
“At 4:33 p. m. a second explosion 
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occurred, more powerful and devastating 
than the first. The fire quickly spread 
to large warehouses containing grain, 
paper, paint and cotton, and other dock 
property. Fire fighting continued for 
iour days. 

Cause of the Fire 


“The report of the Commission of 
Inquiry indicates that the most likely 
cause of the fire was the careless dis- 
carding of a cigarette or other smoking 
iasedel. Factors contributing to the 
disaster include the following: 

“1. Failure to observe the seriousness 
of the fire at the start. 

“2. Absence of a centralized executive 
control with power to issue paramount 
orders and coordinate the various au- 
thorities and services concerned. 

“3. Improper stowage of cotton above 
and below explosives and ammunition. 

“4. Failure to immediately locate the 
seat of the fire and concentrate fire 
fighting efforts thereon. 

“5. Delay in summoning the 
Brigade Service. 

“6. Lack of any procedure for alarm 
signal by which docks could be cleared 
of non-essential personnel and failure 
of civil police to give warning to other 
ships in the dock of the impending dis- 
aster, 

“7, Failure to cover the hatchways of 
No. 4 and No. 5 holds after the out- 
break of fire in No. 2 hold which left 
a direct means of access to the spread 
of fire to the explosives in No. 4 hold. 

“8. Neither Commodore, Royal: Indian 
Navy, nor the Naval Officer-in-Charge, 
to whom authority was given under the 
Defense of India Rules to order a ship 
on fire in the docks to be scuttled or 
beached was informed of the fire. 

“9 The Bombay Fire Brigade Serv- 
ices’ gas cutting apparatus or its man- 
ipulation was defective and failed to 
cut any hole in the side of the ship 
when the attempt was made,” the re- 
port concludes. 


Fire 





Meserole Group Transfers 


Braman to New York City 

Seymour L. Braman, inland marine 
special agent in the Middle West for 
the Meserole Group, has been transfer- 
red to the home office in New York 
City where he will supervise inland 
marine agency business. 
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October Fire Losses Are 
Highest Since Oct., 1931 


in the United 
in October were $32,173,000, an 


Estimated fire losses 
States 
increase of $725,000, 


or 2% over Sep- 


tember, 1944, and $2,512,000, or &% 
higher than October, 1943, it is an- 
nounced by W. E. Mallalieu, general 


manager of the National Board of Fire 
Underwriters. This is the highest Octo- 
ber loss reported since October, 1931, 
when the figure was $35,501,530. 

The board’s estimates are based on 
incurred losses reported by member 
companies, plus an allowance for unin- 
sured and unreported losses. 

Losses in the twelve months ended 
with October 31, 1944, are estiinated at 
$420,360,000, as compared with $361,485,- 
000 for the year ended October, 1943. 





Brame Inland Underwriter 


For North America on Coast 


Francis F, Owen, general manager, 
Pacific Coast department of the North 
America Companies, announces appoint- 
ment of L. Everett Brame as_ inland 


marine underwriter in the San Fran- 
cisco service office. He replaces Joseph 
Huggins, who is being advanced to 
a position of responsibility in the com- 
pany’s head office, in Philadelphia. 
Mr. Brame joined the North America 
Companies on July 1, 1935, in the marine 
department of the Chicago service of- 
fice. Shortly thereafter he was assigned 
to the Indianapolis service office, where 
he remained until September, 1937, when 
he returned to the Chicago service office. 
In June, 1940, he was again assigned to 
the Indianapolis service office to handle 
all marine activities. Mr. Brame was a 
local agent in Illinois prior to joinin: 
the North America group. 





FORBES TO REMAIN IN MICHIGAN 


For the first time in more than 
decade, Michigan’s Insurance Depart 
ment apparently will be totally unaf 
fected by the results of a general elec 
tion. Governor Harry F. Kelly, Repub 
lican, won re-election to a second tern 
with ease, thus bringing to an end 4 
succession of one-term governors whicl 
started with Wilber M. Brucker, wh 
was elected in 1930. In the past, th 
biennial changes in the state’s chief ex 
ecutive were marked regularly by 
changes in the insurance commissioner 
ship but it appears certain now that 
David A. Forbes, Governor Kelly’s ap- 
pointee and an official who has won 
praise for his conduct of the office, wil! 
continue his incumbency. 
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The Tte that Binds... 


For our fighting men, the symbol of the Red Cross is 


the symbol of the great tie that binds them to their» 


loved ones at home. They know that it stands for an 
army of men and women mobilized in the name 
of humanity. 

This is what every soldier knows about the Red 


Cross: If he is out of touch with the folks back home, . 


the Red Cross will reestablish the broken link. If he 
is wounded, field service men are there—no matter 
where he is—to make things easier. If he needs 
life-giving plasma it is ready because someone on 
the home front donated his or her blood. If he 


is a prisoner, the Red Cross gets a message through to 
his folks and sees that he receives Red Cross packages. 
The work of the Red Cross is endless—and that 
work depends on you. For without the never-failing 
help of countless thousands of civilians, often anony- 
mous, the Red Cross could not carry on this great 
service of mercy. 
Give of your blood . . . your money .. . your time. 
Do your part to make certain that the Red Cross can 
continue to be the tie that binds those who fight 
with those who watch and wait at home for the 
victorious return of America’s army of freedom. 


This is the ninth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 


FIRE « 


AUTOMOBILE ° 


MARINE 











the size of his business 


potentialities of 


Regardless of 


and the his environ- 


every agent of every insurance 
has the 


prospects 


hient 
responsibilities 
the 


com- 


company same 


to his and clients and 


same privilege and right to his 
Secretary H. 
New York 
Maryland Asso- 
Agents at their 
Baltimore. 


“What the 


panys confidence and help, 
\. Payne of the 
told 


ciation of 


Home of 
members of the 
Insurance 
last 
subject of 


annual meeting week in 


Speaking on the 


Small Local Agent Means to Insurance 
Companies,” he declared that through 


growth of insurance 
public trust every 


the years of the 
and dcevelopment ot 


agent has had his one in this business 
of maintaining that taith through his 
direct contact and dealings with the 


public. 

“Certainly, no 
could go very far 
local representation—the kind of repre- 
sentation that aptly fits into its own 
community,” said Mr. Payne. “In a 
sense the agent fulfills the position of 
the one-time general store where the 
farmers gathered around the pot-bellied 
and discussed politics, religion, 
Jones’ new baby, the weather, 
and all those things that mean 
so much to these men who make up 
the backbone of America. You agents 
hold that envious position of being able 


insurance company 
without competent 


stove 
Mrs. 


crops 


to discuss all these things with your 
ucighbors and clients. 

“You must understand all your local 
problems so that through you, your 
company can understand the needs of 
the farmer, the small merchant, the cor- 
ner druggist, the retired postman, the 


engineer, the schoolteacher, and _ all 
from the many other walks of life, 
who make u» this great country of ours. 
Along this line it is important for you 
to keep in mind the fact that to be sin- 
cere you must understand your client. 
For without sincerity it would be prac- 
tically impossible to sell something that 
does not materialize unt'l trouble occurs. 

“As you all know, diversification and 
spread of risk—even the smallest dwell- 
ings in the smallest towns—is the very 
basis of successful and profitable un- 
derwriting. This would be impossible 
without the producer who reaches deeply 
into the heart of the country with in- 
surance protection and ‘service. That 
man who lives there knows his_ pros- 
pects—his own neighbors and_ fellow 
citizens. It is this cross-section of 
America that is the backlog of safety 
and success in our business 

“Never before in the history of Amer- 
ica have such problems or such oppor- 
tunities come to those engaged in the 
property insurance business—both to 
agents and companies alike. What these 
problems are, you all know; | shall not 
dwell upon them here. The passing year 
has brought about episodes and events 
that may have a far-reaching effect on 
the future conduct of our business. But 
in my humble opinion if all of us con- 
tinue with determination to thoughtfully 


those 


render an honest and intelligent public 
service 


and strive constantly to improve 








Payne, Home, Hails Contributions of 
Small Agents to Insurance Growth 
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this, there will be little or no cause for 
us to worry. In the long run, the public 
is usually right and certainly will sup- 
port the honest efforts of efficient free 
enterprise. 

“! would like to say here that those 
efforts in public relationship that you 
hear so much about lately are not new 
—they are merely more comprehensive. 
Ever since the first loss draft was paid, 
every loss department and every agent 
who contributed to the settlement has 
been carrying on one of the finest pub- 
lic relations jobs that has ever been 
done. Over the years the entire industry 
has performed almost miraculously in 
this respect. But neither the company 
nor the agent could have done it with- 
out the cooperation of the other. The 
better you do your job, the more expertly 
you serve the public, and the more diffi- 
make it for the who is 


cult you man 
uninformed and inadequately trained. 
The staunchest friendship will rarely 


stand but one burning—after that it is 
all business and no fooling. 

“We of the Home are proud of all of 
our 40,000 agents. And we are even 
more proud of the twenty-five and fifty 
year medals that we present to our 
agents each year. During 1944 we have 
had approximately nine hundred agents 
who have celebrated their twenty-fifth 
anniversary in our company and eighty- 
five who have been our agents for fifty 
years. Year in and year out, that record 
speaks for itself.” 





MARYLAND AGENTS MEET 


William M. Scott of Baltimore Elected 
President; C. L. Crawford Made 
Executive Vice President 
With a representative attendance from 
many parts of Maryland, the Maryland 
Association of Insurance Agents held 
its eighth annual convention at the Bel- 
vedere Hotel, Baltimore, on November 
16 and 17. William M. Scott, of Gorsuch, 
Scott & Geiger, Baltimore, was elected 
president, succeeding H. Merrill Wal- 
ters, Pocomoke City, who automatically 
became chairman of the board of direc- 
tors. Mr. Scott served as treasurer dur- 
ing the last year and was succeeded in 





that post by Alva P. Weaver, Jr., of 
Baltimore, who formerly served as one 
of the directors. 


Carroll L. Crawford, of Westminster, 
a former district vice president, was 
named executive vice president, a new 
office created this year. 

The vice presidents elected and the 
districts they represent are as follows: 


Mrs. George M. Dallas, Salisbury, first; 
John L. Swain, Hagerstown, second; 
Albert H. Michaels, Baltimore, third; 
Fred E. Voges, Annapolis, fourth; Wil- 
liam B. Dukes, Kennedysville, fifth; M. 
D. Reinhart, Cumberland, sixth, and 
Leeds K. _ Billingslea, Westminster, 


seventh. 
J. Vernon Coblentz, of Frederick, a 
former district vice president, was 
selected as the new secretary, and Guy 
T. Warfield, Jr., Baltimore, was named 
state director. George S. Robertson, of 
3altimore, was renamed executive sec- 
retary-treasurer, 
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Hart and Shepherd Named 
ToN. J. Field by American 


William Hart and Clinton D. Shep- 
herd have been appointed special agents 
for the fire companies of the American 
Insurance Group of Newark. They will 
be associated with State Agent Reiter 
in northern New Jersey. Mi. Hart has 
been with the company many years, 
most of which were spent as counter- 


man at the time the company had a 
local department. 

Mr. Shepherd has been with the 
American eleven years, six of which 


were served in the loss department at 
the Newark office, and four in the loss 
department at the New York office. 


Kuffel Vice President of 
Dubuque Fire & Marine 


W. F. Kuffel has been named vice 
president in charge of production of the 
Dubuque Fire & Marine. It is expected 
that he will make his headquarters at 
the home office in Dubuque, lowa. He 
was formerly a rating engineer in the 
Chicago office of the Phoenix-Connecti- 
cut Group, but more recently was with 
the agency of A, F. Shaw & Co. in that 
city. 


Silas ¥1. Schoch Dies at 61 


Silas H. Schoch, 61, former fire secre- 
tary and chief underwriter of the In- 
surance Company of North America, 
died recently in Ambler, Pa. He re- 
tired in 1939, 


HARRY CHARLES TRACE DIES 


Harry Charles Trace, for a number 
of years engaged in the insurance brok- 
erage business in Baltimore, died sud- 
denly on November 14 at the West Bal- 
timore General Hospital following a 
heart attack earlier in the day. For the 
last fifteen years Mr. Trace was con- 
nected with the firm of E. L. Brady 
& Co., with offices in the Chamber of 
Commerce Building. He was 47 years 
old. Mr. Trace was a native of Conneaut 
Lake, but had made his home in 
Baltimore since 1912. He was a gradu- 
ate of St. John’s College, Annapolis, and 
was prominent in insurance brokerage 
circles elsewhere as well as in Balti- 
more. His widow and two sisters survive. 
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Large Attendance Expected 
. At Square Club Dance 


Sale of tickets to date indicates a 
large attendance at the twenty-second 
annual entertainment and dance of the 
Insurance Square Club of New York, 
Inc., which will be held at the Hotel 
St. George, Brooklyn, on Friday, De- 
cember 1. There will be over 100 men 
there from the armed services including 
war heroes who have been invited as 
guests of the club. 

Last vear the following organizations 
benefited from the net proceeds of the 
affair: Army Emergency Relief, Navy 
Relief Society, Masonic Service Centers, 
Catholic Charities, American Red Cross, 
United Service Organizations, and also 
there were Christmas baskets to the 
poor. 

The club will donate 70% of the net 
proceeds to the Armed Service Organi- 
zation and the balance to our regular 
charities. 

Tickets can be obtained from: H. G 
Treiss, 1 Liberty Street; Robert Kuhne, 

John Street; Bernard Graham, 9) 
John Street; William Keller, Jr. 73 
William Street; Leighton Halsey, 110 
William Street; Daniel A. Palmer, 9 
William Street; Harry Ellis, 185 Mon- 
tague Street, Brooklyn, 


LT. ESCOTT, JR... PROMOTED 

Ivan Escott, Jr., son of Ivan Escott, 
vice president of the Home Insurance 
Co., has been promoted to the rank of 
first lieutenant. Lieutenant Escott, 25, 
pilot of a 15th Air Force B-17 Flying 
Fortress, is a veteran of seventeen com- 
bat missions over enemy occupied terri- 
tory, and has flown over Germany, 
Italy, Hungary and Yugoslavia. He has 
been awarded the Air Medal for meri- 
torious achievement while engaged in 
aerial combat with the enemy. 


WITH HOLBORN AGENCY CORP. 
John D. Pryce, insurance intermediary 
and consultant who resigned recently as 
a director of Towers, Perrin, Forster & 
Crosby, Inc., and as an officer and di- 
rector of John D, Pryce & Co., Inc, 
both of Philadelphia, has joined the Hol- 
born Agency Corporation, 80 Jolin 
Street, New York City. The corporation 
is a reinsurance intermediary anid has 
been under the same ownership manage 
ment since its incorporation in 1920. 
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Since the 13th Century, the Pelican feeding fledglings’ has been 
allegorical of Sacrifice and Protection. In 1516 it became Oxford's’ 

insignia. The Northern Assurance symbol has been a mark of 
PROTECTION for over 108 years. 
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Take a good look at this photograph of our boys under fire on Saipan. Fight- 
ing their way to Tokio—island by island, foot by foot. Ali risk their lives and their 
future — Why? So that you can sit back and take it easy? 


NOT BY A LONG SHOT! They expect you to back them to the limit — To 
buy more bonds and to see that war equipment and supplies reach them in time. 


CAN YOU TELL THE MARINES THAT YOU'LL NEVER LET THEM DOWN? 


Firemen's Insurance ne Company of Newark,N.J. Milwaukee Mechanics’ Insurance Company 
FIRE: MARINE- hoor SURETY ee 
The Girard Fire & Marine Insurance Company _Royal Plate Glass & General | Ins. Co. of Canada 
Organized 1853 Organized | 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co.of N.Y. 
Orgonized 1866 Organized 1674 
The Concordia Fire Insurance Co. of Milwauk Cc cial C Ity Insurance Company 
Organized 1870 Organized 1909 








NS UR ANC E Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK I, NEW JERSEY 
Western Department Foreign Department Canadian Departments Southwestern Dept, Pacific Department 
120 So. LaSalle St. 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. ; 220 Bush St, 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B. C, Dallas |, Texas San Francisco 6, Calif. 


BUY MORE BONDS AND KEEP THEM 
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Thomas Pledges NAIA 
To Wider Usefulness 


STILL MORE MEMBERS SOUGHT 


President Hails Unity and Cooperation 
Achieved at Philadelphia Meeting 
of Agents and Companies 


The affiliation of every worth-while 
agent is one of the major objectives of 
National Association 
Thomas of Pitts- 


before the 


his administration, 
President W. 
burgh said in his 
Maryland 
\gents’ annual meeting November 16 in 
Baltimore. To accomplish “wider useful- 
ness”—Mr. topic—and gain 
legislative members 
should actual 
agents represented by the National As- 
100,000, rather 
19,000 


Ray 
address 


Association of Insurance 


Thomas’s 
said 
number of 


attention, he 
refer to the 
sociation, approximately 


than the roster figure of mem- 
ber agencies. 

The NAIA chief 
the necessity for delegating 
with a crisis and standing 
by those chosen to lead—the secret, he 
said, of successful representative democ- 
racy. 


executive stressed 


authority 


when dealing 


“There is no problem on our list of 
problems,” said President Thomas, “in 
which an enlarged and more active and 
vigorous membership will not help point 
os. way towards a solution. 

“One of our big jobs is the demonstra- 
tion to this administration, through the 
Congress and also in the various states, 
of the services and strength represented 
by the insurance business and particu- 
larly the insurance agent. We are all 
concerned at the tendency to ignore the 
services and usefulness of the agent 
where the Government enters into the 
picture. Our recent discussion with the 
Maritime Commission made this prob- 
lem very evident. 

“The insurance agent is an_ inde- 
pendent businessman. That gives us 
great strength, but it also raises some 
difficult problems. The very independ- 
ence of our individual operations some- 
times makes team work of our common 
interests difficult when critical situations 
arise.’ 

Says Emergencies May Arise 


Confident of the support and under- 
standing of the membership, Mr. Thomas 
warned that genuine emergencies may 
arise during the year. 

Discussing the action 
P hiladelphia meeting, Mr. 

“This meeting represented a_ vivid 
demonstration of the objectives and 
workings of the association to cooperate 
with all elements in the business to 
achieve a common purpose. The results 
of this gathering augur well toward the 
future in welding together the entire 
industry for the solution of all common 
problems. As George C. Long, Jr., presi- 
dent of the Phoenix, speaking for the 
companies, aptly expressed, ‘we now 
have union, let us protect that union.’” 

President Thomas urged that all mem- 
bers take an active part in association 
affairs and concluded, “With the vigor- 
ous support of an enlarged and active 
membership, with the strength and sup- 
port of our state associations and local 
boards, I believe that your association 
this year will justify your faith.” 


taken at the 
Thomas said, 


WERBEL ALUMNI MEET NOV. 30 

The Werbel Alumni Insurance Asso- 
ciation will meet on November 30 and 
all former students of the Brooklyn 
Academy are invited to attend. Arthur 
L. Tiedemann, manager of the Eastern 
brokerage department of Mutual Trust 
Life Insurance Co., will tell how a life 
insurance survey should be prepared. 
The talk will be given at 8:15 p. m, 
and will be preceded by the “exchange 
of ideas” part of the program at 7 p. m. 


HENRY L. BAILEY, SR., DIES 

Henry L. Bailey, Sr., of Groton, Conn., 
veteran agent and also town clerk of 
Groton for thirty-five years, died re- 
cently at his home at the age of 83 
years. He had been in poor health about 
two years. Born in Groton, Mr. Bailey 
moved to Ohio as a boy but returned 
after a few years. He started in insur- 
ance in 1890 under the name of H. L. 
Bailey and in 1928 his son, Henry L. 
3ailey, Jr. joined the agency. Later 
the name was changed to H. L. Bailey 
& Son. The Bailey family also controls 
the J. C. Learned & Son agency and the 
agencies operate in New London too. 
H. L. Bailey, Jr., is a past president of 
the Connecticut Association of Insur- 
ance Agents. The senior Mr. Bailey was 
a member of the Connecticut Society of 
the Sons of the American Revolution 
and of several other organizations. 





Completes 35 Years With 
New York Fire Exchange 


FRANCIS J. DONOVAN 


Francis J. Donovan, assistant manager 
of the New York Fire Insurance Ex- 
change, on November 15 observed his 
thirty-fifth anniversary with the organi- 
zation. He was guest of honor at a 
luncheon given by Manager Harold M. 
Hess. A native of Brooklyn and edu- 
cated there he joined the exchange on 
November 15, 1909, after working for a 
short while with a Brooklyn mortgage 
company. ‘ 

Mr. Donovan’s first job was that of 
stenographer in the inspection depart- 
ment. After serving in several depart- 
ments he was appointed secretary to 
the manager in 1912. During the first 














TREATY 


AND 


FACULTATIVE 


REINSURANCE 


FIRE 


AND 


ALLIED LINES 


CASUALTY » BURGLARY 
AUTOMOBILE 
INLAND « JEWELRY 


YOUR INQUIRIES SOLICITED 





World War he was on leave of absence 
in the Military Intelligence Service in 
the Army. He became assistant to the 
manager of the exchange in December, 
1934, and advanced to assistant manager 
in December, 1937. Mr. Donovan has a 
wide circle of friends in the fire insur- 
ance field who have been congratulating 
him and the exchange, too, on the an- 
niversary. He has contributed much to 
smooth and efficient relations between 
the exchange and producers and others 
with whom it is in daily contact. 





TO MARK 50th ANNIVERSARY 


Fuller & Kern, One of Leading New 
York City Agencies, Half Cen- 
tury Old in 1945 
The prominent New York City agency 
of Fuller & Kern, metropolitan mana- 
gers for several companies of fire, casu- 
alty, automobile, inland marine and rain 
insurance, will mark its fiftieth anniver- 
sary in 1945. The present agency is the 
successor to a number of agencies 
which merged at various times. In 189% 

Samuel P. Blagden, the former U. 
manager of the North British & Mer- 
cantile, and Frank W. Stillman, New 
York insurance broker, formed an 
agency under the style of Blagden & 
Stillman. 

A few years later John Baldwin and 
Harry H. Fuller resigned from the New 
York marine office of the Boston to 
enter the insurance agency business, as 
Baldwin & Fuller. Still later, John A. 
Kelly and Philip Smyth resigned from 
the United States head office of the 
Scottish Union & National in Hartford 
to come to New York and also engage 
in the agency business, as the John A. 
Kelly Co. 

In 1904 the first two firms nih 
Mr. Stillman withdrew, to re-engage 
the brokerage business, and the fan 
became Blagden, Kelly & Co. In 1905, 
Baldwin & Fuller merged with the last 
mentioned firm and it then became 
Blagden, Kelly & Fuller. In 1907 Mr. 
Blagden having retired, the firm name 
was changed to Kelly & Fuller. 

In 1925 George F. Kern, formerly with 
the Royal and the Phoenix Assurance 
group, entered the firm and the es 
was again changed to Kelly, Fuller & 
Kern. In 1927 Mr. Kelly having died and 
his estate having been satisfied, the ‘rm 
name was shortened to Fuller & hern 
and it has been carrying on as such 
ever since. George F. Kern is the active 
head of the present firm. 





RICHMOND AGENCY CHANG:. 


The Richmond, Va., local agency of 
Claiborne, Goodridge & Goddin has 
taken over the agency of Thoma . 
Alfriend & Son operated for many 
years by Otis M. Alfriend, who ‘ied 
recently. This agency had been asso- 
re with Claiborne, Goodridge & 
Goddin for several years though o 
ated separately. It will be congaaet as 
a separate unit of the purchasing {1 
under the direction of Miss Sallie / 
friend, sister of the late Otis M. Alfric 
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are prospects! 


“The minute the New Comprehensive Personal 
Liability Policy was announced, we saw its 
sales possibilities,” writes an Agent. 

“Within three weeks, one of my associates 
wrote more than a hundred policies, most of 
them for three years. He earned approxi- 
mately $500 in commissions and has placed 
business on the books which will be easy 
to renew. 


“A great many were sold over the ‘phone. 
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Every one of our customers and nearly every 
person | meet is a prospect!” 

Right! According to the Curtis Publishing 
Company Survey (1943), more than 88% of 
the people have no personal liability insur- 
ance of any kind. North America’s policy, 
within our knowledge, is more liberal than 
any other Comprehensive Personal Liability 
Policy being offered. 

ARE YOU SELLING IT? 










INSURANCE COMPANY OF 


NORTH AMERICA 


COMPANIES, Aclaclelhia 


INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 








PROTECT WHAT YOU HAVE e BUY WAR BONDS AND STAMPS 





INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 
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Che Phuenix 


Snusurance Company, Hartford, Coun. 
1854 


The ,. 
Are InsuranctbeMariford Conn. 


1850 


OUITABLE 


Fire € Marine Tnfurance @mpany 
PROVIDENCE, RL 
1859 


ATLANTIC FIRE INSURANCE CO. 
Raleigh, North Carolina 


THE CENTRAL STATES FIRE INS. CO. 
Wichita, Kansas 


GREAT EASTERN FIRE INSURANCE CO. 
White Plains, N. Y. 


MINNEAPOLIS F. & M. INSURANCE CO. 
Minneapolis, Minn. 


RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


* 


HARTFORD 
30 Trinity Street 







CHICAGO 


Insurance Exchange 


NEW YORK 
110 William Street 


SAN FRANCISCO 
220 Montgomery Street 


MONTREAL 
485 McGill Street 
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All Forms of Fire and 
Property Insurance including 


Ocean and Inland Marine 


Country-wide Brokerage Service 














Marquand School to Hold 


Extra Class for Brokers 

The fall course for insurance brokers 
conducted jointly by the Marquand 
School and Pohs Institute at the Cen- 
tral Branch Y.M.C.A. was over-sub- 
scribed when the class opened on Sep- 
tember 20, and there have been so many 
applications for this instruction that an 
extra class has been organized to pre- 
pare for the March examination. This 
will open on Monday evening, Decem- 
ber 11, and there is already an advanced 
registration. This course, under the di- 
rection of Herbert J. Pohs, assisted by 
a faculty of able specialists, has earned 
the reputation of preparing students so 
well that’ a high percentage is successful 
in meeting the state requirements. Her- 
bert Matties, examiner of the State 
Insurance Department, has _ recently 
been appointed to the faculty. 

Those wishing to be assured of a 
place in this class should make applica- 
tion at once to the Department of Edu- 
cation, Central Branch Y.M.C.A., 55 
Hanson Place, Brooklyn 17, New York. 
The telephone is STerling 3-7000. 


Cabral and Carroll Now 
With Manufacturers Fire 


The Manufacturers Fire of Philadel- 
phia has named Leonard C. Cabral as 
superintendent of the inland marine de- 
partment and Edward S. Carroll as 
snecial agent in northern and central 
New Jersey. In his new connection Mr. 
Cabral will assist C. Worcester Bouck, 
secretary, who is in charge of all marine 
onerations. Mr. Cabral has been many 
years in the marine field, having been 
special agent in several Eastern states 
and also inland marine superintendent 
for another fire comnany. 

Mr. Carroll will have headquarters at 
the Manufacturers Fire service office in 





Newark. He has spent his insurance 
career to dote with another group of 


fire companies. 


Okla. Women Qualify for 
NAIA Educational Awards 


Graduation exercises were held by the 
Insurance Women’s Club of Oklahoma 
Citv, Okla.. recently, in honor of six 
members of that organization who were 
presented with certificate awards upon 
satisfactory completion of the 100-hour 
educational program of the National As- 
sociation of Insurance Agents, The num- 
ber of graduates countrywide has now 
been increased to sixty-three, as fifty- 
seven insurance men and women have 
previously earned the award. 

The Oklahoma City graduates are as 
follows: Verna E,. Harmon, secretary 
and policywriter, Gum-Breeding Agency ; 
Pauline J. Nelms, supervisor, survey de- 
partment and office manager, Oklahoma 
State Agency, Home Insurance Co.; 
Nettie Lee Owens, secretary, J. R. Pol- 
lard, state agent for fire and casualty 
companies; Edith Young Smith, secre- 
tary, Oklahoma State Agency, Phoenix 
Assurance; Nona Sprague, secretary, 
D. R. Cummings Insurance Agency; and 
Jeanetta Thorne, manager, casualty de- 
partment, Eberle and Company. The 
average length of time spent by these 
persons in the insurance business is 
fourteen years. 


IOWA QUALIFICATION BILL 

An agent's qualification bill has been 
prepared and will be introduced at the 
session of the Iowa Legislature which 
convenes next January. A _ similar bill 
was introduced four years ago but failed 
to pass. The new proposed bill would 
require an examination of all applicants 
for licenses by the state Insurance De- 
partment, Those already licensed would 








not be required to take an examination. | 





JERSEY FIELD CLUB TO MEET 

The New Jersey Field Club will hold 
a luncheon meeting at the Robert Treat 
Hotel in Newark on Monday, November 
27. Scott Harris, executive vice presi- 
dent of the Joseph Froggatt Co., insur- 
ance accountants, will speak on “The 
Future of the Insurance Business.” 





Commended by President 
Of Mass. Agents’ Assn. 





ARTHUR H., CLARKE 


Arthur H. Clarke, who has resigned as 
secretary of the Massachusetts Associa- 
tion of Insurance Agents to become as- 
sociated with the Springfield Fire & 
Marine Group in December as special 
agent in eastern Massachusetts and 
Rhode Island, is commended in a state- 
ment issued by President Harold D. 
Barnes of the Massachusetts Associa- 
tion. “By his untiring service and 
friendliness he has a warm place in the 
hearts of all with whom he came in 
contact,” he said. Mr. Barnes also 
praised Mr. Clarke’s educational work 
and his part in increasing his member- 
ship of the agents’ association from 435 
to 683. 





Citrus Fruit Govt. Ins. 
Sought by Florida Farmers 


Following the $20,000,000 storm dam- 
age to citrus fruit in Florida a few weeks 
ago a statewide demand for Government 
crop insurance to protect citrus fruit 
values will be heard in Congress. A 
House bill on the calendar now includes 
citrus fruit insurance and the pressure 
is strong for favorable consideration of 
this section of the measure. This prob- 
lem was a major topic of discussion at 
the annual convention of the Florida 
Farm Bureau Federation at Tampa a 
few days ago. James C. Morton of 
Waverly, chairman of the Federation 
citrus division, says that all possibilities 
of such Congressional aid will be in- 
vestigated. 


NEW ENGLAND FIELD CHANGES 


Charles P. Walters has been ap- 
pointed Connecticut state agent, Man- 
hattan Fire & Marine, exclusive of 
Fairfield County. He has been a field 
man in Connecticut for twenty-two years. 
Parker A. Brickley has been appointed 
eastern Massachusetts and Rhode Island 
special agent for the Atlas Assurance. 
He has been a special agent for Gen- 
eral Insurance Co, of America for seven 
years. A Harvard graduate he began 
his insurance career in engineering de- 
partment of John C. Paige & Co. in 
Boston. 


REDHEAD AERO MANAGER 

Aero Insurance Underwriters, through 
Jules B, Guinotte, its Western regional 
manager, announces that Orin Redhead 
has been appointed manager of the of- 
fice at Columbus, Ohio. At the same 
time, the eastern portion of this state, 
which previously reported to the New 
York office, will be included in the ter- 
ritory served by the Chicago branch 
office. Mr.- Redhead, a native Ohioan, 
was active in aviation insurance in the 
Toledo area for three years prior to 
joining the British Commonwealth Fly- 
ing Training Program in Canada in 1942. 






































NEW PROSPECTS— 
NEW INCOME 


Record-breaking fur sales create a 










record-breaking list of new prospects J 






for Fur Floater insurance! Our new 






pamphlet is available at your request 


to bring you record-breaking results! 



























50 John Street, New York 























THE OLDEST INSURANCE 
COMPANY IN THE WORLD 






















55 FIFTH AVE., NEW YORK 
























ASSURE VICTORY... 
BUY EXTRA WAR BONDS! 






KENTUCKY FIRE RATES CUT 
A general reduction in fire in-urance 
rates in Kentucky, estimated 1» sa\é 


more than $655,000 annually, ha << 
rovide 














made. The downward revisions 

savings by classes as follows: dwellings 
$152,000; mercantile buildings, $690); 
contents, $55,000; special — protecte! 
buildings, $48,000; contents 0! sue 





buildings, $37,000. 


LLOYDS LICENSED IN TEXAS 
The Universal Lloyds of Dallas, Te 
has been licensed by the State Insur 
ance Department. The concern has 4 


guaranty fund of $80,000. 
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PROTECTING 
AMERICA 


Through the ages, bread has been the basic food 
of soldiers—and under the present vitamin and 
mineral enrichment program, “enriched” flour 
and bread are playing an important part, not only 
on the fighting front but also by providing an 
ideal means for getting required nutritive value 
into the diet of civilians at home. 

Insurance Protection, too, is “enriched” by ac- 
tivities which not only minimize the danger of 
damage to property by fire or other hazards but 
also safeguard human life by encouraging the use 
of all precautionary measures and equipment 
known to modern safety engineering. 

Inquiries are invited regarding the extensive 
underwriting and service facilities of the Royal- 
Liverpool Group. 








DING AMERICA! 





In 1900 only 5% of the 
bread consumed in the U. S. was baked 
outside of the home. Today approxi- 
mately 85% of it comes from America’s 
modern bakeries. 

The country’s 30,000 bakeries employ 
over 250,000 people, and have an an- 
nual payroll of a quarter of a billion 
dollars—highest amorig all the food 


industries. In value of ptoducts used 
yearly (an estimated two billion dollars) 


American bakeries are second only to 


wholesale meat packing in the food in- 
_ dustry field. 


The expression, “Clean as a miodaeis 
bakery,” is a common figure of speech. 
Today the American baking industry 
represents the latest developments in 
machinery, production and distribution 
methods and sanitary handling. 









Westinghouse 


Bread, the ideal companion to all 
foods, offers a war-time means of 
extending ration points, adding ex- 
tra nutrition and wali food costs. 











THE 


SEABOARD IN 


COMPANY OF CALIFORNIA 
IF AMERICA . THE NEWARK FIRE I 
STAR INS!'RANCE COMPANY OF 
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Auto Underwriters Look to the Future 
(Continued from Page 1) 


proved motors and fuels of higher effi- 
ciency will be a constant temptation. 
The war ex@eriences of many millions of 


young Americans will hardly have 
tended to reconcile them to a careful 
observance of traffic regulations. Not 


only will there be the jeep driver to be 
considered, but the jeep itself may be 
present in large numbers if one can 
judge from is heard about the enthusi- 
asm of the men in the service for this 
efficient little combat car. 

3. Unsafe vehicles: It is obvious that 
millions of automobiles that in pre-war 
days would have gone to the junk 
dealer are going to be kept in opera- 
tion after the war, at least until their 
owners are in a position to buy a new 
car. The problem of maintaining them 
in a safe mechanical condition will be 
severe. Their slower pace in the fast- 
moving stream of new cars will compli- 
cate traffic control. 

4. Inadequate highways: The problem 
of maintaining the highways under the 
terrific load of the pre-war traffic was 
severe, and since the beginning of the 
war, has been insoluble. It will be sev- 
eral vears before proper repairs can be 
effected and new highways constructed. 

5. Inadequate driving skill: The very 
limited amount of driving possible un- 
der rationing has not permitted the 
average driver to develop or maintain 
his skill to the point where he can 
safely negotiate the highways under 
peace time conditions, Even those 
drivers who were experts in the pre-war 
davs will admit that their skill has de- 
teriorated. 

6. Disruption of safety work: So 
many other considerations have had to 
come first that safety work in_ traffic 
during the wartime period has suffered 
creatly and it will be a long time be- 


fore it can be brought back to the 
needed level of efficiency. There can be 
little question but that the shocking 


waste of human life and resources will 
compel efficient organization in this di- 
rection, but before this can be effected, 
a serious situation may develop. 


Accident Increase Anticipated 


The Northwestern National Life of 
Minneapolis, has predicted an all-time 
record total of 50,000 American deaths 
from automobile accidents in the first 
vear following removal of wartime speed 
and gasoline restrictions. According to 
their statement, the previous record to- 
tal was 39,969 automobile deaths occur- 
ring in 1941. As they express it, “There 
will be the worst holocaust of accidents 
in this nation’s history, unless counter 


ineasures are begun now. Delay may 
make the first year of peace more 
deadly than a year of war.” 


In spite of the problems of the past, 
and all of the questions and uncertainty 
as to the post-war days, automobile un- 
derwriters look forward with confiderce 
to their task of the future, realizing 
that they have an important place in 
guaranteeing the health of the nation’s 
number one economic. stabilizer. But 
they are not so optimistic on the imme- 
diate post-war future that they are 
throwing away their “headache” reme- 


dies. There will be many times that 
they will come in handy before the 
situation really becomes normal, but 


with reasonable cooperation from all 
parties concerned, the post-war problems 
can, and will be, worked out. 

During the past two years, automobile 
underwriters have, with understandable 
consternation, watched their loss costs 
mount, while their peacetime rate man- 
ual, based on a normal price structure 
with usual depreciation, inexorably re- 
duced their average premiums. This 
squeeze has been made all the harder 
because of the reduction in collision 
premiums which was granted to automo- 
bile owners whose driving was restricted 
by rationing. This reduction was justi- 
fied by experience during the early 
period of rationing and the wisdom of 
it could hardly be questioned. Many 
assureds undoubtedly retained their 


collision insurance who would have 
dropped it out of resentment over lack 
of recognition of the reduced exposure. 


Premiums Have Held Up Well 


One of the surprising developments 
of the war period has been the way au- 
tomobile premiums have held up. Ex- 
cept for those companies having a large 
volume of finance business, premium 
volume is but little changed from the 
high levels of 1942. Much finance busi- 
ness which is flowing back into agency 
channels after final payments have been 
completed obviously accounts to a large 
degree for the premium volume remain- 
ing comparatively stable. é ; 

While this holding up of premium 
volume has been a welcome surprise 
to automobile underwriters, their satis- 
faction has been largely offset by the 
manner in which their loss costs have 
skyrocketed. Whereas . price ceilings 
were quickly imposed by government 
on nearly everything of which there was 
a shortage, there was an apparent re- 
luctance to attempt this on passenger 
automobiles. Commercial cars were soon 
under price celings and this probably 
saved the situation from becoming in- 
tolerable, but, by the time action was 
taken on passenger cars, in July, 1944, 
their average value had approximately 
doubled within a twelve months’ period. 

By that time underwriters were flinch- 
ing as they looked over daily reports 
of policies written for actual value mini- 
mum premiums of $6 when they knew 
that their liability on a stated amount 
basis would produce a premium of three 
times that figure. Loss frequency began 
to increase during the closing months 
of 1943, and although the overall figures 
for that year were reasonably satisfac- 
tory with most companies because of 
good results early in the year, it was 
obvious that serious trouble lay ahead. 


Rate Adjustments Not Made 


Some attempts were made to secure 
rate adjustments, but difficulties arose 
that thwarted them. While it is easy to 
reduce rates on obvious trends or possi- 
bilities, as was demonstrated by the 
speed with which the collision credits 
were granted after rationing, it is some- 
thing else to secure an increase when 
the conditions are reversed. There can 
be little doubt as to the results of the 
statistical study of the figures of the 
last year. Admittedly, the problem of 
proper rating for the coming year is 
difficult. 

Undoubtedly, there will be those who 
argue that the figures of last year 
should be largely ignored as they re- 
sulted from a set of circumstances that 
will probably never be duplicated, and 
that a rate level geared to the probable 
experience should be the aim. Most un- 
derwriters would probably go along with 
this theory, accepting the argument that 
the loss of the past year was but one 
more contribution to the cost of the 
war by the insurance companies. They 
are concerned, however, that rating au- 
thorities and insurance commissioners 
weigh most carefully all of the factors 
that will influence post-war loss experi- 


ence—both favorable and unfavorable. 
Phere is a fear with many that only 
the favorable will be adequately 
weighed. 


As some automobile men see it, the 
following factors are among those that 
should be given consideration: 

It is generally believed that reconver- 
sion of automobile manufacture will be 
rapid when the final V-Day arrives, but 
that only limited production can be ex- 
pected until then, even if victory in 
Europe comes much earlier, That an ex- 
treme shortage of passenger cars can be 
expected to prevail for some time in 
any case appears certain in view of sta- 
tistics. It is worth while to study these 
figures. i 

When production stopped there were 
approximately 27,000,000 automobiles in 
use. It is estimated that in 1945, 6,000,000 
to 7,000,000 will have been scrapped and 
of the 20,000,000 remaining, 15% will be 





fifteen years old or more, and 37% will 
be ten years or more. If, as has been 
determined, the average life or a car is 
about ten years, it seems reasonable to 
suppose that 52% of the 20,000,000 now 
in use will be junked in 1945. Adding to 
this 52%, or 10,920,000, the 6,000,000 
shortage gives the tremendous figure of 
16,920,000 units to be replaced This 
market cannot be satisfied before 1950, 
even if production were stepped up to 


the largest scale achieved in automobile. 


history. 
High Purchasing Power Expected 


That is the picture of the market 
based upon pre-war purchasing power 
but a comparison with the estimate of 
post-war purchasing power is interest- 
ing. It is a fact that the level of in- 
stallment purchase indebtedness is the 
lowest in modern business history. Also 
it is known that mortgage debt is being 
rapidly liquidated, as is all other per- 
sonal debt. These reductions, added to 
the accumulated savings in the form of 
war bonds, bank savings and insurance, 
produce the total of one hundred billion 
dollars as the margin by which the peo- 
ple as a whole will have improved their 
financial position since the beginning of 
the war. While it should be remem- 
bered that considerably more than this 
will have been added to the public debt, 
it is none the less true that the shift 
will have built up tremendous purchas- 
ing power in the hands of the public. 


With the pent-up demand for con- 
sumer* goods of which the demand for 
automobiles will be one important part, 
it seems obvious that a high national 
income can be expected for some time 
to come, and that even with high taxes 
which are inevitable, sales possibilit’es 
will be greater than ever before. 

It is altogether possible that automo- 
bile manufacturers may price their 
products at approximately 20% to 30% 
higher levels than before the war. If, 
as is indicated by statistics, demand will 
exceed the supply until the year 1950, 
used car values should remain at com- 
paratively high levels. The influence of 
the stock of surplus units to be disposed 
of by the Government enters into the 
picture importantly, although this is 
more likely to ease the shortage of 
trucks than is the case with passenger 
cars. The demobilization of the armed 
forces, even to a partial degree, should 
bring a plentiful supply of trained me- 
chanics and the parts shortage should 
be quickly cured so that some reduction 
in the cost of partial losses might be 
realized. 


Banks Will Resume Financing 


Another favorable outlook is in the 
field of finance business. Before the 
war bankers had found a fertile field 
for use of surplus funds through the 
financing of automobile purchases, and 
most bankers are now planning to ex- 
pand their activities if they were already 
active, or to enter the field as a new 
and profitable venture. This should tend 
to prevent the concentration of a large 
part of the automobile business in the 
specialty carriers of national finance 
companies to a greater extent than be- 
fore the war. Also, for a time there 
should be an. unusually large percentage 
of cash sales, which are more likely to 
be written through regular agency chan- 
nels, and widely distributed among the 
automobile companies. 





Private A. T. Beach Killed 


Word has been received that Private 
A. T. Beach, formerly a solicitor in the 
New York City department of the 
Royal-Liverpool Group, was killed in 
action in Italy on October 19. He-joined 
the city department of the Liverpool & 
London & Globe on September 5, 1923, 
and would have been 36 years old on 
November 4. He left to join the army 
last February. Three brothers of Pri- 
vate Beach are presently serving in the 
armed forces, and a fourth brother, 
Walter, is associated with the Eastern 
underwriting depafttment of the Royal- 
Liverpool Group. Private Beach resided 
in Jersey City and is survived by his 
widow and a daughter. 








CLUB TO OBSERVE BIRTHD..y 





Pittsburgh Women Invite Entire |>sur. 
ance Fraternity in Area: Dorothy 
Booth in Charge 
The Insurance Women of Pitts! irgh 
has invited the entire stock inst: ance 
fraternity in the Pittsburgh area io 4 
meeting at the Roosevelt Hotel Novem. 
ber 27 at 7:15 p. m, in celebration of 
its second birthday. Dorothy O. 2 oth, 
American Automobile chairman of! the 
program committee, is general chairman 
of the event. She will be assisted by 
Helen C. Chase, New Amsterdam (as- 
ualty, president of the club, and the 

entire executive committee. 

About seventy-five members will par- 
ticipate in the program, which will mark 
the initial appearance of the organiza- 
tion’s choral club, with Martha Knapp, 
Massachusetts Bonding, and Mabel Roy. 
America Fore Group, as soloists. The 
club’s dramatic club will present 4 
comedy entitled “They’re None of Them 
Perfect.” 

At the business meeting which will 
precede the entertainment program, the 
renort of Emilie R. Schiller, Commercial 
Union, chairman of the educational pro- 
gram will be featured, because of in- 
creasing interest in the newly prepared 
elementary insurance course. 

Guests to be introduced include In- 
surance Commissioner Grege L. Neel, 
presidents of the other Pittsburgh in- 
surance organizations and the president 
of the Pittsburgh Business Women’s 
Clubs. with which the insurance women 
are affiliated. 


Donnell Holds Lead Over 
McKittrick for Senator in Mo. 


Missourians do not know yet whom 
they elected United States Senator at 
the general elections on November 7. 
t is probable all doubt will not be re- 
moved until the final official recount is 
completed. On the unofficial complete 
civilian vote in the state, Governor For- 
rest C. Donnell, the Republican candi- 
date, had a lead of from 8,239 to 9,354. 
The three St. Louis newspapers all dis- 
agreed on the amount of the Governor's 
margin over Attorney-General Roy Mc- 
Kittrick, the Democratic candidate. The 
St. Louis Post-Dispatch, ardent  sup- 
porter of General McKittrick, gave 
Donnell’s civilian lead at only 8,239. The 
neutral St. Louis Globe-Democrat placed 
the margin at 9,138 with three Repub- 
ican Wright County precincts missing, 
while the St. Louis Star-Times stated 
the Governor’s complete lead was 9,354. 

The counting of the soldiers and other 
absentee ballots began on November 10 
and with 62,752 of the estimated 75,000 
soldiers and 11,000 absentee votes 
counted, General McKittrick had cut 
considerably into Governor Donnell’s 
lead, the vote for the 62,752 being 
divided, McKittrick 33,990, and Donnell 
28,753. 

If the trend indicated continues, Don- 
nell should win out by a margin of 
about 2,000 votes, and once again the 
Governor will be the only Republican 
to win when other Republicans lost in 
a statewide vote. 


Holden of North America 
Heads Washington Managers 


At the annual meeting of the Insur- 
ance Managers Association of the Dis- 
trict of Columbia, Charles F. Holden, 
general manager of the North America 
Companies, was elected president to syc- 
ceed Guy E. Mann of the Aetna Cas- 
ualty & Surety. The association rcpre- 
sents fire, marine and casualty business 
in this territory. 

Other officers elected were Pav! N. 
Cherry, manager of the American Sure- 
tv, vice president; Howard M. Starling, 
Washington manager of the Association 
of Casualty & Surety Executives, secre- 
tary-treasurer, and Frank Powell, :at- 
ager of Travelers, member of the cxec- 
utive committee. 
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Security Group Featuring Sale of 
Extended Coverage Endorsement 


Getting more premiums from the 
average client via the extended coverage 
endorsement is the theme of the Se- 
curity Insurance Companies’ November 
sales promotion program for its agents. 
N cartoon-illustrated blotters and 
newspaper mats are offered, as well as 
folders, a window poster and a suggested 
letter. 

fhe blotter and newspaper advertise- 
ment, illustrated with a very sad pup in 
an undersized doghouse, are headlined, 
“Ii Shouldn’t Happen to a Dog!” and 
the copy reads, “Even the pup has a 
completely covered when 
he's home. But are you, yourself? If 
you have only fire insurance on your 
home or your business building and its 
contents, you’re far less than completely 
covered against the insurable dangers 
that may come your way. Your fire 
policy should include, ‘extended cover- 
age’ which insures you against loss from 
a number of other hazards to which 
vour property is subject. Ask us about 
its’ 

The suggested letter has two alternate 
opening paragraphs, one to be_ used 
where the agent knows whether or not 
the prospect has extended coverage, the 
other to be used where he lacks that 
information, 

In pointing out the importance of 
soliciting this business the companies’ 
monthly sales message to their agents 
says, “There is more involved than sim- 
ply earning more commissions. To pro- 
tect your agency’s good-will, and to pre- 
vent clients’ anger being visited on your 
head when an insured loss comes, you 
should at least make sure that all your 
clients know about extended coverage.” 

To Connecticut Indemnity agents is 
suggested a sales plan for selling more 
auto bodily injury and property damage 
insurance. Pointing out that “They Can 
Afford It Today,” the company tells 


right to be 





Carl A. Tiffany Appointed 
Illinois Dept. Actuary 


Governor Dwight H. Green of Illinois, 
aiter conferring with Acting Director of 
Insurance N. P. Parkinson, announced 
the appointment of Carl A. Tiffany of 
Des Moines as actuary for the Illinois 
Insurance Department. 

Mr, Tiffany comes from a family that 
have long been residents of Livingston 
County, Illinois, He attended University 
of lowa where he obtained his bache- 
lor’s degree and completed a year of 
graduate work in actuarial science. He 
was first employed by Taylor & Taylor, 
consulting actuaries of Cedar Rapids, 
and later by the Ace Mutual Insurance 
\ssociation. Since 1941 he has been em- 
ployed in the Iowa Department of In- 
surance, first as assistant actuary and 
‘or the last two years as chief actuary. 





Clyde B. Smith, of Lansing, Mich., 
iner president, National Association 
Insurance Agents, while regretting 
e result of the election on a national 
ile, took considerable pride in his 
vn record as chairman of the Ingham 
uuinty Republican committee during 
‘he hard-fought campaign. Not only did 
is Organization roll up a majority in 


‘xcess of 10,000 for Governor Dewey 


nd more than 19,000 for Michigan’s 


epublican governor, Harry F. Kelly, 


ut Mr. Smith made a_ pre-election 
rophecy that turned out to be about 


verfect. He predicted a total Ingham 


ounty vote of 60,000, just sixty votes 
ove the actual figure, and a majority 
r Dewey of between 10,000 and 11,000, 


txactly the margin accorded the unsuc- 


essful nominee in the 


Michigan’s 


presidential 
which embraces 


agents that “Millions of Americans are 
now investing their increased earnings 
in war bonds and other property. Many 
of these people have felt in the past 
that they did not need automobile in- 
surance because they had no tangible 
assets. Today they are no longer ‘judg- 
ment-proof’. Their property, their war 
bonds, their savings should be protected 
with insurance.” 

Another new blotter is offered on this 
subject, and the company suggest sources 
for the names of prospects to whom to 
send the blotter and a special fo-der in 
states having financial responsibility 
laws. 





Ontario Fire Losses Rise 

The third quarter of 1944 and the first 
nine months of this year find fire losses 
in Ontario mounting substantially, accord- 
ing to the regular report issued from the 
provincial fire marshal’s office. In the 
three months ended with September there 
were 3,761 fires for a total loss of $2,361,- 
882 and an insurance loss of $1,908,170. 
In the same period of 1943 there were 
3,508 fires, a total loss of $1,844,956 and 
an insurance loss of $1,583,513. 

For the first nine months of the year 
the number of fires declined from 12,185 
in 1943 to 11,621 this year, but the total 
loss increased from $7,266,995 to $7,897,- 
063. In the same period the insurance loss 


rose from $6,054,046 to $6,617,801. These 
figures do not take into account the fires 
in military establishments. 

There were twenty-one court convic- 
tions in the third quarter for arson and 
allied crimes against six acquittals. 


e ‘ 
Duty With Phoenix of Conn. 

Assistant Secretary William S. Chan- 
dler has returned to duty with the 
Phoenix of Hartford upon release from 
active duty with the Army Air Fo-ce 
November 13. Mr. Chandler entered the 
service as first heutenant in May, 1942, 
and was promoted to captain in August, 
1943. He served as staff intelligence and 
security officer at Laredo Army Arr 
Field, Laredo, Texas, for etghteen 
months and while there qualified as an 
expert aerial gunner. 

In 1943 he was sent overseas and 
served twelve months as combat air in- 
telligence officer on the staff of the 301st 
Heavy Bombardment Group, 15th Army 
Air Force in Italy. This group has been 
cited twice by the War Department for 
extraordinary achievement. Mr. Chan- 
dler flew a number of missions. 





es eighty year old company, and its well established 


running mates are, year by year, gaining an ever increasing 


number of representatives among agents and brokers who like 


the Fireman’s Fund way of doing business--a helpful under- 


standing of producers’ problems, fast countrywide binding 


service, and prompt and cheerful payment of losses. Multiple 


line facilities and unquestioned financial security are further 


advantages to both producers and policyholders. Companies 


of Fireman’s Fund Group are good companies to represent. 





Tune in... Leland Stowe, World-Famous News Analyst, spon- 
sored by National Board of Fire Underwriters, every Saturday 
Evening on Blue Network. See your newspaper for time and 
station. 
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Agents Discuss Need for Increased 
Insurance to Walue for Home Owners 


Five widely-known insurance agencies 
took part in the “Question of the 
Month” panel in the November issue of 
the North America Fieldman, to discuss 
“How Can the Need for Increased In- 
surance to Value Be Brought Most Ef- 
fectively to the Attention of Home 
Owners ?” 

Says W. M. Daniel, Jr., Querbes & 
Bourquin, New Orleans, La, “In my 
opinion, the answer to this question 1s 
directly related to the fundamental prin- 
ciple of insurance which can be summed 
up in the one word ‘experience.’ All 
justification for insurance and insurance 
rates is based on this principle. 

“We have seen an excellent example 
of this in the past, in our attempts to 
convince owners of fire resistive build- 
ings that such buildings will burn, will 
explode and can be blown away., This 
was accomplished by proving to these 
owners by the experience of others that 
such things did happen. 

Cite Case Histories 

“The same thing holds true for home 
owners. Our most effective means of 
securing full insurdnce to value is by 
citing actual case histories to our client 
and proving to him that he should avoid 
false economy in his insurance. 

“We explain to him that before a loss 
the premium is too often viewed as 
merely another item of expense, but 
after the loss the premium becomes 
trivial while the coverage afforded un- 
der the policy looms into prominence. 
We show him that if such coverage 
then proves inadequate, it is distressing 
to know that sufficient insurance could 
have been procured before the loss at 
an added premium that is rendered in- 
significant by the loss. 

“T believe, therefore, that the answer 
to the question of the month is for the 
agent to accumulate a kit of actual ex- 
amples to be presented to his client to 
prove that total destruction of dwelling 
properties is not only possible but actu- 
ally happens. This kit should be com- 
posed of local incidents, insofar as pos- 
sible, because we all know that a disas- 
ter occurring at some distant point has 
considerably less psychological effect on 
the average person than if it happened 
to a friend or neighbor of that person. 

“This should be augmented by illus- 
trations of the actual increase in local 
building costs over a period of five, ten, 
fifteen and twenty years. These illustra- 
tions should be supported by authorita- 
tive comment by some local contractor 
or contractors or some authority in 
whose judgment the public has confi- 
dence. 

“Finally, the agent should include in 
his kit one of the accepted methods of 
establishing value on a square foot or 
cubic foot basis, adapted to local con- 
ditions so that when the client’s interest 
is aroused, he can be presented with 
more or less definite figures.” 

Replacement Cost Doubled 

Says F. C. Williams, Jr., C. V. Davis 
& Company, Sheridan, Wyo., “We re- 
ceived a letter not long ago from one of 
our Eastern clients who owns a large 
ranch near Sheridan. Here is a part of 
what he wrote: ‘We have had a very 
serious fire here in our shop building 
and warehouse. In making adjustment 
we find that to replace a building at 
this time costs about twice as much as 
it- had in recent years. Perhaps we ought 
to increase the amount of insurance on 
our farm buildings.’ It is very clear 
that anyone having a recent bad fire, 
who has not adjusted his insurance, is 
going to pay the difference out of his 
pocket.” 

Says Alfred W. Bunn, Harry H. Kem 
& Co., Ltd., Beverly Hills, Calif., “Our 
business, as you know, is largely handled 
on a personal contact basis. Where the 
assured is aware of the original cost and 
time of construction of the residence, 
we can apply certain cost charts and 
arrive at the approximate valuation of 
the residence at this time. Where the 


original cost is not known to the owner, 
we deem it advisable to enlist the serv- 
ices of the company engineers, to value 
the residences for our clients. Everyone 
is naturally aware, to a certain extent, 
of the increased cost of all commodi- 
ties. If the matter is mentioned to them, 
they realize the same condition applies 
to the construction of a residence.” 
Says C. Mark McLaughlin, Rome, N. 
Y,. “It would seem to me that the most 
effective and probably only assuring way 
is to present some authentic table of 


values of building costs of a compara- 
tive nature, probably based on 1932 to 
1939 figures, and then to date. 

“Another talking point in our particu- 
lar locality is the drastic fire rate re- 
duction which permits an insured to 
carry about 25% more insurance than 
previously without increasing his cost.” 

Says A. S. McWethy, McWethy 
Brothers, Aurora, Ill., “It is our opinion 
that with the increase in building costs, 
it should not be difficult to influence 
home owners to carry adequate insur- 
ance. The agent who has the interest 
of his client at heart, should inform 
him of the increase in building materials 
and labor costs at the present time, in 
comparison to those before World War 
II. Any agent can get this information 
from his local lumber yard or general 
contractor.” 





RHODE ISLAND 


A Small State with 
an Impressive Background 


tvs INarragansetts were slow to fight, although they sheltered 
many other Indians who under King Philip of the Wampa- 
noags engaged the white men in bloody fighting. This condition 
caused the “United Colonies of New England” to declare war 


on them November 2nd, 1675. 


1000 troops were formed in Massachusetts and Connecticut — 
there were no Rhode Islanders among them—with Governor 
Winslow of Plymouth Colony in command. At Wickford Point, 
Captain Prentice and scouts surprised an Indian camp, forcing 
them to reveal the location of their buried corn and their fort. 
‘The entire forces then set out, and after extreme hardships in 
freezing weather, were led by a captured Indian to the hidden 
fort, on an island in a big swamp. Fortunately for the white 
men the swamp waters were frozen giving a solid footing. Inside 
ctudely built barricades were several hundred wigwams, a block- 
house and between three and four thousand Indians. One of 
the most horrible massacres in American history followed; many 
of the surprised braves were shot, and the women and children 
driven back repeatedly into the burning wigwams. 


Canonchet, chief sachem, was one of the few to escape, and 
enlisted enough help from other tribes to continue the hostilities 
into the next year. He was finally captured near Pawtucket, and 
taken to Stonington, Connecticut where he was shot to death. 
To the last, Canonchet had tried to remain friendly with Roger 
Williams and because of this friendship spared the lives of 
Providence people when burning their town. His death marked 


the real end of the Narragansetts. 


The lands roamed by the Narragansetts make a very 
different picture today, but the scenes are still attrac- 
tive; the first office of the Rhode Island Insurance 
Company did not look like the present Home Office, 
but the Company aims are the same—to continue 
“Progressive in Outlook, Conservative in Management”. 
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PEARL PROMOTES WEINEC 


Will Have Supervision of Group’s Cen. 
eral Agency Business in Severa! 
Western States 

O. H. Carlsson, U. S. manager of the 
Pearl American Group, announces ap- 
pointment of Fred W. Weineck as ex- 
ecutive special agent. Mr. Weineck will, 
in addition to his duties as state azent 
for Wisconsin, assume field supervision 
of the Group’s general agency business 
in Iowa, Nebraska, Minnesota and the 
Dakotas. Mr. Carlsson stated that it is 
the Group’s hope to establish closer and 
more frequent contact with its general 
agencies in these states by this means, 

In Iowa and Nebraska the Pearl, 
Monarch and Eureka-Security are rep- 
resented by General Agent Lou W. 
Clark of Omaha. In Minnesota, the Pearl 
and Monarch are represented by Gen- 
eral Agents Cullen and Crowther and 
the Eureka-Security by General Agent 
J. T. Miller. In South Dakota all three 
companies are represented by Erickson 
Brothers, at Sioux Falls as general 
agents. 

Mr. Weineck, a native of Racine, 
Wis., started his insurance career in the 
Northwestern National. In World War I 
he was in the army and after the 
armistice became assistant to the well- 
known Milwaukee local agent, William 
B. Calhoun, who was then state agent 
for the North America. In 1924 Mr. 
Weineck became state agent for the 
National Liberty, which position he held 
until that company was taken over by 
the Home at which time he became as- 
sociate state agent of the Home com- 
panies. In 1936 he became Wisconsin 
state agent for the Pearl, Monarch and 
Eureka-Security. Mr. Weineck is a for- 
mer president of the Wisconsin Insur- 
ance .Club and most loyal gander of 
the Wisconsin Blue Goose. 


Canadian Executive Hits 
Tax Favors for Mutuals 


Income tax exemptions granted to mu- 


tual insurers and cooperatives are unfair 


and indefensible inasmuch as they give 
these groups a distinct advantage over 
their competitors and compel the indi- 
vidual taxpayer to carry a heavier load. 
This is the gist of a statement issued 
in Toronto by A. Leslie Ham, manager 
at Montreal for the Canadian Under- 
writers Association. 

Mr. Ham says that in 1942 joint stock 
insurers paid in taxes 8.47 cents for every 
dollar of premium income, while the mu- 
tuals and reciprocals paid 3.36 cents. 
“It is fair,” he said, “to’ say that we 
the taxpayers of Canada are subsidizing 
mutual and reciprocal insurers for an 
amount equal to this difference in the 
contribution made toward the defense 
and operation of the state.” Mutual in- 
surers, Mr. Ham states, should not be 
favored by any exemption either by 
statute or pursuant to government policy. 





James H. Ridgely Dies 


James Hodges Ridgely, secretary ot 
J. Ramsay Barry & Co., Inc., Baltimore 
insurance agency, died suddenly on o- 
vember 9 of a heart attack. His death 
followed a game of handball in which lhe 
had taken part at the Central Young 
Men’s Christian Association, of which 
he was a board member. 

Mr. Ridgely was a brother of Chase 
Ridgely, a vice president of J. Ramsay 
Barry & Co. He was 57 years old and 
served as a lieutenant (j.g.) in the Vol- 
unteer Port Security of the U. S. Coast 
Guard. Before joining the Barry orgaui- 
zation about ten years ago, Mr. Ridgely 
was personal manager for the United 
Railways Co., Baltimore, for many yea's. 





FAIRFIELD & ELLIS TO MOVE 


The Boston insurance firm of Fair- 
field & Ellis will acquire the office 
building at 60 Congress Street and will 
occupy part of that building. Present 
offices are at 99 Milk Street. 
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Ship Liable for Damage to Cargo 
Which Was Not Properly Protected 


Libels were filed against the steam- 
ship West Kebar, her owner, and the 
agents which operated her. The two 
suis, both for cargo damage, were tried 
tos ther. The claimant-respondents con- 
tended that the damage was caused by 
perils of the sea and claimed exemption 
from liability under the Carriage of 
Go ods by Sea Act of 1936. 

ecause of concessions of counsel, the 
court was concerned only with the re- 
sponsibility for damage in the No. 4 
| No, 5 ’tween decks, the No. 4 and 
No. 5 lower holds, the port bunker and 
the shelter or bridge deck spaces. 

The Federal District Court for south- 
ern New York, the West Kebar, 53 F. 
Supp. 763, held that the libelants, owners 
of the cargo, which had been damaged 
by water on a voyage returning from 
West African ports to New York, were 
the proper parties to mainttain the 


libels. 
Findings of Court 

One of the court’s findings of fact was 
to the effect that due diligence was used 
to make the West Kebar structurally 
sound when she broke ground at New 
York, and that a storm which she en- 
countered January 11 to January 14, 
1941, attained catastrophic proportions 
and sea water entered the shelter deck 
or bridge deck space, the port coal 
bunker, the "No. 4 and No. 5 ’tween 
decks and the No. 4 and No. 5 lower 
holds, as a result of the storm, and dam- 
aged some cargo in all of said compart- 
ments, 

A list to port of the vessel during the 
storm necessitated the pumping of all 
bilges, particularly on the port side, to 
ascertain the cause of the list. In doing 
so, no difficulty was experienced except 
with respect to No. 4. After arrival at 
New York and the discharge of cargo, 
upon inspection it was found that the 
after five sections of the No. 4 port 
bilge were level full of zinc ore and 
the rose box was buried solid. There 
Was some zinc ore in the No. 4 starboard 
bilge which extended up for a distance 
of two inches on the rose box, although 


no water had entered the starboard side 


of the No. 4 hold. 
Cargo Owners’ Contention 
The contentions of the cargo owners 
were; 
(1) That the disused conduit pipes or 
kick tubes were a potential hazard mak- 
: the ship unseaworthy in that respect. 
‘he court said that their removal had 
uever been requested by the ABS or the 
Cnited States Steamboat Inspection 
Service and any potential danger from 
‘em had never been brought to the no- 
e of the vessel or its owner; and 
ndsight could not be substituted for 
resight. 
(2) The lumber boards or dunnage in 
e lower No. 4 hold, was not made 
silt proof before the zinc ore was 
ded.” The court found this was true; 
at the testimony showed that all the 
imps responded except the No. 4 bilge, 
ading to the conclusion that the zinc 
ve had begun to sift through soon after 
was loaded, and the vessel was there- 
ré unseaworthy in that respect. There 
4s no evidence of similar difficulty as 
zinc ore stored in No. 2 lower hold. 
(3) The testimony was that because of 
i¢ manner in which the cargo was 
aded in the port bunker, the door 
hich swung in from the No. 4 ’tween 
eck could not be closed. The cargo 
wners placed much reliance on their 
tilure to close this bulkhead door. The 
court did not believe that the open bulk- 





head door was the proximate cause of 
the sea water entering the port bunker; 
but that “the water came from two 
sources, ie, from the No. 4 ’tween 
deck through that open door and from 
the bridge or shelter deck, and the 
proximate cause which admitted the 
water to the No. 4 ’tween decks and the 
shelter or bridge deck was the storm.’ 

Damage to the cargo in the shelter or 
bridge deck and the No. 4 ’tween deck 
and the No. 5 lower hold was held 
to be due to perils of the sea, but 
the damage to the cargo in the port 
coal bunker, the No. 4 ’tween deck and 
the No. 4 lower hold “was caused not 
by the entry of water but by its ac- 
cumulation” (The Empress of Russia, 1 
F. Supp. 978, 980), because of insufficient 
drainage due to improper storage of the 
zinc ore in lower hold No. 4 and the 
inadequate of the scuppers and drainage 
system, which sufficiently accounted for 
the failure of the pumps to respond. 

The West Kebar was held entitled to 
exoneration from any damage, to the 
cargo in the shelter or bridge deck and 
the No. 5 lower deck and the No. 5 
lower hold. Those of the libelant cargo 
owners who were owners of the cargo 
in the port bunker, the No. 4 ’tween deck 
and the No. 4 lower hold were held en- 
titled to recover damages. A Commis- 
sioner was appointed to assess the dam- 
ages. 





Discharging Crane Barge 
Is Held Without Fault 


A block of stone which was being 
lifted with a metal hook under the con- 
trol of the charterer of a barge fell, 
striking the combing of the batch, while 
heavy blocks of stone were being dis- 
charged from the barge. The evidence 
in cross libels for damage to the barge 
was held to show that the fall was 
caused solely by the fault of the char- 
terer’s agents, servants and employees 
who introduced the hook into the stone, 
and that the barge and its owner was 
without fault. The crane used was being 
eperated from another barge, which was 
held without fault. The L. & W. B. C. 
Co.No, 11 Federal District Court for 
eastern New York, 53 F. Supp. 326. 





Babson Says Northeastern 


Continues in Reinsurance 


To make clear the future policy of the 
Northeastern Insurance Co. of Hartford, 
Roger W. Babson of Wellesley Hills, 
Mass., now the largest stockholder, says 
in a statement: 

“To my knowledge the Northeastern 
Insurance Co. of Hartford has no plans 
whatsoever for (1) merger; (2) sale; 
(3) liquidation; (4) direct writing. We 
now have only one aim, namely: To 
build a stronger company and to con- 
centrate on giving our ceding companies 
the best. possible service, both by pro- 
tecting them: and helping them make 
greater profits. We shall especially en- 
deavor to co-operate with the leading 
fire insurance companies of Hartford 
and make them all proud of the North- 
eastern. 


HEADS FORT WORTH WOMEN 
Dorothy Farrell of the Moreland In- 
surance Agency has been advanced to 
the presidency of the Insurance Women 
of Fort Worth, succeeding Mrs. Bar- 
bara Fitzgerald. Georgia Taylor of 
Floyd West & Co. is vice president in 
Miss Farrell’s place. ° 





MARINE UNDERWRITERS ELECT 


Goddard President of American Insti- 
tute; Jackson Vice President; Com- 
mittees Are Appointed 
Thomas J. Goddard, partner of Chubb 
& Son, New York, was elected president 
of the American Institute of Marine 
Underwriters at a meeting of directors 
last week. Other officers are as follows: 
Harold Jackson, president of Wm. H. 
McGee & Co., vice president; Henry B. 
DeGray, president of Appleton & Cox, 
Inc., treasurer, and Ernest Driver, sec- 
retary. Retiring President Henry ©. 
Thorn, head of the marine underwriting 
department of the Insurance Company 
of North America, expressed his appre- 
ciation for the cooperation of his fellow 
officers and committees and the staff of 
the institute during his two-year term 

of office. 


The following 
were elected 

Committee on Admissions: H. Jack- 
son, J. Whitney Baker, J. Mather, J. 
W. Morrow, M. M. Pease, Albert UIl- 
mann. 

Committee on Forms and Clauses: 
H. T. Chester, J. A. Bogardus, H. B. 
DeGray, R. R. Dwelly, E. E. Ellis, 
F. Maccabe, F. B. Zeller. 

Committee on Legislation: J. T. 
Byrne, H. T. Chester, J. S. Gilbertson, 
F. B. McBride, M. W. Morron, H. H. 
Reed, O. C. Torrey. 

Committee on Relations with 
riers: H. E. Reed, B. S. Beckman, 
Craig, H. A. Klahre, G. W. 
O. L. Owen, W. D. Phillips. 


standing committees 


Car- 
P..G. 
MclIndoe, 





Extent of Damage for Which 
Ship Was Held Responsible 


In an admiralty action against a 
steamship for damages to a cargo of two 
shipments of olive oil from Suez to 
New York by the Cape of Good Hope, it 
was held, as regards one shipment, that 
an open fresh water pipe consituted fault 
and neglect of the ship in respect of 
flooding of the ship’s hold, the condition 
of an unclosed valve not being discov- 
erable by sounding because of a clogged 
bilge well. 

But where the bills of lading and re- 
ceipts recited that some cases of qlive oil 
were stained by the contents, that some 
cases were broken and repaired, some 
tins were leaking and soldered, some 
were empty and some. half empty and 
the evidence showed that there would 
have been leaking of oil from the tins 
apart from the damage caused by the 
water in the hold, the ship was held not 
responsible for the shortage of oil so 
created. The Kawsar, Federal District 
Court for eastern New York, 53 F. 
Supp. 323, 





North America Announces 
War Bond Contest Winners 


Benjamin Rush, Jr., public relations 
director of the Insurance Company of 
North America Companies, has an- 
nounced winners in the $300 War Bond 
competition for best letters to new 
stockholders of the North America. The 
winners are as follows: 

First prize of $100 War Bond—R. H. 
Petefish, manager of Omaha service 
office; second prize of $50 War Bond— 
W. J. Mitchell, assistant manager of St. 
Louis service ‘office; six prizes of $25 
War Bond each—Aubrey L, Owen, spe- 
cial agent, Richmond service office : G. 
T. Hawley, head office; Edwin H. Mar- 
shall, New York office; Walter E. 
Dengler, Jr., head office; Edith S. Smith, 
head office and Frances E. Katz, Chi- 
cago service office. 


Benjamin P. Caldwell, Jr. 
Joins N. W. Ayer & Son, Inc. 


Benjamin Palmer Caldwell, Jr., for 
fourteen years associated with Under- 
writers’ Laboratories, Inc. and for the 
past nine years assistant secretary ‘and 
director of Public Relations, has joined 
N. W. Ayer & Son, Inc., and will be on 
the staff of Ayer’s Chicago office. 








INSTITUTE ANNOUNCEMENT 





Institute for Property & Liability Un- 
derwriters Presents Data for 
Coming Year 
The American Institute for Property 
& Liability Underwriters, Inc., has just 
issued its 1944-45 announcement. Dean 
Harry J. Loman states there has been 
no change in the educational program 
but the announcement has been en- 
larged by the addition of several new 


sections dealing with the “Use of the 
Designation,” “The CPCU Key” and 
“The Society of Chartered Property and 
Casualty Underwriters.” 

The announcement states that those 
who hold the CPCU designation are per- 
mitted to wear an especially designed 
gold key, but they are not allowed to 
reproduce it on stationery or business 
cards or use it in any other manner. 

In January, of 1944, those who re- 
ceived the CPCU designation in 1943 
completed the organization of a Society 
of Chartered Property and Casualty Un- 
derwriters, with its principal office in 
Room 404, 133 South Thirty-sixth Street, 
Philadelphia 4, Pennsylvania. The new 
society is national in scope and plans 
have been made to create local chapters 
just as soon as the size of the member- 
ship warrants. Only those who hold the 
CPCU designation are eligible for mem- 
bership. 

The objectives of the society are as 
follows: 

“1, To advance in every legitimate 
way the higher education of those en- 
gaged in the profession of property or 
casualty insurance, and students who 
contemplate entering the professional 
career of property or casualty insurance. 

“2. To promote and maintain at all 
times the high moral and professional 
standards that properly attach to the 
Chartered Property Casualty Under- 
writer designation. 

“3. To cooperate with the American 
Institute for Property and Liability Un- 
derwriters, Inc., in extending its influ- 
ence and educational program among 
the universities and colleges of the 
United States of America. 

“4. To bring into business and friendly 
relations those engaged in the profes- 
sion of property and casualty insurance 
who have acquired the CPCU designa- 
tion.” 

Officers of the society are president, 
Robert M. Babbitt, Jr., Chicago; vice 
president, Abraham J. Wohlreich, New- 
ark, N. J.; secretary and treasurer, F. 
Harman Chegwidden, Camden Fire, 
Camden, N. J 





Auto Collision Rates 
Likely To Be Increased 


Higher premium rates for collision 
coverage on private passenger as well as 
commercial automobiles may be put into 
effect shortly by member companies of 
the National Automobile Underwriters 
Association as a result of meetings held 
by the staff committee in New York 
City last week. Experience figures show 
an increasingly unfavorable ratio 
on collision business, as the rate sched- 
ule has not been changed generally 
since before the war. Increased costs 
of repairs and replacements have added 
greatly to insurance company claims. 


loss 





Robert G. Cowan Director 


Of American of Newark 


At a meeting of directors of the 
American Insurance Company held in 
Newark, N. J., recently, Robert G. 
Cowan, president of the National New- 
ark and Essex Banking Co., was elected 
a director. Mr. Cowan was educated at 
Phillips Exeter Academy Massachu- 
setts Institute of Technology, the School 
of Banking and Finance of ‘New York 
University, and the Graduate School of 
Banking at Rutgers. Prior to his asso- 
ciation with the National Newark and 
Essex Banking Co., he was for twelve 
years with the Federal reserve Bank of 
New York. 
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Bratney Quits Business; 
Cathcart Succeeds Him 


MARYLAND CASUALTY CHANGES 





Bond Division Head Leaves Surety Field 
For Fruit Growing; Cathcart 27 
Years With Company 





3ratney, vice president of 


Casualty 


3ertrand H. 
the Maryland 
charge of bonding for the past ten years, 


Company in 
has resigned, effective January 1, it is 
announced by Stewart McDonald, chafr- 
the board and 
Cathcart, 
bonding, was elected vice 
succeed Mr, Bratney. 
Mr. Bratney will 
the first of the year to his 


man of president. E., 


Kemp assistant director of 


president to 


devote his entire 
time after 
iruitgrowing interests, a 500-acre orchard 
which he acquired about three years ago 
in the Valley of Virginia, near Leesburg. 

“it was with sincere regret that Mr. 
Bratney’s resignation was accepted,” said 
Mr. McDonald. “He has pertormed an 
outstanding piece of work as director 
of the company’s bonding department, 
and his judgment and ability have proved 
a distinct asset to the company.” 


Continues on Board 


Mr. Bratney has also been a member 
of the board of directors and ot the 
executive committee. He will remain on 
the company’s board, 

Mr. Bratney entered the surety bond- 
ing field in 1918 in St. Louis when, a 
practicing attorney there, he was as- 
signed to the liquidation of the Equita- 
ble Surety Co. Prior to that time he 
had studied at Washington University 
and taken his bachelor of laws degree 
at the St. Louis University. 

In 1922 he went to New York, became 
identified with the National Surety Co. 
and attended Columbia University, where 
he pursued special studies in suretyship. 
Two years later he joined the Commer- 
cial Casualty Co, in Newark, In 1929 
he returned to the National Surety Com- 
pany. as general solicitor. 


Was Deputy Superintendent 


Subsequently he was appointed Deputy 
Superintendent of Insurance for the 
State of New York, in charge of the 
rehabilitation of the National Surety Co, 
It was following this assignment that 
he joined the Maryland Casualty in 1934. 

kor nine years Mr. Bratney has rep- 
resented the Maryland Casualty as a 
member of the executive committee of 
the Surety Association of America. Mr. 
Bratney is a member of the Lawyers 
Club of New York, the Maryland Club 
and the Baltimore Country Club in Bal- 
timore, and is listed in ‘“Who’s Who 
in America,” 

He will make his home on his Vir- 
ginia estate, where he has restored a 
fine old stone manor house, 


Cathcart’s Career 


Mr, Cathcart has been with the Mary- 
land Casualty for twenty-seven years, 
having joined the company in Septem- 
ber, 1917, as an attorney in the Wilkes- 
Barre, Pa. claim division. Two years 
later he was appointed manager of the 
company’s Cleveland claim division, re- 
maining there until 1927 when he was 
transferred to the company’s New York 
office as manager of the bonding claim 
division. 

In 1922 he was named manager of the 
New York bonding department and in 
January, 1935, was transferred to Balti- 
more where he was placed in charge of 
the company’s bonding claim depart- 
ment. 


ENTERS BURGLARY FIELD 





Seaboard Surety Appoints James A. 
Murphy as Manager of Newly- 
Formed Dept.; His Background 

Seaboard Surety Co. announces that it 
has entered the burglary insurance field 
and has appointed James A. Murphy as 


manager of the newly-formed depart- 
ment with countrywide supervision oi 
both underwriting and claims. Mr. 


Murphy, thoroughly experienced and 
with nearly twenty vears’ background in 
this field, was formerly associated w-ti 
the Associated Indemnity Co. as special 
representative in the New York area. 

His first connection was in 1925 with 
the Zurich in the burglary department 
at its Eastern department. Thereafter 
he handled a similar job for a time in 
the New York office of the Fidelity & 
Deposit, and then joined the Phoenix 
Indemnity’s metropolitan New York 
office. In his ten years with that com- 
pany Mr. Murphy handled burglary, 
glass, A. & H., steam boiler and ma- 
chinery insurance underwriting. He re- 
signed in 1938 to join the Standard 
Surety & Casualty as manager of its 
home office burglary and glass depart- 
ment, holding this post until 1941. 

For the past three years in his asso- 
ciation with the Associated Indemnity, 
Mr. Murphy has been with Leslie D. 
Forman, downtown borough agent, and 
as special representative of the com- 
pany. He is a member of the Burglary 
Underwriters Association, Accident & 
Health Club of New York and the In- 
surance Anchor Club of New York. 





CHRISTMAS PARTY DEC. 20 

The annual Christmas party of the 
Casualty & Surety Club of New York 
has been set for Wednesday evening, 
December 20, at the Waldorf-Astoria 
Hotel, New York. Richard V. Goodwin, 
first vece president, Fireman’s Fund In- 
demnity, as president of the club, will 
preside. Annual election of officers will 
also be held that evening. 


To Probe Proposed Changes 


In National Bureau Rules 


A meeting of members of the National 
Bureau of Casualty & Surety Under- 
writers has been called for Wednesday, 
November 29, to consider several pro- 
posed changes in the constitution of the 
organization which their proponents be- 
lieve may remove features permitting 
practices which might be held to be il- 
legal in view of the Supreme Court de- 
cision declaring insurance to be inter- 
state commerce. 

The most important proposed amend- 
ment to be brought betore the meeiing 
would remove the prohibition against 
reinsurance arrangements of member 
companies with non-member companies. 
Another proposal would delete the pro- 
vision which makes it mandatory for 
member companies to belong to the 
Conference on Aczuisition and Field 
Supervision Cost for Casualty Insur- 
ance. Another proposal is to remove 
the requirement that company members 
belong to the rating organization for al 
of the casualty lines they may write. 


High Court Ruling Echo at 
Mass. Auto Rate Hearing 


An echo of the Supreme Court’s deci- 
sion that insurance is commerce comes 
from Massachusetts where Herman 
representing the city of Chel- 
sea, appearing at a hearing before In- 
surance Commissioner Charles F. J. 
Harrington November 21 on the tenta- 
tive automobile liability insurance rates 
for 1945, threatened to go to the Federal 
courts “to” get our rights” if the city 
cannot get what it considers fair treat- 
ment. 

The attorney said that the Supreme 
Court ruling puts a new light on the ad- 
ministration of the state’s compulsory 
law. “So long as Congress has not ruled 
in favor of the Commonwealth of Mas- 
sachusetts which is the only state with 
compulsory liability insurance,” he said, 
“the law cannot be valid if it unduly 
burdens interstate commerce.” Speaking 
for the stock companies, Judge Fred- 
crick A. Chase questioned the justice of 
a 10% general rate reduction. 





Kaplan, 


Lew H. Webb Retires 
After 51 Active Years 

WILL GO TO PASADENA, CALI”. 

Head of Conklin, Price & Webb, Ch. 


cago, Was President of Casualty 
and Surety Association 





Lew H. Webb, after fifty-one vea: 
with Conklin, Price & Webb, Chicag., 
for some years past its active manage 


is giving up his active interest in th 


LEW H. WEBB 


business and hereafter will spend most 
of his time at Pasadena, Calif. Lawrence 
W. Zonsius, who has been with the firm 
for thirty-four years, will become ex- 
ecutive head of the organization on Mr. 
Webb’s retirement, 


One of the most widely known and 
popular agents of the country, particu- 
larly in the casualty insurance field, Mr. 
Webb was elected president of the Na- 
tional Association of Casualty & Surety 
Agents at White Sulphur Springs, W. 


(Continued on Page 38) 











Suggesting Credit Insurance 
to Just One Client 
Paid Broker $2615 Extra 


HIS CHECK is one of many we 
have paid to insurance brokers 
for helping us sell American Credit 
Insurance to manufacturers and whole- 
salers. If the years following World 
War II repeat the pattern of World War 
I, business failures and credit losses 
will jump ... the need for Credit In- 
surance will rise sharply. 


Write for our “File Book for Brokers.” 
It tells how you can cash in on the 
growing demand for Credit Insurance 
in the uncertain times ahead. Address: 
American Credit Indemnity Company 
of New York, First National Bank 
Building, Baltimore 2, Maryland. 


President 





hae 
CREDIT INDEMNITY 
COMPANY 


he: NEw sabi 
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American Credit Insurance 


Guarantees Payment of Accounts Receivable 


OFFICES IN RACIST AS CITIES OF UNITED naar AND CANADA 
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Some Personalities Seen at Joint 
Industry Meeting at Philadelphia 


Following are some impressions of 
personalities at the joint conference of 
the stock fire, marine, casualty and 
surety executives and the production 
forces at Philadelphia last week, gath- 
ered from the press table and_ hotel 


lobby: 

W. E. McKell, president of the New 
York Casualty and vice president of 
\merican Surety, was the unanimous 
choice of all the property insurance 
companies to preside over the meeting. 
There could have been no better choice 
because of Mr. McKell’s personal popu- 
larity and his past experience as speaker 
of the House of Representatives in 
Utah. He cofiducted the sessions with 
skill and ease, never projecting his per- 
sonal beliefs over the will of the 
assemblage. 

The question of temporary dethrone- 
nent of the executive and the under- 
writer in favor of the legal profession 
inevitably came up and just as inevitably 
answered itself. The decision of the Su- 
preme Court of the United States, de- 
claring insurance to be commerce, pro- 
jected the insurance attorney into the 
limelight, because whereas in former 
days, the legal departments of the com- 
panies were concerned with keeping 
their companies within the purview of 
state regulation, the Supreme Court de- 
cision brings in a brand new theory of 
Federal law compliance. 

Tribute to Stone 

The insurance industry is happy in 
having at its command experienced law- 
vers who know both the legal processes 
and the insurance language. E. C. Stone, 
United States general manager and at- 
torney of the Employers’ Liability 
Group, in his masterful address, spoke 
in the language of the experienced at- 
torney rather than in that of the insur- 
ance company executive. The ovation 
which greeted his conclusion, in which 
proponents of a constitutional amend- 
ment to secure state supervision which 
he advocates were joined by those who 
do not agree with him but were eager 
to pay tribute to a great mind and a 
stout heart, was a splendid tribute. 

J. M. McFall, vice president and chief 
attorney, United States Fidelity & 
Guaranty Co., and J. S. Galloway, of 
the legal department of the Fidelity & 
Deposit Co., both of whom had been 
at the meeting of the National Asso- 
ciation of Insurance Commissioners in 
Chicago which immediately preceded 
the Philadelphia meeting, were heard 
with interest and respect. 

Then, of course, were the organiza- 
tion attorneys. E, L. Williams, president 
of the Insurance Executives Associa- 
tion, is more youthful in appearance 
than his pictures and his position would 
indicate. He left Philadelphia without 
knowing that the next morning’s session 
would endorse his program. He has one 
of the hardest jobs in the insurance 
business today: to steer the course of 
Federal legislation and to fill the shoes 
of the late Paul L. Haid, his popular 
predecessor in office. Then there was 
|. Raymond Berry, general counsel of 
the National Board of Fire Underwrit- 
crs, whose ability and tact have done 
<> much to humanize the legal depart- 
ment of the National Board in the 
minds of the industry. 

Ray Murphy, general counsel of the 
\ssociation of Casualty & Surety Ex- 
ecutives, presented his case in the man- 
ner of a jurist—he had just been at the 
lieeting of the Insurance Commissioners 

Chicago; he felt that he was not at 
liberty to reveal their findings; he did 
not once project his personal opinions 
into the discussions. It was like old 
tines in the agents’ meeting to see 
Counsel Walter H. Bennett, for so many 
\cars executive officer of the National 
A\ssociation of Insurance Agents, sitting 
in the driver’s seat, answering clearly 
d logically the legal questions ad- 


essed to him from all sides. | 
[his reporter’s idea of the height of 


executive timber—Bernard M. Culver, 
president of the companies of the Amer- 
ica Fore Group. A man who has risen 
to the top by his own ability, and does 
not lose the common touch. He is per- 
ennial treasurer of most of the top- 
flight fire insurance organizations be- 
cause he is sound and he is trusted. Ex- 
ecutive Vice President Frank A. Chris- 
tensen of the same group, is his able 
running-mate. It was Mr. Christensen 
who beat the famous dollar-a-year men 
by the margin of one dollar, and organ- 
ized and executed the operation of the 
War Damage Corporation without cost 
to the taxpayer and with rebuff only 
from the bureaucrats and job-seekers. 


Long and Allen 


Two six-footers—distinguished white- 
haired gentlemen: George C. Long, Jr., 
president of the Phoenix of Hartford, 
and E. M. Allen, executive vice president 
of the National Surety Corp. Mr. Long 
heads up the committee of the fire com- 
panies in their Federal legislative pro- 
gram. Mr, Allen is not only executive 
vice president of his company, but is 
former president of the National Asso- 
ciation of Insurance Agents. Each was 
accompanied by one of his chief aides. 
John A. North, vice president of the 
Phoenix, one of the recognized leaders 
in insurance educational work, is also 
member of the fire companies’ commit- 
tee. Sherman Drake, vice president of 
National Surety, is an executive who 
spends most of his time in the field, and 
is known to agents throughout the coun- 
try. 

There may be a more popular insur- 
ance company president than Colonel 
Frank D. Layton of the National of 
Hartford, but it would be difficult to 
find him. When he enters a meeting room, 
the assemblage seems to turn into a per- 
sonal reception of him. He finds the an- 
swer is simple—because he likes people. 

President John A. Diemand of the In- 
surance Co. of North America Group, 
saved the day as regards physical ar- 
rangements. When it was apparent at 
the opening session that the hotel room 
assigned to the meeting was inadequate 
to accommodate the large attendance, 
Mr. Diemand offered the auditorium of 
the North America for the other ses- 
sions. It is a beautiful, spacious room, 
simple and in keeping with the home- 
place of the nation’s birth. It is seldom 
that an insurance gathering takes place 
in such gracious atmosphere. 


W. Ray Thomas 


W. Ray Thomas, Pittsburgh, president 
of the National Association of Insurance 
Agents, took his baptism of fire as head 
of that organization in stride. He went 
to the Commissioners’ meeting in Chi- 
cago, sat through the meeting of the ex- 
ecutive committee of the NAIA all day 
Sunday, presided over the hectic session 
of the agents on Monday night, and 
then bobbed up with the further meet- 
ing of the executive committee to ac- 
tivate his program of early organization 
for the year’s work by naming the 
standing committees of the year and to 
select a place for the mid-year meeting. 

J. Dewey Dorsett, general manager of 
the Association of Casualty & Surety 
Executives, who presented the original 
invitation to the meeting to the NAIA 
at its annual meeting at Milwaukee in 
the early fall, was genial host at the 
one social event of the meeting—the 
cocktail party at which his organization 
entertained all of the attendants at the 
meeting on Monday afternoon. 

Aside from this one hour of relaxa- 
tion, everything was business. Every 
breakfast was a caucus, every luncheon 
a conference, every dinner a parley. The 
feminine angle, except for those who 
were there on business, was lacking. 
Orchids and gardenias were not in the 
picture. 

Speaking of caucuses, George E. Ed- 
mondson, Tampa, Fla., former president 





American Association of Insur- 
General Agents, sole representa- 


of the 
ance 
tive of his organization, held a one-man 


caucus, which ran something like this: 
“Are we for the companies’ Federal 
legislative program? We are. Are we 
doing everything in our power to ad- 
vance that program? Yes. Will we con- 
tinue to work for what we believe to be 
the best thing for the insurance indus- 
try and for the insuring public? We 
will. Caucus dismissed.” Mr. Edmond- 
son left as soon as the meeting was over 
and stopped by Newark on business and 
then fléw back to Tampa. 


Brokers Participate 


Participation in the conference by the 
brokers was a happy omen, with H. B. 
Moore, Boston, president of the Na- 
tional Association of Insurance Brokers 
and Benjamin Blakey, Benedict & Bene- 
dict, New York, chairman of the organi- 
zation’s special Federal legislative com- 
mittee, in charge. It so happened that 
C. C. Hewitt and Frederick Church, 
Boit, Dalton & Church, Boston, repre- 
sented both brokers’ and agents’ associa- 
tions. Mr. Hewitt wrote the resolution 
adopted by the agents, and served as 
liaison officer with the brokers’ repre- 
sentatives. 


At this crucial time, the National 
Board of Fire Underwriters could not 


have made a happier choice in the 
chairman of its public relations commit- 
tee than in Esmond Ewing, vice presi- 
dent of the Travelers Fire. He is liked 
and trusted. 

The insurance press, sensing the im- 
port of the meeting, was represented by 
a battery of able reporters. One inter- 
esting attendant not usually seen at the 
press table, was Harrison Law, famed 
statistician of Nutley, N. - 

In addition to E. M. Allen, past presi- 
dents of the NAIA present were Fred 
J. Cox, Perth Amboy, N. J., and Frank 
R. Bell, Charleston, W. Va. The others 
were conspicuous by their absence. 

Mr. Bell and Thomas F. nes 
Durham, N. C., must have felt a gr 
satisfaction in the agents’ meeting on 
Monday night which was conceded to be 
the epitome of that more democratic or- 
ganization for which they sought so long 
and saw come to fruition with adoption 
of the new constitution a few years ago. 

Mr. Southgate was one of several for- 
mer members of the NAIA executive 
committee who participated in the con- 
ference. He came to New York at the 
close of the meeting to visit an impor- 
tant young lady—his four months old 
cranddaughter. 

Of other former members of the ex- 
ecutive committee, there was George W. 
Carter, Detroit, who, with H. H. Corson, 
Nashville, was most outspoken and vig- 
orous in defense of the company pro- 
gram. C. Stanley Stults, Hightstown, N. 
J., for a long time chairman of the 
NAIA finance committee, came down to 
meet with the New Jersey delegation 
Sunday night. Chet V. Davis, Sheridan, 
Wyo., was another. He looks like one’s 
idea of what a Westerner should be— 
clear eyed, a hard rider and a straight 
shooter.’ He talks little but listens hard. 
When the Wyoming agents have an op- 
portunity to hear from him what hap- 
pened at the Philadelphia conference, 
they will get the story straight. There 
was also L. C. Hilgemann of Milwau- 
kee, whose friendly smile belies his be- 
ligerent attitude, and the tall and per- 
sonable Guy M. Landes, Tulsa, Okla., 
just retired from the committee. 


A. J. Smith Present 


Archibald J. Smith, president of the 
Association of Local Agents of the City 
of New York, also a former member of 
the NAIA executive committee, repre- 
sented the New York City organization 
as a member of the company-agency 
liaison committee. Although his organi- 
zation is not now a member of state 
and national associations, Mr. Smith’s 
counsel is as eagerly sought in agency 
circles as when he was a member of the 
executive committee. 

Hunter Brown, Pensacola, Fla., vice 
president of the NAIA, and unless all 
signs fail, its next president, is one of 





the most intelligent, impressive men ever 
to hold office in the organization. 

The Georgia association was repre- 
sented by Hugh Hill, Savannah, presi- 
dent of the association, and Hamilton €; 

Arnall, Newnan, the state’s national di- 
rector and chairman of the rural agents’ 
committee of the NAIA. Of Georgia’s 
two past presidents, W. Eugene Har- 
rington, Atlanta, is now a lieutenant 
colonel of the United States Army, sta- 
tioned in Washington, and Sidnev O. 
Smith, Gainesville, was not present. 
Illinois Delegation 

The Illinois delegation was represen- 
tative—there was Alvin S. Kevs of 
Springfield, who has just been selected 
to serve another term on the NAIA 
executive committee; there was W. Her- 
bert Stewart, Chicago, who knows as 
much about the surety bond as if he 
had invented it; there was Wade Fet- 
zer, Ir., chairman of the public relations 
committee of the NAIA who saw in this 
meeting the first milestone in the or- 
ganization’s public relations program. 
But one could not fail to miss the an- 
alytical mind and wise counsel of Allan 
I. Wolff, former president of the NAIA, 
whose particular talents are at. their 
best at such a conference. 

Ashby E. Hill, vice president of the 
companies of the Home of N. Y. Fleet, 
was not present at the conference, but 
there were many echoes of the recent 
address he delivered as president of the 
South-Eastern Underwriters Association 
at Pinehurst. It was characterized as 
masterly. This meeting was an answer 
to one of his recommendations for 
closer contacts with agents’ and brokers’ 
associations. 

For prodigious memory, the palm goes 
to C. C. Clarke, superintendent of the 
group department of the Zurich. He 
not only placed an insurance newspaper 
reporter whom he had never seen be- 
fore, but shut off argument by telling 
her exactly where she sat at a meeting 
he had addressed the preceding week in 
the crowded ballroom of the Waldorf- 
Astoria Hotel in New York. 

Pacific Coast Representatives 

There must be something in the busi- 
ness about the hard fighting men from 
the Pacific Coast. In the agents’ meet- 
ing, the two most vociferous men in op- 
position to the company program were 
William P. Welsh, Pasadena, Calif., just 
appointed to the NAIA executive com- 
mittee, and George W. Haerle, Port- 
land, Ore. They fought all the way, and 
when the vote went against them, never 
were there more gracious losers. It was 
Mr. Welsh who asked Guy T. Warfield, 
Jr., fellow executive committeeman, to 
withdraw his motion to lay on the table 
the resolution of Mr. Hewitt to support 
the company program. It was Mr. 
Haerle who moved that the twenty-five 
—eleven vote be made unanimous. 

Interested spectators at the confer- 
ence were E. J. Schofield, chairman of 
the Casualty & Surety Acquisition Cost 
Conferences; Milton W. Mays, di- 
rector of the Business Development 
Office; William Leslie, general manager, 
National Bureau of Casualty & Surety 
Underwriters; Martin W. Lewis, presi- 
dent, Towner Rating Bureau; E. Ver- 
non Roth, secretary, Surety Association 
of America; Charles H. Bokman, mana- 
ger New Amsterdam Casualty, Pitts- 
burgh, president, Insurance Federation 
of Pennsylvania. 

Harry T. Minister, Columbus, 
dent of the Ohio Association of Insur- 
ance Agents, and J. F. Van Vechten, 
Akron, state national director, whose 
state association has recently reaffiliated 
with the NAIA were welcomed. 

Secretary J: B. Miller and Assistant 
Secretary George DuR. Fairleigh of the 
NAIA were constantly on the job, their 
duties beginning on Sunday morning 
when their organization first met, and 
lasting through the meeting held follow- 
ing the company agency conference. 
Representatives of the insurance press 
appreciated the aid of. John G. Maver, 
publicity director of the organization. 
Missing, and missed at the meeting, 
was Spencer Welton, vice president, 
Massachusetts Bonding, Chicago, who 
as “peripatetic vice president,” so fre- 
quently reports the personality stories 
of insurance gatherings for this paper. 


presi- 
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Everyone Needs New Comprehensive 


Personal Liability Form Protection 


By T. Y. Beams 
Vice President, Royal and Eagle Indemnity Cos. 


Declaring that the new 
almost unbelvevably, 


broad and comprehensive, 


comprehensive personal liability policy is exceptionally, 


Mr. Beams told what the policy covers 


and why all people need it in his address before the meeting of the Suffolk County 


(Long Island) Insurance Agents 


comprehensive personal liability policy. 


Will you sell the protection to a lot of 
people? Yes, I know it will take time 
and many will not just buy, but will 
have to be sold. A while ago I ran 
across this statement by Will Rogers: 

“It just seems to be some people’s luck 
to get blamed for being good in their 
business. Well, you know how it is. 
If a guy is going to sell life insurance, 
for instance, why, he’s gotta kinda stick 
around and ask people if they don’t want 
some more insurance, The crowds ain’t 
going to walk all the way upstairs to 
his office and knock on the door to be 
let buy a little insurance, no matter how 
good it is. And then they poke fun at 
the insurance agents for peddling their 
stuff. I like insurance agents myself, 
because they do more good than a lot 
of fellows that just sit around looking 
dignified.” 

May I add, the fellow who sits around 
posing is usually affected rather than 
dignified. What's the difference? Well, 
someone has said, “Affectation is dignity 
making an ass of itself.” 

What Coolidge Said 

Here’s an interesting observation made 
some years ago by the late President 
Coolidge : 

“All growth depends on activity. There 
is no development, physical or intellec- 
tual, without effort; and effort means 
work, Work is not a curse. It is a 
prerogative of intelligence.” 

May I cite a group of occurrences 
coming within the scope of the com- 
prehensive personal liability policy ? 

First, let us look at some bodily in- 
jury cases involving persons other than 
employes injured on the insured’s prem- 
ises or adjacent ways: 

1. A pedestrian tripped over a child’s 
toy carelessly left on the sidewalk. 

2. A man closed the garage door on 
a friend’s hand 

3. An insecure storm window fell and 
badly injured a passer-by. 

4. A neighbor was sickened from eat- 
ing biscuits made by the cook, I was 








Association at Patchogue, 
Mr. Beam’s third appearance as guest speaker before that group. 
portion of his address which comes under the heading, ‘ 


November 17. This was 
Following 1s that 
‘No one should be without a 


going to say “the housewife,” but of 
course a man’s wife would not make bis- 
cuits like that. The cook might, or even 
mother-in-law, but not mother and cer- 
tainly not wifey. 

5. A guest caught her heel in torn 
carpet and fell downstairs. 

6. A dog bit the milkman while he 
was in the act of delivering milk. 

Away From Premises 

Now here are a few cases involving 
accidents away from the premises and 
adjacent ways: 

1. A man fell over a bicycle the son 
of the insured left on a neighbor’s lawn. 

2. A leaky rowboat overturned and a 
guest was drowned. 

3. While on a hunting trip, a man 
accidentally shot a friend. 

4. An insured’s wife carelessly opened 
her umbrella in a crowd and caught a 
man in the eye. 
5. Bone in chicken salad sandwich 

eaten on picnic seriously injured a guest. 

I could go on ad infinitum, but I am 
sure the cases mentioned will emphasize 
the importance of the insurance cov- 
erage. 

Other Coverages 

Now let me give you ten more cases— 
five illustrating property damage, three 
employers’ liability and two medical pay- 
ments: 

1. A saddle horse ran over 
a valuable pedigreed dog. 

2. Sparks from a chimney set fire to 
a neighbor’s house. 

3. A ball thrown by the insured’s son 
broke a valuable plate glass window. 

A dog jumped at a girl on a bridge, 
causing her to drop a valuable piece 
of jewelry into the water. 

5. While burning leaves, the fire got 
out of control and burned a neighbor’s 
shrubbery and garage, 

Here are three cases from a creat 
number involving injuries to emploves: 

1. A maid fell down poorly lighted 
stairs into the cellar. 

2. Laundress was injured while work- 
ing on a defective washing machine. 

3. Ladder which the insured’s wife 


and killed 
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loaned to an employe was defective 
and folded up, causing him to fall and 
sustain serious injuries. 


Medical Payments Coverage 


And here are just two of the many 
cases illustrating the value of Medical 
Payments coverage. And incidentally, in 
connection with such coverage, I might 
point out that the payment of a medical 
bill in a prompt and gracious manner 
may often keep the injured from suing 
for damages: 

1. Guest fell down stairs, There was 
no liability, but the insured was anxious 
to pay medical bills of the guest whom 
he had known for years and who was 
not in a position to meet the expenses 
incident to the treatment of his injuries. 

2. An elderly man, who had done odd 
jobs for the insured over a period of 
years, was injured when he fell on the 
way to a neighborhood store. He hurt 
his arm badly, as a result of which he 
incurred considerable medical expenses. 
There was no liability on the part of the 
employer but the insurance company 
paid the bills under the medical pay- 
ments coverage section of the policy. 

Of course, I could recite many more 
cases but I am sure those I have brought 
to your attention will probably lead you 
to agree with me that a man who buys 
a comprehensive personal liability policy 
is really indebted to you far beyond the 
premiums involved, for having sold it 
to him. 





H. R. GORDON ISSUES BULLETIN 

Harold R. Gordon, managing director, 
Health & Accident Underwriters Con- 
ference, has issued a bulletin to mem- 
bers giving the personnel of the twenty- 
four active working committees of the 
organization, with a brief description of 
the functions of each committee. 
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Pullen in Executive Post 
Of American Casualty Cos. 


The appointment of E. Warren Pullen 
as executive representative of the Amer- 
ican Casualty Cos., is announced by Fred 
N. Davey, vice president in charge of 
the companies’ aviation insurance de- 
partment. 

Mr. ‘Pullen for a number of years has 
traveled the country for Aero Insur- 
ance Underwriters, and during the past 
year has been manager of its Ohio 
office. Previously, he operated his own 
insurance agency in Michigan. He will 
devote the majority of his time in the 
territory, working with the companies 
branch offices, service offices and agents 
in the development of this newest de- 
vartment of the American Casualty Cos. 
He will make his headquarters in the 
home office in Reading, Pa. 











ACTUARIAL SOCIETY EXAMS 

Richard Fondiller, secretary-treasurer, 
Casualty Actuarial Society, has issued 
that the annual examinations will be 
held April 4 and 5, 1945, and applica- 


cations must be received prior to Jan- 
uary 15, specifying what part or parts 
the candidate will take. Examinations 
can generally be held in the city where 
the candidate resides. Mr. Fondiller 
urges candidates to file their applica- 
tions, accompanied by examination fees, 
immediately without waiting until the 
deadline set. Inquiries may be addressed 
to Mr. a at 90 John Street, New 
York 7, 











eg 
ye agg S 
(oe and 


4, bay JS 


Se he, =a! a ms 








Specializing in 






FIDELITY, SURETY and 
FORGERY BONDS 


























ii 





November 24, 1944 











Risk Research Group 
Releases Twofold Plan 


ADDRESSES PUBLIC OFFICIALS 
Buyers Favor Immediate Temporary 
Legislation and Commission to 
Prepare Permanent Program 





Risk Research Institute, association of 
insurance buyers and self-insurers, has 
ddressed a letter to all Congressmen, 
Governors and Insurance Commissioners, 
recommending immediate adoption of 
Vederal legislation to restore insurance 
to the position it occupied before the 
supreme Court decision in the SEUA 
case was handed down, as emergency 
iegislation, and appointment of an un- 
biased commission to prepare suitable 

rmanent legislation. 

The institute points out that:insurance 
huyers all over the country’ have 
watched with keen interest and some 
concern developments in the nation’s 
insurance business since the decision of 
he Supreme Court declared insurance 
to be commerce, and the institute has 
been studying the decision and its pos- 
sible after-effects. After exploring the 
possible and probable trend of legisla- 
tion, both state and Federal, which it 
believes are bound to follow ’such a 
fundamental ruling, the institute in ex- 
ecutive session approved the following 
letter now being sent to officials, pub- 
licly released last week: 


Letter to Officials 


“Our membership brings to your at- 
tention the following declaration made 
by our board of directors, in session at 
New York October 23, 1944. 

“Risk Research Institute, Inc., as an 
insurance buyers’ organization, is of the 
opinion that, as a result of the recent 
Supreme Court decision that insurance 
is commerce, some prompt emergency 
action is necessary in order to prevent 
further confusion, litigation and other 
undesirable consequences which other- 
wise would likely occur. At the same 
time, it is evident to all that the at- 
tendgnt problems are so complex, and 
the issues involved of such transcendent 
importance to the entire country, that 
it is neither feasible nor desirable to 
attempt a solution without a most thor- 
ough study and a consideration of the 
interests of all parties affected, including 
by all means the buyers of insurance 
and the millions of policyholders. 

“In our opinion, it is of the highest 
importance that both this emergency 
action and this long-range planning be 
undertaken at the earliest possible date. 


Twofold Recommendation 


“Our specific recommendation is two- 
fold and as follows: 

“(a) That immediate Federal legisla- 
tion be adopted which will, so far as 
is legally possible, for a limited period 
only (say for not in excess of two 
years) restore insurance to the position 
it was generally considered to occupy 
before the Supreme Court decision was 
handed down; and 

“(b) That, at the same time, a com- 
mission, or other suitable body, be cre- 
ated, specifically charged with the task 
of studying the problems of the regula- 
tion of insurance and the preparation of 
suitable permanent legislation. 

“Such commission, however termed, 
‘should be so constituted as to give 
‘issurance that its studies and delibera- 
ions will be unbiased, thorough and 
judicial. 

“As buyers of insurance, it is our con- 
viction that a broad-minded and unhur- 
ed consideration of the entire problem 
in and should result in a_ generally 
atisfactory solution.” 





CARL F. BENNIG ELECTED 


Carl F. Bennig, Pacific Indemnity, was 
ected president of the Surety Under- 
writers Association of Southern Cali- 
‘ormla at its meeting in Los Angeles, 
‘ovember 15. Stanley F. Plews, Trav- 
“ers Indemnity, was elected vice presi- 
ent and O. D. Brick, United States 
delity & Guaranty, secretary-treas- 


rer, 





CANADIAN CASUALTY RESULTS 





Figures for 1943, Just Issued, Show Rise 
in Premiums and Losses; Loss 
Ratio Was 49.13% 

Final figures have just been issued 
from Ottawa on the experience of cas- 
ualty insurance in Canada for 1943. 

Canadian companies reported net pre- 
miums written of $16,456,537 and net 
losses incurred of $6,472,160 in 1942; 
while in 1943 the comparative figures 
were $17,069,636 and $7,599,625. As a re- 
sult the loss ratio advanced from 39.32% 
to 44.52% in 1943. 

British. companies operating in Can- 


ada had net premiums written of $12,- 
642,204 in 1942, with net losses incurred 
of $5,070,591. In 1943 there was not much 
change, the figures being $12,953,560 and 
$5,258,339. The 1942 loss ratio 
40.11%; in 1943 it was 40.59%. 

Foreign (mostly American) companies 
had net premiums of $20,328,965 in 1942 
and net losses of $10,477,439. In 1943 the 
figures were $22,171,753 and $12,986,665. 
he loss ratio of 51.53% in 1942 jumped 
to 58.57% in 1943. 

All three groups combined had net 
premiums written of $49,427,706 in 1942; 
net losses incurred were $22,020,190 and 
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Gleason and Quinlan Team 
Up for Sixth War Loan Drive 


Gay Gleason, deputy assistant United 
States manager and general counsel, 
Employers’ Group, Boston, has been 
designated as fire and casualty company 
chairman in Massachusetts for the Sixth 
War Loan drive. His vice chairman is 
Thomas J. Quinlan, relations 








the loss ratio was 44.55%. In 1943, how- 
ever, net premiums written were $52,- 
194,949, net losses incurred $25,844,629 
and loss ratio 49.13%, 














IF DISASTER STRIKES- 


Reinsurance Lessens the Shock! 










Who knows what danger lurks in the heart of a 
great refinery. Do your reinsurance treaties provide 
for the unexpected? Review your contracts today for 
costly flaws in coverage. Our experience and facilities 
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HEAR TALK ON LIE DETECTOR 


Surety Claims Forum Addressed by Dr. 
Kubis; Moritz Presides; Kuhn to 
Conduct Session Nov. 29 

Dr. Joseph F. Kubis of the Depart- 
ment of Psychology of Fordham Uni- 
versity, addressed the members of the 
Surety Company Claim Men’s Forum 
of New York at their regular meeting 
November 15, on the subject “The Lie 
Detector.” 

The talk was most interesting and in- 
formative. Many hundreds of years ago 
it was first discovered that humans react 
emotionally to questioning when such 
questioning has a_ bearing on_ events 
which the subject is anxious to conceal. 
The discovery was first made when the 
subject’s pulse was held while he was 
being questioned. It was found that 
when questions were asked to which the 
subject responded with a lie, the beat 
of his pulse increased. In modern times, 
additional ways of recording the tempo 
of emotions of a person questioned 
were by respiration and blood pressure. 

Still later it was found that certain 
electrical impulses in the body varied 
with the emotions while the subject was 
being questioned. The lie detector ma- 
chine used by Dr. Kubis is called the 
“Pathometer” and it records the emo- 
tions by means of the electrical impulses. 

The talk was illustrated with lantern 
slides and Dr. Kubis referred to actual 
criminal cases which the lie detector had 
helped solve. In the open forum discus- 
sion following the talk Dr. Kubis ex- 
plained that the so-called “poker-face” or 
the person who represses his emotions 
outwardly, is usually the best subject for 
the lie detector because his emotions re- 
act inwardly and are plainly reflected on 
the lie detector. 

Sidney Moritz, Jr. of the Aetna Cas- 
ualty & Surety Co., presided at the 
meeting. Two. announcements were 
made; first, that the Forum is cooperat- 
ing with the Towner Rating Bureau and 
a committee representing the surety in- 
dustry on fiduciary bonds, to obtain sta- 
tistical information with regard to fidu- 
ciary bond claims, and second, the next 
meeting of the Forum will be held No- 
vember 29. C. W. Kuhn of the Standard 
Accident Insurance Co. will preside. In 
addition to a talk which he will give, 
Mr. Kuhn has arranged for a guest 
speaker. 


CPCU SOCIETY HAS MEETING 





Elects Babbitt President; Names Two 
ew Directors; Authorizes Local 
Chapter at Chicago 

At its first annual meeting held in 
Philadelphia November 13, the Society 
of Chartered Property & Casualty Un- 
derwriters re-elected the following of- 
ficers for 1945: 

President, Robert M. Babbitt, Jr, 
Joyce & Co., Chicago; vice president, 
Abraham J. Wohlreich, Stavitsky & 
Wohlreich, Newark, N. J.; secretary and 
treasurer, F. Harman Chegwidden, Cam- 
den Fire, Camden, N. J. 

Two new directors were elected. They 
are Walter W. Bennett, manager, Ben- 
nett-Werner Co., Los Angeles, and Ed- 
ward H. Kingsbury, assistant secretary, 
Lumber Mutual Casualty of New York. 

Other CPCU’s who attended the meet 


ing were Robert B. Ayres, Leslie J. 
Flora, Myron FE. Herzog and Robert 
F. Sommer, Chicago; E. Adrian Teaf, 


Philadelphia; E. L. Werner, St. Louis, 
and Samuel M. Williams, Jr., Newark 

Dr. S. S. Huebner, chairman of the 
board of the American Institute, and 
Dr. Harry J. Loman, the dean of the 
institute, were also present. 

Under the leadership of Mr. Babbitt. 
who was one of the prime movers in 
starting the society last year, the officers 
and directors have developed a compre- 
hensive program for future development. 
Some measure of the success achieved 
thus far is evidenced by the attendance 
at the annual meeting and the fact that 
every holder of the CPCU designation 
is now a member of the society. 

One of the principal items of the busi- 
ness meeting was the authorization to 
form the first local chapter of the so- 
ciety at Chicago. 


N. Y. Federation to Honor Founders 


Four founders of the Insurance Fed- 
eration of New York will be guests of 
honor at the luncheon to be held in con- 
nection with the federation’s annual 
meeting on its thirtieth anniversary at 
the Hotel Astor, New York City, No- 
vember 28. The founders to be honored 
are William Hecox, Binghamton; J. F. 
Kernan, Utica; F. C. Goodrich, New- 
burgh, and Gilbert T. Amsden, Ro- 
chester. 

As has been 
Ravmond E. Baldwin of 
will be the principal speaker. He will 
be introduced by W. Ross McCain, 
president of the Aetna Fire Group of 
companies. Although the capacity of 
the ballroom at the Astor is 1560 people, 
advance sale of tickets for the luncheon 
indicates a capacity house. 

Harold A. McKay, Travelers, is chair- 
man of the reservation committee, with 
the following members: Gustave R. 
Michelsen, Hall & Henshaw; Charles S. 
Ashley, Maryland Casualty; Eugene C. 
Richard, American Insurance’ Co.; 
Arthur Quaranta, Marsh & McLennan; 
Thomas Hughes, America Fore Group; 
James R. Garrett, National Casualty 


announced, Governor 
Connecticut, 


Co.; J. E. Lewis, Aetna Life & Affiliated 
Cos., and Harry Kearney, Hartford Ac- 
cident & Indemnity. 

In addition to the reservations com- 
mittee, the foliowing are acting on the 
luncheon committee: Walter F. Beyer, 
Home; LeRoy T. Brown, America Fore; 
Ray S. Choate, American Automobile; 
Clancy D. Connell, Provident Mutual 
Life; John R. Cooney, Loyalty Group; 
G. W. Crist, Jr., Fidelity & Deposit; 
Floyd N. Dull, Continental Casualty; 
George Duxbury, North British & Mer- 
cantile; Wallace J. Falvey, Massachu- 
setts Bonding; Richard V. Goodwin, 
Fireman’s Fund Indemnity; Pelham L. 
McClellan, United States Fidelity & 
Guaranty Co.; W. G. Minner, Minner & 
Barnett; Alonzo G. Oakley, U. S. F. & 
G.; Courtlandt Otis, Johnson & Hig- 
gins; William A. Riordan, Aetna Life 
Affiliated Cos.; Archibald J. Smith, 
Zweig, Smith & Co.; Franklin Vander- 
bilt, Insurance Co. of North America; 
G. A. Buckingham, New York Board of 


Trade. 

Every branch of insurance will be 
represented on the dais, and a large 
group of company executives will be 
seen there. 





Randall on Directorates 
Jesse W. Randall, 
Travelers Insurance Co. 
Indemnny Co., has been elected a mem- 
ber of the board of directors of the two 
companies and also of the Travelers 
Fire and Charter Oak Fire, succeeding 
the late Benedict D. Flynn who was vice 
president and actuary. Mr. Randall, who 
is a former president of the Association 
of Casualty & Suretv Executives, is one 
of the most widely known executives in 

the casualty insurance field. 


president, 
Travelers 


vice 
and 


OPEN HOUSE AT NEW OFFICES 





C. & S. Association’s Public Information 
Dept. Now at 107 William Street; 
Hardy Burt the Host 

In new headquarters in Room 1229, 
107 William Street, New York, the pub- 
licity department of the Association of 
Casualty Surety Executives, headed by 
Hardy Burt, had an informal house- 
warming and open house a week ago. 
Activities of this department have been 
enlarged in recent months and it is 
now known as the public information 
department, embracing all publicity mat- 
ters and handling of the Casualty & 
Surety Journal of which Mr. Burt is 
editor, Ralph Reed Wolfe assistant edi- 
tor, and Kenilworth H. Mathus consult- 
ing editor. 

All three were on hand at the house- 
warming to receive guests and assisting 
them were the secretarial members of 
the staff: Jean Brandt, Claire Haggerty 
and Janet Susling. 








SEABOARD SURETY CO. 


80 JOHN ST., NEW YORK 


Is pleased to announce the appointment of 


JAMES A. MURPHY 


as manager of its Newly Formed 


BURGLARY DEPARTMENT 


Mr. Murphy is thoroughly equipped to be of helpful service in the handling 


of metropolitan New York and out-of-town business. 


Rees Marshall Recovering 


Rees Marshall, Coral Gables, Fla., 
general agent for the New York Cas- 
ualty Co. for the Miami area, is out 


again from a six weeks’ stay at a hos- 
pital where he underwent an operation. 
He appears now to be on the road to 
recovery. 


BOILER INS. APPOINTMENT 

Harry B. Simpson has been named 
manager: of Lumbermens Mutual Casu- 
alty boiler and machinery production de- 
partment, Southeastern division, with 
headquarters at Atlanta. 


Lew H. Webb 


(Continued from Page 34) 


Va., on October 9, 1941, and served in 
that capacity until he retired this year. 
Conklin, Webb & Price celebrated its 
fiftieth anniversary on November of last 
year. 

Mr. and Mrs. Webb now have two 
sons living in Pasadena, and in January 
they expect their daughter, Mrs. Ed- 
ward H. Lockwood, home from India 
and China to remain in this countrv 
permanently. The Lockwoods about two 
years ago purchased a home in Clare- 
mont, Calif., as they want their daugh- 
ters to attend Pomona College. 

It, therefore, can be readily seen that 
Mr..and Mrs. Webb from now on will 
have a special interest in California. 
Mr. Lockwood, who has been connected 
with the YMCA work in China for many 
years, probably will not return to this 
country emtil later. 














Haugh Made Secretary by 


Travelers Insurance Co. 


Charles J. Haugh, who recently lest 
the National Bureau of Casualty &: 
Surety Underwriters to join the hone 
office staff of the Travelers Insurance 
Co. has been made a secretary of tiie 
compensation and liability department 

Mr. Haugh is a native of Waterbury 
Conn., and a graduate of Middlebury 
College. Shortly after completing |)is 
college course, he joined actuarial de- 
partment of the New York State Insur- 
ance Fund and six months later, in 1922, 
went to the North Dakota State Fund as 
assistant actuary and a few months later 
was made actuary. In 1925 he returned 
east as assistant actuary of the National 
Bureau and in 1930 was made actuary. 
At the same time he has also served is 
secretary of the casualty research com- 
mittee of the Association of Casualty & 
Surety Executives. He is a fellow of the 
Casualty Actuarial Society. 





Says Big Bill 
(Continued from Page 19) 


assistant attorney general of New Mex- 
ico 1917-18; from 1923 to 1929 was dis- 
trict judge of the Ninth Judicial Dis- 
trict, New Mexico. He resumed the 
practice of law in Clovis in 1929 and in 
October, 1933, was appointed U. S. Sen- 
ator to fill the unexpired term of Sam 
G. Bratton. He was elected for the 
1935-41 term and in 1941 was re-elected. 

In his talk before the Senate on 
Thursday of last week he said in part: 

“Throughout months long past there 
has been pending before the Congress of 
the U. S. a bill which has been the 
subject of much controversy. It is a bill 
which’ relates to the business of insur- 
ance. The bill which is pending before 
Congress is put forth by its sponsors 
as a bill to protect states’ rights. Some 
of us on the committee, which has con- 
sidered this bill, have opposed it because 
we did not think it was a measure which 
in any way protected or safeguardéd the 
rights of the states. 

“The National Association of Insur- 
ance Commissioners, composed of Com- 
missioners from the several states, have 
been studying this problem for many 
months. 

‘I think it can safely be said that 
these representatives of the states are 
more zealous in the desire to safeguard 
states’ rights than the insurance com- 
panies which have sponsored the pending 
bill. The National Association of In- 
surance Commissioners has agreed upon 
recommendations to the Congress as to 
measures which will fully and adeauately 
protect the rights of the states. 

“This morning, Mr. President, I wish 
to ask to have printed in the Appendix 
of the Record certain material. I want 
to say that I have not had an oppor- 
tunity to have an estimate of the cost 
of printing the material from the Public 
Printer, and it will exceed the length 
permitted under the rule without an 
estimate; but, notwithstanding the rule 
of the Senate, I ask unanimous consent 
that there be printed in the Appendix 
of the Record, first, the report of the 
subcommittee on Federal legislation, and 
the executive committee of the National 
Association of Insurance Commissioners; 
secondly, a press release containing a 
joint statement of Newell R. Johnson, 
president; Edward L. Scheufler, chair- 
man of the executive committee; and 
Charles F. J. Harrington, chairman 0! 
the subcommittee on Federal legislation 
of the National Association of Insur- 
ance Commissioners; and, finally, an 
analysis of the text of the proposed lez- 
islation which has been recommended )y 
the Insurance Commissioners of the sev- 
eral states. Notwithstanding, the rule 
requiring an estimate, I ask unanimous 
consent that all the documents referred 
to by me be printed in the Appendix 
of the Record.” 

There being no objection, the matters 
were ordered printed in the Record. 
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H. & A. Conference 
Committee Heads Meet 


SPECIFY THE FIELDS COVERED 
Curry Says Carriers Have Unlimited 
Chance to Write Medical Insur- 
ance; Other Chairmen Report 
Five major committees of the Health 
& Accident Underwriters Conference 
met in Chicago for a two-day series ot 
sessions, November 16-17. Each of the 
groups represented one of the special 
committees appointed early this year by 
President H. P. Skoglund, president, 
North American Life & Casualty, Minne- 
apolis, to investigate specific fields and 

problems of immediate importance. 

Committee which presented reports at 
this conference were: medical insurance 
headed by H. E. Curry, Farm Bureau 
Mutual Automobile Insurance Co.; hos- 
pital insurance, I. A. Weaver, Hoosier 
Casualty Co., chairman; special risks, 
A. D .Anderson, Occidental Life, chair- 
man; franchise, S. S. Yaudes, Time In- 
surance Co., chairman; and aviation, 
James E. Powell, Provident Life & Ac- 
cident, chairman, who was unable to at- 
tend and the report of his committee 
was presented by Bill Howland of the 
conference staff. 

A complete report of the medical in- 
surance committee’s work up to date 
was submitted by Chairman Curry. A 
summary of that report indicated that 
in the opinion of the committee it is too 
early to make any final conclusions or 
recommendations. 

Understanding Is Essential 

It was further emphasized by Mr. 
Curry that a complete understanding be- 
tween the carriers, the medical profes- 
sion, and the insureds is essential if 
abuses are to be avoided. In conclusion 
he said “private insurance carriers have 
unlimited opportunity to write medical 
insurance. The coverage must be broad- 
ened and the field should be entered 
aggresively with a uniform program as 
soon as practicable.” 

Similarly, a splendid report submitted 
by the hospital insurance committee con- 
tained a recommendation that present 
coverage provided by hospital policies 
should be liberalized and broadened. The 
chairman reported on the progress in 
the collection of hospital insurance data. 

In summarizing the report of the spe- 
cial risks committee, Chairman Ander- 
son emphasized that sub-standard pro- 
tection should be offered as a_ service 
to the public and not on a competitive 
basis. It was the feeling of the commit- 
tee that in this study the “sub-standard 
“mg is the risk who would ordinarily 
be declined, and not the risk who would 
qualify for a regular policy with rider 
to eliminate coverage in connection with 
some recognized impairment. 

Based on replies to a questionnaire 


VOTE ON CAPITAL INCREASE 


Inter-Ocean Casualty, Cincinnati, Board 
Recommends 50% Stock Dividend; 
Stockholders to Meet 
A special meeting of the stockholders 
of the Casualty Co. has 
called for December 9 to vote on 


Inter-Ocean 
been 
board of directors 
dividend, 


a resolution of the 
recommending a 50%. stock 
which would increase the capital struc- 
ture from 20,000 to 30,000 shares of $10 
capitalization 


par value, increasing the 


to $300,000. 

Inter-Ocean, which was organized in 
1903, went on a stock plan in 1907 and 
is now operating in twenty-three states 
and the District of Columbia under the 
Indiana Insurance Law of 1935. The 
stockholders’ meeting will be held at the 
company’ s executive offices in Cincin- 
nati, 

Specializing entirely in accident and 
health and allied lines, Inter-Ocean con- 
ducts monthly and commercial, indus- 
trial, railroad, payroll and newspaper de- 
partments under a general agency and 
managerial system. Admitted assets as 
of June 30, 1944, were $1,530,022 with 
net surplus to policyholders, including 
capital, of $840,011. Premium income for 
1944 is estimated at $2,250,000. 


sent to member companies, the special 
risks committee reported that it would 
not be practical to establish a_ pool 
to handle these cases, nor could the 
companies look to reinsurance facili- 
ties as a solution to the problem. It was 
felt, rather, that the writing companies 
should issue a standard policy providing 
minimum coverage. It was further 
recommended that the committee be em- 
powered to prepare and compile a man- 
ual of operation to guide the member 
companies in underwriting this class of 
business. 

In a general discussion following the 
report of the franchise committee it was 
brought out that there is some con- 
fusion in the industry itself regarding 
the definition and scope of franchise 
insurance, and that there are over-lap- 
ping activities under the various head- 
ings of employer-group, association- 
group, “true-group” insurance and other 
related fields of operation. The commit- 
tee was asked to prepare a descriptive 
list of these varied coverages and plans 
together with a definition of each. 

Pinch-hitting for Chairman Powell of 
the aviation committee, Bill Howland 
presented a comprehensive report con- 
taining valuable satistical material. Final 
hour of the session was devoted to an 
open forum discussion of various prob- 
lems facing the accident and health in- 
surance business. This session was con- 
ducted by Managing Director Harold 
Gordon. 
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Outgo Exceeds Income 
In R. I. Experiment 


BOARD MAKES RECORD PUBLIC 


Cash Sickness Insurance System Shows 
Declining Receipts and Rise in 
Average Benefit Check 


Rhode Island’s cash sickness insurance 
the only one of its kind in the 
paid out $724,519 more than it 
took in during the six months from 
April 1 to September 30 this year. Re- 
ceipts have been declining and the size 


system, 
country, 


of the average benefit check rising. 

Enacted in 1942, with the payment of 
benefits starting in 1943, the Rhode Is- 
land cash sickness insurance law has 
attracted widespread interest as a pos- 
sible model for other states. Financed 
by employe contributions, it is intended 
to give workers absent from employ- 
ment through illness, compensation for 
the loss of wages. 

Figures made public by the State Un- 
employment Compensation Board, which 
administers the law, showed that on Oc- 
tober 31, the fund had a balance of 
$2,758,684.91, which was $27,055.08 less 
than the September 30 balance and only 
$98,747.58 above the balance built up by 
May 30, 1943, when the system started 
paying benefits. 


Contributions Drop 


The drop in employe contributions 
was attributed to a decrease in earnings, 
apparently due to less overtime pay in 
Khode Island industry in recent months. 

It was pointed out that should the 
system exhaust its reserve and be un- 
able to meet its obligations at present 
benefit levels, some action would have to 
be taken by the State Legislature or the 
Governor could, as he is empowered by 
law, declare an emergency permitting a 
temporary reduction in the benefit scale. 

What has been happening to the cash 
sickness insurance system was graphi- 
cally told in an analysis of three three- 
month periods by statisticians of the 
Unemployment Compensation Board. 
The periods were the quarters ending 
Sept. 30, 1943, June 30, 1944, and Sep- 
tember 30, 1944. 

In the quarter ending September 30, 
1943, the system took in $1,264,172 and 
paid out $1,142,314 leaving in the kitty 
for that period a balance of $121,858. 
In the quarter ending June 30, 1944, a 
total of $1,236,081 was taken in and 
$1, 665,946 was paid out, leaving the fund 
in the red by $429,865 for that period. In 
the quarter ending September 30, 1944, 
receipts amounted to $1,202,380 and dis- 
bursements totals $1,497,034 showing an- 
other deficit of $294,654. 

Receipts, as can be seen from these 
figures, have been declining all along. 
The decline in income from the third 
quarter of 1943 to the corresponding 
quarter this year amounts to about 5%. 

There is every reason to believe, it is 
noted, that with the anticipated cutbacks 
in war production the rate of decline 
in the fund’s income will be consider- 


NEW POST FOR W. B. HULSE 
Joins American Casualty as Manager of 
Group and Franchise Division, 

. & H. Department 


The appointment of Willis B. Hulse 
as manager of the group and franchise 
division of the American Casualty Co. is 
announced by Darrell O. Smith, assist 
ant vice president in charge of the com- 
pany’s accident and health department. 

Mr. Hulse is well known in group ac- 
cident circles and has been active in the 
accident and health field since 1927. 
From 1937 until 1941 he was with the 
Continental Casualty Co. as its disability 
branch manager in Boston and then as 
eastern superintendent of agents for the 
commercial department. From 1941 until 
this fall, he was manager of the accident 
and health department of the American 
Mutual Liability. His experience includes 
work as a special agent, underwriting 
manager, branch manager and the de- 
signing and installing of the accident de- 
partment of the American Mutual. 

William H. Dawson will continue to 
manage the commercial and hospitaliza- 
tion department and will also be in 
charge of the company’s newly estab- 
lished aviation accident department. 





ably accelerated. On the other hand, 
was pointed out, there is little reason iy 
believe that, for some time at least, 
there will be a comparable drop in the 
rate of benefit disbursements because 
even workers who are no longer em- 
ployed will be entitled to benefits for 
some time on the basis of the credits 
they built up during their period of 
employment. 

Benefit checks paid out numbered 
69,847 for the quarter ending Septem- 
ber 30, 1943; 94,840 for the quarter end- 
ing June 30, 1944, and 87,090 for the 
quarter ending September 30, 1944. 

Size of the average check increased 
from $15.99 for the third quarter of 1943 
to $16.63 for the second quarter of 1944 
and $16.74 for the third quarter of this 
year. 

Board officials said they could not 
explain without much further study of 
the records why the size of the average 
check should have risen 75 cents, or 
nearly 5%, within a year. Offhand, they 
said, the reason would appear to be that 
more people in the higher wage brac- 
kets, who are entitled to higher benefits, 
are reporting sick and collecting claims. 

Seen as the only encouraging feature 
of the situation was the fact that the 
rate of benefit disbursements has con- 
tinued to go down in recent weeks. Pay- 
ments have been declining gradually 
since the record peak of $144,142 paid 
out in the week ending June 10, it was 
said, and were only about 60% of that 
figure at the time the analysis was an- 
nounced, 

Up to September 30, 1944, the cash 
sickness fund had taken in a total of 
$9,720,474 in contributions of 1% of all 
wages deducted from employes’ pay up 
to $3,000 a year. From April 1, 1943, 
when benefits started, through October 
31 of this year, the system paid out a 
total of $7,216,743. 
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Board of Texas Holds 
Compensation Hearing 


LEGAL MATTERS DISCUSSED 


Texas Employers’ Attorney Contends 
Commissioners Have No Juris- 
diction Over Dividends 


The public hearing before the Texas 

Board of Insurance Commissioners at 
\ustin, November 14, on workmen’s 
ompensation rates and specific ques- 
‘ions in relation thereto, attracted a 
iumber of insurance attorneys and most 
if the discussions centered on _ legal 
natters and on the legal authority and 
imitations of the board. 

The hearing was held to give insur- 
ance carriers and insureds an oppor- 
‘unity to give reasons why the board 
should not prohibit so-called cost plus 
and stop loss plans and why the boa-d 
hould not require participating com- 
panies to file their plans of operation 
and scale of proposed dividends. The 
hoard proposes that such plans be ap- 
proved by the Casualty Insurance Com- 
missioner in the form of an _ endorse- 
iment to be attached to each and every 
policy written by such carriers.. 

Ralph Soape, as representative of in- 
surance buyers, challenged the author- 
itv of the board to enforce its order 
of October 18, saying that the board has 
the legal right to determine rates only. 
Neth Leachman, attorney for the Texas 
Employers’ Insurance Association, a mu- 
tual operating only in Texas, contended 
that the board was trying to deny rights 
given to his client by the Texas leg;s- 
lature and expressed the hope that the 
Texas Board of Insurance Commis- 
sioners would not try to assume bureau- 
cratic control and overstep its authority 
as has been done by some bureaus in 
Washington but which is not in keeping 
with the Texas spirit. 

Commissioner Gibbs’ Stand 

J. P. Gibbs, Casualty Commissioner, 
said he believes that when one policy- 
holder receives more dividends than an- 
other policyholder in the same group, 
it becomes a matter of rates and that 
discriminatory and uncontrolled illegal 
writing of workmen’s compensation is 


not only unfair to companies, agents 
and employers insuring in accordance 
with the letter and intent of the law 


and regulations, but insolvency of insur- 
ance companies ultimately results from 
practices of waiving correct premiums. 

Chairman O. P. Lockhart of the Texas 
Board of Commissioners said that if 
the Texas Employers’ is a state body, 
the state of Texas is in the insurance 
business but Attorney Leachman insisted 
that his client is merely a creature of 
the state of Texas which has no char- 
ter and no articles of agreement but 
that it is empowered by law to write 
only workmen’s compensation in the 
state of Texas alone and must do so 
at cost or as nearly at cost as is con- 
sistent with good management in keep- 
ing Texas Employers’ solvent. He ar- 
gued that the Board of Commissioners 
has no legal jurisdiction over dividends 
returned to its policyholders. 

In discussing discriminations, Mr. 
Leachman said there are legal and il- 
legal discriminations and that in his 
opinion, all companies writing work- 
men’s compensation could not be 
een down to a single competitive 
evel, 





Retail Credit Co. Promotes 
Loysen, Murray and Weltner 


_E. H. Loysen, who has been manager 
of the Hartford office of Retail Credit 


Co. for nearly four years, has been 
promoted to manager of the Baltimore 
office, and is succeeded as Hartford 


manager by J. L. Murray, assistant man- 
ager in Newark, who formerly was man- 
ager of the office at Paterson, N. J. 
William H. Weltner, who has been 
with the company’s Hartford office for 
more than fifteen years, has been pro- 
moted to special representative, and will 
be associated with S. H. Whipple, dis- 
trict sales manager at Hartford, 


Will Present Amendments 
To Iowa Compensation Act 


Iowa Industrial Commissioner Elmer 
P. Corwin has submitted a report to 
Gov. B. B. Hickenlooper suggesting 
changes in the lowa workmen’s compen- 
sation law which he said he would pre- 
sent to the Iowa state legislature con- 
vening next January. 

He suggested amending the state law 
so that employers would have to file 
reports only on compensable injuries and 
not all cases as at present, reducing the 
waiting period from fourteen to seven 


CAMERON AGENCY IS LEADER 
_The C. W. Cameron agency of the 
North American Accident at Oklahoma 
City, for the fifth month this year, lead 
all agencies of the company in new 
business premium volume for October. 





days, a new penalty clause of $50 for 
cach offense in not filing reports, elimi- 
nate the employe filing reports on com- 
pensation agreements made with’ em- 


ployer, allow employe to reopen a case 
within five years where it develops that 
he sustains further incapacity as a result 
of the injury, and establish a second in- 
jury fund. 


ELECTED TO BOARD 
The United States F. & G. announces 
that Joseph D. Baker, Jr., was elected 
a member of its board of directors at 
a meeting on November 15. Mr. Baker 
is secretary-treasurer of the Standard 
Lime & Stone Co. 


EMMCO ASKS STOCK INCREASE 
Officials of the Emmeo Casualty In- 
surance Co, South Bend, Ind., have 
fled papers with the Indiana Secretary 
of State increasing the capital stock to 
OCoO shares having a par value of $50 
a share. 
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New Aviation Policy 
For Indemnity of N. A. 


ACCIDENT POLICY BROADENED 
Covers Insured on Any Regular Airline 


in This Hemisphere; No Increase 

in Premium Rate 

A new and simplified aviation accident 
policy, providing broader coverage at no 
increase in rates, is announced by the 
Indemnity Insurance Co. of North 
America. This policy covers the insured 
while traveling in the aircraft of a regu- 
lar airline anywhere in North and South 
America. Simplicity has been achieved 
by elimination of all references to desig- 
nated airlines flying in and between the 
United States and other parts of North 
and South America. There is no “300 
miles over water” limitation and no 
reference to the fifty-second or sixtieth 
degree of north latitude. 

The new insuring clause 
follows: 

“(a) while riding as a passenger in, 
or boarding or alighting from a licensed 
passenger aircraft, provided by a regu- 
larly-established airline and operated in 
or between the Americas, the West In- 
dies, Bermuda and Newfoundland and 
in the Hawaiian Islands while in such 
aircraft operated by Hawaiian Airlines, 
Ltd., or 

“(b) in consequence of making a para- 
chute jump from such aircraft for the 
purpose of saving his life, or 

“(c) in consequence of being struck 
by an aircraft.” 

Marks Forward Step 

In its announcement of the new 
policy, the company says it “marks the 
greatest forward step in the writing of 
aviation accident insurance.” It says the 
policy leaves far behind the old method 
of covering “here but not there,” and 
of limiting coverage to airlines on the 
approved list of the insurance company. 
“The insured,” it says, “may now fly 
on the airline of his choice without any 
doubt as to whether his insurance covers 
the trip. 

“New riders, extending the policy to 
cover while flying as passengers in pri- 
vate planes, students, pilots or instruc- 
tors, have been prepared. These 
riders are more clearcut and under- 
standable than any heretofore issued. 
They cover in all privately or indus- 
trially-owned planes flying in the terri- 
tory lying between two hundred miles 
south of the Mexican border and the 
sixtieth degree of north latitude in 
Canada. 

“Although the coverage has been 
broadened, rates have not been in- 
creased. Actually, there is a reduction 
in the charges for weekly indemnity 
and medical expense applying to pas- 
sengers in commercial or non-commer- 
cial licensed planes. Coverage from 
$1,000 up to $200,000 can be obtained.” 


KINGSBURY GOES WITH MUTUAL 

Edward H. Kingsbury, formerly 
agency superintendent of the metro- 
politan New York office of the Fidelity 
& Casualty Co., has been appointed as- 
sistant secretary and general sales man- 
ager of the Lumber Mutual Casualty Co. 
of New York. A graduate of Haverford 
College, Mr. Kingsbury holds the CPCU 
degree and is a member of the board of 
xovernors of the Insurance Institute of 
\merica and a director of the Society 
of Chartered Property & Casualty Un- 
derwriters. He is now teaching general 
principles of insurance at the Insurance 
Society of New York and has been en- 
gaged to conduct courses in preparation 
for the CPCU examinations, Parts 1 and 
2, when the classes are organized by 
the society. ; 


reads as 


also 


HEALTH PLAN FOR INDIANA 

A_ state-wide health insurance plan is 
to be placed in operation in Indiana 
under sponsorship of the Indiana State 
Medical Association, according to Dr. J 
lr. Oliphant, Farmersburg, president. It 
Is proposed to operate the health plan 
in connection with the Blue Cross hos- 
pitalization plan, already operating in 
the state. 


STATEMENT ON MORATORIUM 


Johnson, Scheufler and Harrington 
Issue Memo; Explain Stand on 
Commissioners’ Bill 


In connection with the Federal bill on 
which the executive committee and the 
sub-committee on Federal legislation of 
the National Association of Insurance 
Commissioners agreed at their meeting 
in Chicago, early last week, a joint state- 
ment was issued by Commissioners 
Newell R. Johnson, Minnesota, president 
of the NAIC; Edward L. Scheufler, 
Missouri, executive committee chairman 
and Charles F. J. Harrington, Massa- 
chusetts, chairman of the special sub- 
committee on Federal legislation. 

In unofficial consideration of the Com- 
missioners’ proposals at the meeting in 
Philadelphia last week held by the stock 
property insurance companies and pro- 
ducers, chief concern was with the Sec- 
tion 4, and its so-called moratorium, or 
breathing spell, in that it provides that 
the Sherman and Clayton Acts shall not 
apply to the business of insurance until 
July 1, 1948, and after that date, under 
the drafted bill, there is a series of con- 
ditions under which those acts shall or 
shall not apply. which was viewed by 
the insurance men as opening the door 
to joint Federal and state supervision. 
Following is the part of the statement 
dealing with section four: 

“Section 4 of the proposed legislation 
deals with the Sherman and Clayton 
Acts, and its drafting required most ex- 
haustive consideration. It is these acts 
\ hich may impair some of the essential 
cooperative practices which have brought 
the business of insurance, under state 
supervision, to its present position of 
great strength and have permitted insur- 
ance managements to act intelligently in 
the preparation of broad policy forms 
and promulgation of reasonable rates 
for the protection of the policyholder. 

“A suspension until July 1, 1948, is re- 
quested, in which the Sherman and 
Clavton Acts shall not apply, in order 
to allow adjustments within the business 
and time for enactment by states of 


Southern California Auto 


Plan to National Bureau 


The Casualty Association of Southern 
California at its meeting at Los Angeles, 
November 15, heard the report of its 
automobile committee, consisting of 
George F. Houghton, assistant Pacific 
Coast manager of the Hartford Accident 
& Indemnity Co., chairman; Joseph E. 
Joseph, manager California-Commercial 
Union Group; and Myron N. Platt, 
manager Travelers Indemnity Co. 

The report went into some of the 
questions that are uppermost in the 
business in California and after being 
accepted by the association, it was or- 
dered transmitted to the National Bu- 
reau of Casualty & Surety Underwrit- 
ing. 


LEAVES CALIFORNIA DEPT. 

Annabelle Lopez of the secretarial 
staff of the Los Angeles office of the 
Insurance Department of California has 
resigned and will take up aviation. She 
already has fifty hours flying and ex- 
pects to complete her course shortly. 
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legislation as they may 
deem necessary or desirable. After 
July 1, 1948, it is provided that the 
Sherman Act shall not apply to the use 
of cooperative rates, forms and under- 
writing plans where state-approved, to 
adiustment, inspection and similar agrec- 
ments, to acts of reinsurance or coin- 
surance, to commission agreements, to 
the collection of statistics, nor to co- 
operative action for, making of rates, 
rules or plans where their use is not 
mandatory. 

“No exemption is sought nor expected 
for oppressive or destructive practices. 
On the whole, insurance has been con- 
ducted on a high plane, with great bene- 
fit to the public, and if inconsistent pro- 
cedures are found, they must be eradi- 
cated. Provision is made that the Sher- 
man Act shall not now or hereafter be 
inapplicable to any act of boycott, coer- 
cion or intimidation.” 


such further 
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| “pest in Our Si sf : 


A letter just arrived via pony express 
from our friend, Sylvester J. (general 
broker) Walker, (Syl is no relation to 
the well known Street Walkers.) He 
states that one of his clients who is 
temporarily, he hopes, detained at Kings 
County Hospital wrote him the follow- 
ing letter: 

“What is this Jest in Our Lane? It cannot 
be Lane Bryant for that is a place where un- 
certain women buy certain clothes, It cannot 
be Maiden Lane, for that is the jewelry center. 
It cannot be Featherbed Lane, for that is where 
the Veterans’ Hospital is. It cannot be Minetta 
Lane, for that is where the artists live. It 
cannot be Picadilly Lane for that is where 
Churchill lives. So, what—why—and how—is 
this Jest in our Alley?” 

This entire matter is being referred to 
our Straightjacket Department for at- 
tention, Sylvester. Please stand by. 


Mike (New Amsterdam Casualty 
Claims) -Gurian tells the story of the 
exceedingly unfavorable inspection one 
company received recently. The broker 
hit the proverbial ceiling. When in- 
vestigating to clear up the unsullied rep- 
utation of his applicant, it was discov- 
ered that the inspector saw the man’s 
mother, who gave him a terrible send- 
off. When mother was questioned she 
admitted what she had done, and in 
defense of her action, said: “I thought 
the man was from the Draft Board.” 

* * 





We have a niece who never cares 
about what the other fellow says. She 
lives a happy life minus inhibitions of 
any kind, Her husband is a Major in 
the Army overseas. One day a friend 
stopped her on the street and_ said: 
“That pin you are wearing surprises 
me. I thought your hubby was with the 
Signal Corps.” “He is,” she answered, 
“but I think the Air Corps pin is pret- 


‘tier and that’s why I wear it.” 
x” Ok 


A Merchant Marine recruiting officer 
recently told an applicant that “you 
sleep in real bunks on our boats.” We 
were surprised to overhear this. Ap- 
parently that business about sleeping in 
hammocks is the Bunk. 

* 

A veterinary went into a nearby book- 
store last week and asked if they had 
any books on cattle. Sales clerk said 
she would have to look it up in the 
Cattle-logue, 

oe 

Another customer in the same book 
store repulsed the offer of help from a 
sales clerk, by saying: “No, thanks; I 
just want to bruise around.” 

e 26 oe 


Which brings us to our own copy of 
Poor Richard’s sayings. In 1735, he 
said: “Three thay keep a secret, if two 
of them are dead.” 

—MERVIN L. LANE. 
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\@\¢/c\ of DIABETES 


What diabetes is. Certain cells in your body —in a gland 
called the pancreas—produce a substance named insulin. 

This enters your blood stream and enables your body to store 
sugar and convert it, as needed, into muscle energy. 

Lacking insulin, sugar would simply accumulate in your body. You would 
become unquenchably thirsty for water to carry this excess sugar from your 
system—unused, wasted. You would be constantly hungry because of the calo- 
ries lost. And even though you ate a great deal, you would probably lose 


weight steadily. 


You would have diabetes. 





How to guard against diabetes. Medical science has not 
yet discovered why certain people develop diabetes. But research 
has revealed who are its most likely victims. They are: 


1. Middle-aged, overweight people—You can't, of course, do any- 
thing about middle age. But you can guard against overweight 
by controlling the amount you eat—limiting the intake of sugar, 
starch, and fat—and by getting plenty of healthful exercise. 

2. People who have diabetes ‘‘in the family’’—Predisposition to diabetes is 
Therefore, if anyone in your family has had diabetes, you should 
you should have 


hereditary. 
pay particular attention to diet and exercise. Above all, 
periodic—at least annual—physical checkups with urinalysis. 


Of course, this is only the a-b-c of diabetes. For a more detailed explanation, 
send for Metropolitan’s free booklet —“ Diabetes.” 
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How diabetes is treated. Thirty years ago, if you devel- 
oped diabetes, your chances of living long would have been rather 
poor. But today, if you had it, your chances would be good for 
living as long as you would without diabetes. 


And you’d probably owe most of these added yearssto a mirac- 

ulous discovery made in 1921: that insulin can be extracted from 

the pancreas of certain animals, and that injections of it permit a diabetic 
to use the sugar and starches in his diet. 


Many advances in insulin treatment have been made since its original 
discovery. Today most diabetics can live virtually normal lives, with proper 
diet and exercise and insulin—although not ail diabetics require insulin. 
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THIS ADVERTISEMENT IS one of a continuing series sponsored by 
Metropolitan in the interest of a safer and healthier nation. It is 
appearing in magazines with a total circulation in excess of 
30,000,000 including Collier’s, Time, Saturday Evening Post, 
Ladies’ Home Journal, Good Housekeeping, Cosmopolitan, 
McCall’s, American Magazine, Woman’s Home Companion, Na- 
tional Geographic, Parents’, and Redbook. 
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